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AUTHENTIC NEW 
COLOR SLIDES... 


Dramatic, factual slides in natural color have been pre- 
pared by Blatchford’s, illustrating the proper fitting and 
showing of dairy and beef calves, hogs and sheep. 
Available for 4-H and FFA groups through the Supply 


Department of the National Committee on Boys and Girls 
Club Work. 


Blatchford’s Pellets today are popular with feeders every- 
where. Every animal on the farm benefits from the rich 
nutrients they provide. Sell Blatchford’s Pellets, the old 
reliable sales booster, for steady, year ‘round profit. 
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Strong-Scott 


Pneumatic 


Attrition Mill 


The operating principle of this Mill pre- 
vents the possibility of dust explosions from 
sparks created by foreign material passing 
through the grinding plates. 

The fact that the feed is cool when sacked, 
plus the possibility of installing it in a loca- 
tion more convenient to the operator, 
made it popular with operators. 


has 


Details on request 


Strong-Scott 
Unit Molasses Feed Mixer 


Has an ALL STEEL FRAME and is equipped 
with roller bearings. It produces a smooth, uniform 
product free from molasses balls and with a rich 
go'den brown color. 


Patented meter control permits any desired per- 
centage of molasses to be rubbed into every bit 
of feed. 


Ask for details 


Headquarters for 
SPOUTING 
All Kinds, Special or Standard 
ELEVATOR HEADS 
and BOOTS 
Wood, Iron and Steel 


BELTING 
All Kinds 


Strong-Scott 
Triple Action 
Dry Feed Mixer 


Tests have proven that there 
is absolutely no variation in the 
mix of any batch that comes 
out of this unit. In a recent 
test, not one out of 400 sacks 
showed any variation. 


that this horizontal 
is the most positive 
that it will outmix 


Experienced operators know 
mixer with its ribborr agitator 


FRED H. CHASE 
Representative 

BOX 126 TELEPHONE 698 
OSHKOSH, WIS. 


H. J. HARDERS 
Representative 
411 E. Howard St. Phone 2549 
WINONA, MINN. 


mixing device in existence and 
any other type. 


Get details on this 
‘*PERFECT MIXER’’ 


Fverything Jor Every Mill, Elevator 
and Feed Plant 
‘Uhe Strong -Seolt Co. 


ott Mig Minn. 


STRING 
ScoTl 
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YOUR FEED 


A Laboratory-Tested Dehydrated Alfalfa Meal 


Make Your Purchases from our 1947 Crop 


Are you having “Blending Trouble,” “Uniformity Pains” and 
“Color-itis’ in your feed manufacturing operations? Blended 
CarO-Green — a laboratory-tested dehydrated alfalfa mea! — 
: blended for uniformity of color . . . uniformity of Carotene con- 
tent ... for Protein and Grind ... will help “keep” your feed at 
a high level of uniformity in texture and color. 
B ED = CarO-Green will give you a better looking feed . . . a more nour- 
LEND WAYS Yam ishing base for your formula and actually saves you mone; 7 
seit eliminating other ingredients which otherwise might be require 
VITAMIN A supply what CarO-Green provides. 
° PROTEIN 


COLOR 
GRIND 


*Blended and tested in modern central 

laboratory-blending plants recently es- 

tablished and specifically designed to 

—— CarO-Green Dehydrated Alfalfa 
eal. 


CarO-Green, 
HICH IM Manufacturers Exchange 5ildg. 


CAROTENE KANSAS CITY, MISSOURI 
*Every car of CarO-Green carries a Certificate 


of Carotene Analysis. 
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ON THE COVER—Typical of 
hundreds of thousands of 4-H 
Club members all over the 
United States is this attractive 
young lady, Nancy McVitty of 
Troutdale, Ore., who is shown 
with her prize ewe. Nancy's 
wooly friend looks a little cam- 
era-shy, but who wouldn't feel 
uncomfortable in such a warm 
spring coat? (Photo by Hun- 
ton from Monkmeyer) 


PUBLISHED MONTHLY by the Editorial Service Co., Inc. 1712 West St. Paul avenue, Milwaukee 3, Wis., U. S. A. 
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SUBSCRIPTION RATES: Single copy, 25 cents; $2.00 per year; $3.00 for two years in United States and possessions; 
elsewhere $3.00 per year. Subscribers changing addresses should notify The Feed Bag circulation department 
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ADVERTISING RATES on request. Changes in advertising copy may be submitted up to the 25th of the month 


preceding date of issue. 
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1712 West St. Paul avenue, Milwaukee 3, Wis., and must be accompanied by postage if their return is desired 
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Quantity feeding is not enough declares Bohstedt 
Business Success Despite Blindness 


H. F. Phillips, Marilla, N. Y., overcomes his handicap 


Feed Manufacturers Will Meet May 1-3 
AFMA planning record breaking convention at Chicago 


Business Center of the Town 


Gattermeirs' mill is basic industry of tiny Olean, Mo. 


College Experts Solve Feeding Problems 
Ralph Sarrington, Lake Delton, Wis., gets university aid 


The Feed Bag's New Better Business Clinic 


Competent advice offered on important business problems 


Central District Meetings Attract 601 Dealers 


March discussion sessions held at four Wisconsin cities 


Sell What the City Dwellers Really Need 
Elenbaas Bros., Grand Rapids, Mich., value sideline profits 


New Developments in Nutrition Reported 


Prebluda outlines progress made by farm chemurgy research 


Feed Industry Leaders Meet with Distillers 


They discuss making wider use of distillers’ feeds 


Knowing Poultry and Livestock Diseases Important 
Homer Gash, Clinton, Ill., says it's feed dealer's responsibility 


Streamlining Plans Made at South Bend 


Calvin Virgil, Indiana dealer, will modernize his plant 


Get Your Radio Advertising Dollar's Worth 


How to select the right time of day to air your commercials 


for Thought......... 19> Kracked Korn 
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Custom Mix 34 Seed News 
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Government Grist............... 73 Thinking in Print. 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 
Wheat Gran 
Wheat Middlings 
Rye Middlings 
Makt Spnouta 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN AND STOCK EXCHANGE 


MILWAUKEE 


DUST IS 
DYNAMITE! 


lt Must Be Handled With Care 


Dust can be controlled. Engineering | 
service is a part of Mill Mutual Insur- 
ance and our dust control bulletins 
and engineering data are offered 
without obligation to the milling and 
grain trade. 


MILL MUTUAL FIRE 
PREVENTION BUREAU 


400 WEST MADISON STREET 
CHICAGO 6, ILLINOIS 


Motorized 
‘SUPER—MIX’ 


*Four-in-One’ 
System 


A Perfect Mix 
And A Lower Cost For Bags 


Step up your mixing capacity and do it with less 
labor — with this ‘rapid-mix, lo-power ‘Eureka’ — 
a simple, smooth action ‘System that self-loads 
quickly, mixes rapidly and perfectly and has an 
automatic Jolter which places the mix in a sack 
3 to 4” narrower than hand bag-off requires—a 


10% saving in bags. Ask for catalog B-165 
S. HOWES CO., INC., Silver Creek, N. Y. 


IT TAKES FEED TO PRODUCE FOOD 


Our business is milling grain ingredients 
for formula feeds. We offer a wide variety 
of products giving you a mixed car assort- 
ment not available from any other mill. 


FRUEN MILLING CO. 


MILLERS TO THE FEED TRADE 
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Savage Standard Design Tags now make it possible for the small feed manufacturer to 
have completely individualized tags at very low cost to fit his own business. 
cone This is the same system that has been adopted by leading feed manufacturers in the 
4gso"" United States, who depend upon Savage Tags to speed sales, simplify handling, prevent A 
al errors, and assure a steady flow of repeat business from customers who buy by the tag— 
= as thousands do. he 
5, 60%) Bright colors and related design variations tell which feed is in the bag. No detailed Ns: 
ay tag-reading necessary! Colors and boldly printed designs tell at a glance! 
5 Savage Tags are effective, economical, dependable. You can afford them; you can get . 
yon” them because we’re making prompt deliveries; and you can depend upon them because 
ow © we're maintaining quality. Why not let us send a “Batch of Samples” without cost or e 
obligation to you? Write us today. 
es 
pv? 
Core 
10 


HOMER J. SAVAGE, Fresident 


THE FEED BAG — April, 1947 


le Gre IN, Un, "edin t, 4 
coun’ i 
Gos” et? ce: 
co" count Fore 
com? . 
: 
4 
one 
i 


4 


PROFITS THIS YEAR 


Another action picture feed booklet 
from OCCIDENT—Foto Feeding 
For Poultry—a new booklet—fui! 
of sound ideas that will help your 
customers take the uncertainties 
out of poultry raising. 


Foto Feeding For Poultry is really 
different! It shows in easy-to-read 
picture form profitable poultry rais- 
ing methods. Shows ways to peak 
egg production. Just crammed with 
good ideas. 


Does a booklet like this get results? 
Bet your boots! Thousands of 
copies of OCCIDENT’s first book- 
let, Foto Feeding For Hogs, were 
given away by OCCIDENT feed 
dealers—and many more were sent 
out by OCCIDENT in answer to 
mail requests. 


That’s right—OCCIDENT will tel! 
your customers about this “best 
i they te seller” with attention-getting ads 
acquaintes free to every — in farm papers, through direct-by- 
e-catching winder mail campaigns, by posters for 
bags of your windows and store, and with 

special sack inserts. 


FEEDS FOR POULTRY AND LIVESTOCK 
Made by RUSSELL-MILLER MILLING CO., Minneapolis 1, Minnesota 
South Front St., East St.Louis, 
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eDayBeE you think there have been 
times during the past few months when 
you needed help and encouragement. 
But think of your customers! Don’t fool 
yourself that they don’t need help and 
encouragement, too. 


Help Customers Solve Their 
Problems 


We at Ultra-Life Laboratories have for 
many years built our entire business 
success on helping you feed manu- 
facturers and hatcherymen solve your 
problems. We have emphasized the fact 
that you must “go and do likewise” if 
you want to build a sound, firm founda- 
tion for a permanent business. 


The War interfered 


During the war and after the war, many 
of you had little time for customer 
service. And many of you thought it 
wasn’t necessary... back in those days 
when anything that would even pass for 
feed would sell. 


We’re Shouting from the 
Housetops 

But today, we’re writing, saying, preach- 
ing with all the emphasis at our com- 
mand that you must give your custom- 
ers SERVICE. We’ve made it easy 
for you, too. 


Train Your Men at Our Expense 
We say this, although there is a $50.00 
refundable enrollment fee for our Ultra- 
Life Eamesway School. Every student 
we train for you costs us hundreds of 
dollars. 


But think of what we teach him in three 
short weeks! The fundamentals of poul- 
try culling. Principles of selling. Basic 
facts of poultryfarm management. Com- 
mon problems of poultry-raisers, and 
how to solve them. And many other 
subjects. 


Enrollment is Limited 

Advance enrollments are now being 
accepted for our next class, which opens 
the last of May or early in June. Mail 
the coupon today. 


ULTRA-LIFE LABORATORIES, INC. 

| East St. Louis, Ill. 

Please send me full information about 
your plan for helping me serve my 
customers better. 

Please send me full information about 
Ultra-Life Eamesway Poultry Inspec- 
tion Service. 

Please send me enrollment blank for 
next Eamesway School. 


| (Signed). 
| COMPANY. 


MAIN OFFICE AND PLANT, EAST ST. LOUIS, ILLINOIS — 
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Doriot’s new mill 


View of the general office and 
a portion of the large display 
room. Pictured left to right: 
Virgil Riley, plant employee, 
Mr. Doriot, Mrs. Doriot, John 
Neidlinger, Salesman, and 
Gladys Vander Reyden, office 
Sec. 


at Goshen. Ind. 


3 Why the DORIOTS chose GLIDDEN 


Like many aggressive feed dealers, the 
Doriots believe in the type of service 
that builds strong customer goodwill and 
steady repeat business year after year. 
We quote from a recent statement by Mr. 
C. M. Doriot: “We feel that to build and 
maintain a strong, healthy business we 
must make available to our customers the 
finest service possible and the highest 
quality products. To this end we built a 
new mill, equipped with the latest type 
equipment and we stock and sell only 
those products that have proven to give 


our customers the highest profitable re- 
turn. We chose Glidden Feeds only after 
a very thorough investigation. We 
checked with old Glidden dealers and 
their customers. We tested Glidden with 
some of our own customers and the re- 
sults were so favorable that we signed 
an exclusive Glidden Franchise.” 

A Glidden Feed Franchise is still avail- 
able in several localities. Here’s an op- 
portunity to serve your customers with 
the feed that builds steady repeat business 
and extra feed profits for you. 


Phone or write for further details. 


THE GLIDDEN COMPANY 


FEED MILL DIVISION 


INDIANAPOLIS 6, IND. 


N 
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ANOTHER QUART A DAY 


That extra quart of milk every day is the result of Helping you keep that extra quality in your manv- 
careful feeding with quality manufactured feeds that factured feeds are the “extras” of Bemis Bags. 


supplement “‘Bossie’s” natural diet and supply extra The 33 Bemis plants and offices give you convenient 
mineral-vitamin-protein concentrates. service and a dependable source of supply. 
Baltimore Boise * Boston Brooklyn Buffalo New Orleans * New York City Norfolk 
Charlotte Chicago Denver Detroit East Oklahoma City Omaha « Orlando « Peoria 
Pepperell Houston Indianapolis Kansas St. Helens, Ore. St. Louis Salina Salt 


City Los Angeles Louisville * Memphis 


Lake City San Francisco Seattle 
Minneapolis Mobile 


Wichita * Wilmington, California 
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BECAUSE... 


1. Animals and fowl assimilate more of Tra-min’s Organic lodine... Exhaustive 
tests show the Organic Iodine in Tra-min is more readily assimilated by 


animals and fowl than Potassium Iodide (inorganic iodine). 


2. Organic lodine in Tra-min is 100% stabilized ...When you use Tra-min 
the iodine content of your feed always remains the same —today, tomorrow, or 
next year. You never have to worry about the loss of iodine in the feed. 


Organic Iodine is 100% stable. 


3. Tra-min contains important trace minerals... Besides Organic Iodine, Tra-min 
supplies other important trace minerals—manganese, copper, cobalt, and iron— 
in sufficient amounts to satisfy all known nutritional requirements. 


4, Tra-min is free-flowing, easy to mix... Feed manufacturers like the way 
Tra-min mixes easily and becomes evenly dispersed in the feed. 


5. Tra-min COSTS LESS—SAVES YOU MONEY!...When you use Tra-min you 
can iodize your feed and supply all important trace minerals—at less cost than 
for Potassium Iodide alone!...Write today for full details. Address Dept. —B. 


The Western Limo & Cement Ce; 
Milwaukee 1). Wise, 


WISCONSIN 


DISTRIBU 
TEXAS 


Hennsz Hatchery Supply Co. 
~“tybbeck, Texes 


NEW ENGLAND 
Grandone, Ine. 


Needham, Massachusetts 


PRODUCTS OF 


SCIENTIFIC MERIT 


WHITMOYER PRODUCTS 
OF SCIENTIFIC MERIT 


WHITCOD 


A pure Cod Liver Oil con- 
centrate. Available in 181,- 
600 A.O.A.C. units Vitamin 
D 1,362,000 U.S.P. 
units Vitamin A per pound. 


CLO-MEAL 


A blend of vacuum-dried 
Cod Liver Meal, specially 
selected Dried Brewer's 
Yeast and a -bacterial fer- 
mented Animal Liver ‘Meal. 


FLAV-A-DEE 


A vacuum-dried Cod Liver 
Meal base Vitamin Concen- 
trate that supplies adequate 
amounts of the B Complex 
vitamins as well as Vita- 
mins A and 


MINNESOTA. 
Mewsome Commission Co. 
Minneapolis, Minn, 


LES o 
: 4 
MYERSTOWN, 
«PENNA. 
| 
 WHITMOYER LABORATORIES, INc. 
Manufacturers of Products of Scientific Merit 
TORS. 4 
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Feeds 


Hallmark of a Fine Feed Ingredient 


DEHYDRATED ALFALFA MEAL is an essential ingredient in 
every properly balanced feed. Research and practical usage 
prove alfalfa meal in the ration makes good feeds even better 
— promising more efficient, profitable results in the feed lot. 
Dehydrated alfalfa meal gives you field freshness in the bag. 


The American Dehydrators Association has prepared a 
series of practical, down to earth articles written by leading 
nutrition authorities. Write for your copies today. 


DEHYDRATORS ASSOCIATION 
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Condensed Milk By-Products, Molasses and Vitamin 
Oils, ‘Sealed In’’ by Arcady’s Exclusive 4-Step Process 


Here’s how Arcady puts EMULSIFIED vitamins and milk 
proteins into Chick Starter. Condensed milk by-products 
are churned with molasses and vitamin-rich oils into a 
feed-enriching emulsion. The microscopic emulsion 
droplets are then absorbed in pores and cells of a carrier 
to make a granular Pre-Mix Concentrate. After cure- 
drying to seal the natural uncooked proteins and vitamins 
in a coating of molasses, the Pre-Mix Concentrate is 
blended with other quality ingredients to make Arcady 
. Chick Starter . . . nature-dried, stable and full-strength 
whenever you sell it. 
Your customers who try Arcady Emulsified Starter will 
never go back to feeding dried-milk mashes or messy 
liquids. Posters, Poultry Book, Chick Bulletins to support 
your Arcady Chick Starter sales campaign. Write today 
for complete program. 


A Geed and Geeding Program 
for Every Garm Need 


MILLING COMPANY 
223 WEST JACKSON BOULEVARD 
CHICAGO 6, ILLINOIS 
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Dairy Cows Need Balanced Feed 


Quantity Feeding Alone is Not Enough 


@ FEED production during recent 
years has been providentially favor- 
able. The 1946 crop season was in 
many respects a record crop year, but 
no matter what the grain harvest we 
can always seemingly stand, if not a 
greater tonnage of hay, at least a very 
much higher quality of hay than we 
have ever produced. The tonnage of 
hay available this feeding season lacks 
quality, and leafy green hay is scarce 
and high priced in comparison with 
farm grains. 

Considering the slight reduction in 
numbers of all farm animals this year, 
we have more grains and concentrates 
for every animal unit than we have 
had for some years. @onsidering also 
the still favorable milk-feed price re- 
lationship, there is every inducement 
to feed our dairy cows well. So far as 
quantity of feed is concerned, we have, 
indeed, fed our cows well for some 
years now. Only relatively few years 
ago, each milking cow in the United 
States was fed on the average some 
900 pounds of grain a year. This has 
practically been doubled during recent 
years. As a result, we have the high- 
est production per cow that we have 
ever had, even while having more 
cows, with the exception of a few 
years during the °30’s, than we had 
at any time before the recent war. 
Breeding and culling without question 
played their part, but liberal feeding 
unquestionably was the major cause 
of higher production during the war 
years and since the war. 

Such liberal feeding did not always 
include liberal protein feeding, for 
*An address delivered Feb. 25 at the annual 


meeting of the Holstein-Friesian Association of 
Wisconsin held at Fond du Lac, Wis. 
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By G. BOHSTEDT* 
University of Wisconsin 


there has always been a protein short- 
age the same as there is now. A re- 
cent report of a feed survey committce 
made up of representatives of agri- 
cultural colleges out of a dozen or 
more states, indicates that there is a 
9 per cent deficit of high protein 
feeds. However, this is merely con- 
sidering a shortage below the normai 
amounts of protein concentrates fed, 
which are far from supplying balanced 
rations for all livestock throughout the 
country. 

Where we figure that on the aver- 
age 1 pound of grain fed to a cow 
produces about 2 pounds of extra milk, 
and where therefore $1 invested in 
grains and concentrates produces at 
least $2 worth of returns, there 1s 
good inducement to feed plenty of 
grain to milking cows. Liberal grain 
feeding is advisable and safe, provided 
a cow has the inherent capacity and 
the required constitution and health. 
But liberal grain feeding may bring 
on udder congestion and mastitis, and 


mediately reduce the grain intake ot 
a cow when signs of trouble occur. 
Experiments have been conducted 
to find out whether a large propor- 
tion of corn in the ration or a large 
proportion of protein in the ration 
might bring on mastitis. The results 
have been negative, apparently show- 
ing that neither consideration had a 
bearing on mastitis. Such results, how- 
ever, should be accepted with reserva- 
tions, for many animals react differ- 
ently depending on their previous 


management. Some cows or even a 
whole herd of cows can be fed 10 or 
more pounds cottonseed meal a day 
per cow for months without incurring 
mastitis, whereas other cows react to 
only 2 or 3 pounds of the same con- 
centrate in their ration. Much the 
same thing may be said about corn or 
still other feeds that when fed in 
large amounts may be perfectly safe 
and satisfactory in some herds but not 
in others. 


A cow’s constitution and health are 
more intimately tied up with the com- 
position and fertility of the soil than 
most of us have so far appreciated. 
Even during favorable growing sea- 
sons, the forage crops such as pas- 
ture, hay, and silage may not have 
all of the nutrient principles that they 
should have for proper nutrition. Dur- 
ing unfavorable growing seasons, too 
wet or too dry, certain minerals may 
not be absorbed properly through the 
root system, thus shortchanging the 
animal in minerals, including trace 
minerals, which it needs for good 
health and production. I have fre- 


‘nd quently received complaints after a 
surely we need to be careful and im- ” 


drought or a very wet season as to 
cows not responding to their feed. 
Increased amounts of grain made lit- 
tle or no difference in the production 
of milk. This suggests that the system 
of such cows may have become ex- 
hausted in reference to certain prin 
ciples, be they of a mineral or vitamin 
nature. Cows in full milk production 
do not readily assimilate minerals for 
replenishing worn-out reserves. Not 
until the drying up or the dry period 


(Continued on page 117) 
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Busy Though Blind 


Phillips Succeeds Without Sight 


e BLINDNESS is no handicap to 
H. F. Phillips, Marilla, 'N. Y., who 
last year sold more than $100,000 
worth of feed and farm supplies to 
customers in the prosperous Buffalo 
section of New York state. “Guess 
you'd say I really know my way 
around in the retail feed business,” 
Mr. Phillips declared. “Thanks to an 
extremely competent staff, my busi- 
ness volume has been increasing 
steadily every year.” 


There were times when Mr. Phil- 
lips’ lack of sight made his work diffi- 
cult, but those days are all in the past. 
“Many is the time I’ve barked my 
shins or bumped myself in getting 
around and learning the mill business 
and feed handling,” he explained. 
“But I’ve just had to grit my teeth 
and keep going. Years ago I deter- 
mined to be successful at everything 
I put my hand to. I’m proud to say 
that I've been able to handle about 
everything that came along.” 


Mr. Phillips lost the sight of one 
eye while in his youth. Several years 
later his other eye failed him. Today 
he is able to distinguish between ex- 
treme brightness and darkness but has 
no actual sight. He has accustomed 
himself to many tasks just by going at 
them slowly and learning touch con- 
trol of his actions. 

The name of Mr. Phillips’ firm is 
H. F. Phillips & Son, and the son, 
Robert, is both the blind dealer’s eyes 
and his right hand man. Shirley Phil- 
lips, Robert’s sister, also plays an im- 
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portant role in the operation of the 
constantly growing feed store. Two 
employes assist Mr. Phillips and his 
two children in keeping orders mov- 
ing. 

The Phillips family located in Ma- 
rilla, just south of Buffalo, 22 years 
ago when Mr. Phillips purchased a 
combination grocery and meat mar- 
ket. The grocery was later transformed 
into an up-to-date feed store. Mr. Phil- 
lips acquired an old two-story hotel 
building which adjoined his store and 
this now serves as the firm’s ware- 
house. 

“We trained ourselves to work at 
every detail of the plant operation be- 
cause we realized we had plenty to 
learn,” Mr. Phillips explained. “We 
learned about livestock and poultry 
diseases, truck maintenance, and the 
hundred other things so necessary to 
the successful operation of a retail 
feed business.” 


H. F. Phillips & Son handle a full 
line of Purina feeds and also stock 
Vita-Vim poultry and dairy rations. 
The Purina line is the principal seller, 
however. “We use all the advertising 
materials supplied by the manufactur- 
ers because they help us keep our 
name in front of farmers in this sec- 
tion without much cost to ourselves,” 
Mr. Phillips stated. Direct mail circu- 
lars imprinted with the H. F. Phillips 
& Son name blanket the rural area 
around Marilla. 

The most popular direct mail piece 
is a brightly colored broadside, measur- 
ing two by three feet. This broadside 
lists mashes, poultry feeders and foun- 
tains, egg scale, goat chow, dog food, 
and a dozen other specialties which 
Mr. Phillips handles. In large letters 
across the bottom of the broadside is 
the firm’s name and location. 


Specialties and sidelines are very 
important to Mr. Phillips’ profits to- 
day. He handles milking machines, 
deep freezers, dairy supplies, filter 
discs, some light hardware, sprays, and 
insecticides. “Diversity is extremely 
important,” Mr. Phillips pointed out. 
“Every feed retailer should make his 
store as complete a one-stop farm 
store as he can.” 


SOUNDS and an expert touch 
enable H. F. Phillips, above, 
blind feed dealer at Marilla, 
N. Y., to handle with ease al- 
most all mill duties. He says 
blindness is no handicap to 
him. An exterior view of the 
H. F. Phillips & Son Feed store 
is shown at lower left. 


Robert Phillips spends most of his 
time away from the store, making 
personal calls at the homes of farm- 
ers in the store’s trading area. On 
these calls he stresses that the Ma- 
rilla territory is completely served by 
H. F. Phillips & Son and urges non- 
customers to give the firm a trial. Bob 
also encourages poultry raisers to fol- 
low through with a complete feeding 
program based on nationally known 
formula feeds. 


“Farmers always get better results 
when they use tested formula feeds,” 
Bob Phillips explained. “They pass 
the good word on to their neighbors 
and we get order after order of re- 
peat business.” 

Before entering the grocery and 
then the feed business, H. F. Phillips 
asserts he was a jack-of-all-trades. He 
had lived on farms, worked in Penn- 
sylvania oil fields, and acquired a fun- 
damental knowledge of primary me- 
chanics through practical experience. 
“My handyman chores gave me 
enough ‘know-how’ so that today I 
have no trouble repairing belts, chang- 
ing grinding plates, and oiling ma- 
chinery, despite the fact that I am 
blind,” Mr. Phillips stated. 

An avid sports fan, Mr. Phillips is 


(Continued on page 114) 
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CCC Research Ends a Battle of Nature 


Iodine, when mixed with manganese and other oxi- 
dizers, starts a chemical war which volatilizes the 
iodine. When combined with the “CCC” Calcium 
Carbonate improved patented stabilizer, the iodine 
becomes compatible and maintains its guaranteed 
potency. This process is a result of CCC's continuous 
research. Feed manufacturers know they can rely 
on quality CCC products in the required levels to 
insure the proper mineral content of their feeds. 


OTHER “CCC” PRODUCTS 
Iodized-Manganesed Calcium 


(any desired level) 


Iodized Calcium 


(any desired level) 


Manganesed Calcium 


(any desired level) 


Electro (free-flowing) Calcium 
Pellet Machine Calcium 


Regular Calcium 
Dustless Calcium 


Shellmaker Calcium Grit 
Arrow-Head Insoluble 


Flint Grit 


G-220 Riboflavin Supplement 


NEBRASKA @ BOX 409, CARTHAGE, 


are C 


Ut 


222 WEST ADAAS STREET ©9 CHICAS O 6 015 
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WHAT ARE WE Everybody in the feed industry seems to be crying for 

the “good old days” when our boys were fighting and 
CRYING ABOUT? dying all over the world and our plants were operating 
at full capacity making more and more feed to produce the food to win the war. 
It is obvious that we can’t have the inflationary business of war without the 
fighting and dying, so what are we crying about? 


There are many idle manufacturing plants here in Milwaukee and thousands 
scattered throughout the United States. During the war, these plants all operated 
with three shifts of workers every day but such production is no longer needed. 
In the feed industry, however, we know of no idle plant. We did an incomparable 
wartime job and now we still have our same plants and our same business. We 
did not have to convert or reconvert. 


The extra money we made during the war should be considered as a bonus. 
Bonuses are not paid every month and such a bonus as we earned during the war 
could not be paid every year. Let’s hope that we salted our share of this bonus 
away for a rainy day, take off our white shirts and get back to work. 


The rainy day, for the feed industry, has not arrived. Our business is even better 
than it was before the war. We thought we had a pretty good business then, and 


we did. We enjoyed our work, we lived wonderfully well and we envied no other 
man. 


There are some who advocate a public relations and advertising program “to 
keep our wartime gains”. We certainly believe in advertising but we do not believe 
that an expenditure of $300,000 could restore the wartime levels of production and 
profits to the feed industry. We endorse such an expenditure, because we have 
always advocated a public relations program for the feed industry but not for the 
“magic” forecast by present proponents. 


Let’s keep our wartime gains but let’s agree to earn them through hard work. 
The wartime gains we would like to keep are: the new customers who have just 
come to know the efficiency of formula feeds, the ability to quickly change 
formulas whenever necessary for improved feeding efficiency, the desire to obtain 
a reasonable margin of profit on all sales, the friendships we have made with the 
agricultural colleges and experiment stations and the ability to work together on 
a basis of mutual respect and understanding within our own industry. 


What are we crying about? The memory of big profits is too fresh in our minds 
and we still want things the easy way. It is doggone lard to go back to work. 
If all of us would check what we have against what we could get in any other 


endeavor, we would say again, as we have many times in the past: The feed business 
is the best business in all the world. 
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"Sows milk 


minerals plus 


Sow rations not only affect the size of litters 
and the strength of newborn pigs—they also 
affect the sow’s ability to give milk. 


30 to 40 percent of all pigs farrowed die before 
weaning. The ability of a sow to nurse her 
young plays an important role in helping to 
prevent these losses—especially during the first 
month after farrowing. 


Perhaps your customers don’t realize how much 
calcium and phosphorus sows pour out in 
milk. Sow’s milk is nearly twice as rich in these 
minerals as cow’s milk. That’s why sows need 
rations containing plenty of calcium and phos- 


phorus—and ample vitamin D to make them 
available. 


Facts like these will help you sell more feeds, 
concentrates and minerals containing vitamin D 
(as found in Fleischmann’s Irradiated Dry Yeast). 


nearly twice 


milks The rations we 
as COWS 


ich in caletarn phosphorus 


sell contain plenty of vend 
put them to work : 


FREE—just off the press 


Our valuable new booklet for hog raisers, “Vita- 
min D—Its Importance to Your Hog Profits!” 
will help you build sales of swine rations. Be 
sure to write for a supply for your customers. 


For these booklets, for prices and the name of 
your nearest distributor, address Desk — F-4, 
Strong Cobb Division of STANDARD BRANDS 
INCORPORATED, Agricultural Department, 595 
Madison Avenue, New York 22, N.Y. 
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AFMA Meet Chicago May 


Will Discuss Problems in Post-Control Era 


e PLANS for the 1947 convention 
of the American Feed Manufacturers 
association, which will be held May 
1-3 at the Drake hotel, Chicago, IIl., 
are near completion and the meeting 
is expected to be the most successful 
in the organization’s 39-year history. 
according to Walter C. Berger, AFMA 
president. 

This year’s convention will be the 
first nation-wide gathering of feed 
manufacturers to be held since the 
removal of government controls and 
restrictions on production, and the 
program emphasis will be on close 
cooperation within the industry in the 
big job of selling feed in a buyer's 
market. 

“We will be looking ahead at this 
meeting,” Mr. Berger declared. “We 
are rolling up our sleeves to do a big 
selling job and how to do that job 
better is what speakers at the conven- 
tion will stress.” 

Harmony between employer and 
employe will be an important subject 
discussed at the convention. Axtel 
Oliver Malmberg, director of public 
relations for the Doughnut Corp. of 
America, is expected to cover this 
topic thoroughly in his address, ““Build- 
ing Industrial Morale Through Human 
Relations,” which will be the principal 
convention talk. Mr. Malmberg is well 
versed on problems of sales and sales 
promotion and will consider these im. 
portant activities in addition to pub- 
lic relations in his address. He has 
pioneered as a labor relations specialist 
in the vast American baking industry. 

Mr. Malmberg will speak at the 
opening session of the convention on 
Thursday morning, May 1. Other 
speakers at the first session will be 
Lloyd S. Riford, Beacon Milling Co., 
Cayuga, N. Y., chairman of the board 
of the AFMA, and Paul Ijams, To- 
peka, Kan., president of the Associa- 
tion of American Feed Control 
Officials. 

The dogs will have their day at 
the afternoon session May 1. Dr. Paul 
H. Phillips, professor of biochemistry 
at the University of Wisconsin, will 
speak on the subject, “The Role of 
Nutrition in Reproduction.” Dr. Phii- 
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lips heads the new three-year research 
project on this subject which is being 
sponsored by the AFMA. He will ex- 
plain the procedure and aims of the 
research activities. 

“Dry Food and the Diet of Dogs” 
will be the topic of Dr. J. V. Lacroix, 
Evanston, IIl., veterinary surgeon and 
animal hospital operator. Dr. Lacroix 
has published the North American 
Veterinarian for the past 27 years. 

Livewire “Sunshine Gene” Flack, 
director of advertising and trade rela- 
tions counsel for Sunshine Biscuits, 
will also speak at the first afternoon 
meeting. He has been advocating bet- 
ter merchandising and salesmanship 
techniques for the past 32 years and 
is a nationally known exponent of 
wide-awake advertising and promo- 
tional programs. x 

The latest swine nutrition research 
will be discussed by Prof. Damon 
Catron of Iowa State college at the 
afternoon session Friday, May 2, 
which will feature outstanding nutri- 
tion specialists. Prof. Catron’s subject 
will be “Applied Swine Nutrition” 
and he will analyze the results of re- 
search by colleges and experiment sta- 
tions all over the nation on behalf 
of better swine feeding. 

Poultry nutrition information will 
be given by E. I. Robertson, poultry 


C. D. ALEXANDER 


expert at Cornell university. Prof. 
Robertson has had wide experience in 
poultry work and recently conducted 
a nutrition conference for feed manu- 
facturers and a series of six regional 
conferences for feed retailers. 

“Milking and Mastitis Control” is 
the title of the address scheduled to 
be given by Prof. W. E. Petersen of 
the University of Minnesota as a con- 
cluding feature of the nutrition ses- 
sion. Prof. Petersen will illustrate his 
talk with motion pictures. 

The annual business meeting of the 
AFMA will be held at the closing 
session Saturday morning, May 3. 
‘“Management’s Blind Spot” will be 
the topic of C. D. Alexander, man- 
ager of the Indianapolis, Ind., plant 
of Bemis Bro. Bag Co., St. Louis, Mo., 
who will speak at the final session. Mr. 
Alexander has been associated with 
Bemis for 34 years and is thoroughly 
familiar with problems facing the feed 
industry today. 

Thursday evening, May 1, Chicago's 
bright spot, the Latin Quarter, will be 
reserved exclusively for the American 
Feed Manufacturers association. The 
floor show will feature Ted Lewis, his 
revue, and one of the city’s most popu- 
lar chorus lines. On May 2 the Chi- 
cago Feed club will entertain at a late 
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Want more feed sales? Want to beat competition and 
make two-way profits? Here’s an idea! 


Take a percentage of your starter and growing mash 
tonnage and add DICOCE*—a proved product. You 
will then have a profit-making specialty for the control 
of cecal coccidiosis}. And every chick that lives and 
grows increases your regular feed sales, too. 


DICOCE is inexpensive. It is easy to incorporate, for 
it is a light, specially prepared amorphous powder 
which blends readily in your formulas. It is available 
in convenient 20-pound bags. One 20-pound bag of 
DICOCE is sufficient for a ton of mash at the 1% pro- 
tective level—two bags for the 2% level is recom- 
mended when infection is present. 


You will find a ready market for mashes containing 


*Trademark tDue to Eimeria tenella 


- 


EASTERN SALES AGENTS: 


ATKINS & DURBROW, Inc., 165 John Street, New York 


Branch Oftices: 
Boston Chicago Minneapolis 


PACIFIC COAST SALES REPRESENTATIVE : 


FRED DEHOFF COMPANY 
Merchants Exchange Building, San Francisco, California 


Kansas City Omaha 


DICOCE—for poultrymen want to save their chicks 
from coccidiosis. Be sure to get all the facts about 
DICOCE —how inexpensively you can have a moncy- 
making, service-giving feed specialty. 

Address Dept. —F-4, E. R. SQUIBB & SONS, Vever- 
inary and Animal Feeding Products Division, 745 Fitth 
Avenue, New York 22, New York. 


DICOCE 


SQU IBB — A Name You CAN 
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vitamin D in your mashes 
promotes sound development 


A bird’s growth is largely governed by the quality 
of the fed it gets and by the efficiency with which 
it utilizes the nutrients in that feed. 


No bird can utilize the calcium and phosphorus 
in feeds without the aid of vitamin D. Vitamin D 
makes these two essential minerals available for 
the development of sound skeletons and tissue. 
As most natural feeds contain little or no vitamin 
D, poultrymen depend on your mashes to furnish 
this “efficiency” vitamin. 


*Trademark 


EASTERN SALES AGENTS: 


ATKINS & DURBROW, inc., 165 John Street, New York 
Boston 


Branch Offices: 
Chicago Minneapolis 


PACIFIC COAST SALES REPRESENTATIVE: 
FRED DEHOFF COMPANY 


Kansas City Omaha 


You will find Squibb D-SEC* to be one of the 
finest and least expensive sources of vitamin D 
for all poultry mashes. It has a guaranteed potency 
of 900,000 A.O.A.C. chick units per pound. Tests 
show that it supplies vitamin D as efficiently as 
fish liver oils. 


Because D-SEC is in powder form, it’s easy to mix 


and disperse uniformly. It is small in bulk—costs 
less to ship—requires less storage space. 


For further information and prices write Depart- 
ment FB-4, E. R. Squibb & Sons, /’eterinary and 


Animal Feeding Products Division. 745 Fifth Ave- 
nue, New York 22, N. Y. 


merotinte Exchange Building, San Francisco, California 


THE FEED BAG — April, 1947 


‘ 
. 
= 
at 
‘ 
SQUIBB aA NAME YOU-CAN TRUST 
23 


THE FEED BAG — April, 1947 


e24e 


: — 3 = 
= 


by Congressman LAWRENCE H. SMITH 


Washington, D.C. 
March 29, 1947 
A NEW FOREIGN POLICY 


The world crisis stills holds the spotlight in Washington. Hearings are under 
way in both senate and the house. For the time being the so-called relief bill 
has made way for the Greece-Turkey bill which is called the military bill. The ae 
deadline fixed by the President -- March 31 -- will not be met and it is likely a 
that Britain will continue its support in Greece until the U.S.A. takes over -- if } 
it does. Congress will not act until the middle of April as things shape up. 

A good deal of controversy is developing over the new foreign policy that has 
been declared by the President. The left-wing element of Wallace, Pepper, Taylor, 
Marcantonio, and others charge that the Truman request means war with Russia and 
a policy of imperialism. They are being supported by certain Protestant church 
groups, the One Worlders, and the ardent United Nations supporters. All of which 
makes for strange bedfellows. Even the New Dealers are not supporting the Presi- 
dent's request. It will be quite a fight on the floor of both houses. 

It is clear that the United Nations organization cannot meet the crisis in 
Turkey and Greece. The Soviet holds the veto power and thus is in the driver's 
seat. This is a critical situation for UN and its very life is in the balance. 


TAXES CUT -- BREAK FOR LITTLE FELLOWS 


A> Republican house on last Thursday passed its version of a tax-reduction 
bill. It was a decisive win -- 273 to 137 -- almost enough to override a Presi- 
dential veto. What will the senate do with it, and how about Mr. Truman? These 
are questions that house members are asking. The majority of the Democrats opposed 
the bill, but 40 of them joined with the Republicans. If President Truman should 
defeat the bill with a veto it could easily defeat him in 1948. The people want ts 
their taxes reduced on the federal level and they will be tough on anybody who . 
opposes their wishes in that direction. ¥ 
The bill provides a reduction in personal income taxes by 30 per cent for 20 
million taxpayers. That's a sizeable reduction affecting a lot of people in the 
lower brackets. Gross incomes up to $3,300 benefit by the reduction. A flat 20 
per cent is applied up to $302,000. It is estimated that the loss to the treasury 
will be in excess of three billion dollars. 
Further reductions are promised for next year. There is a possibility, of 
course, that top-heavy international commitments might upset our whole fiscal 
policy. We hope not. In addition to tax reduction, there will also be a reduction 


in the national debt in governmental spending and for the first time in many years 
a balanced budget. 


BREAKERS AHEAD 


While prices continue to rise and production fails to meet ordinary demands, 
all signs point to a recession within the next six months. Just how far it will 
go before it levels off is anybody's guess. Most of the economists believe that 
the first one will not last long. 

The price situation is inevitable in view of the competition for the necessi- 
ties of life. Wheat has been in spurt until a few days ago when it hit the 
toboggan. But government buying for overseas needs, no doubt, caused this situa- 
tion. There is a shortage of wheat; yet we expect to feed the world. In fact, 
we have had no food surpluses in the past ten years and we have had heavy imports 


(Continued on page 108) 
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High Hen. at 
Georgia 1946 
Laying Test 
326 eggs, 
350.60 points. 
Bred and 
owned by To- 
Lani F 


First Choice of Famous Breeders 


Profit by the experience of Mr. Dorland and the hundreds 
of other prominent breeders all over the nation, who are 
keeping their birds healthy and making feed dollars go 
farther by insisting on STONEMO in the diet. Important 
scientific experiments at Cornell and the University of 
Georgia offer unquestionable proof of the increased feed- 
ing efficiency furnished by granite grit. Always remember, 
when you want the best in grit and the best in results 
too —look to STONEMO. 


WRITE TODAY 
FOR 
COMPLETE 
STORY ON 
ALL SIZES~CHICK TO | “STONEMO” 
TURKEY ~ IN CLEAN | GRANITE 
SACKS ~ FREE FROM | GRIT 
WASTE~GUARANTEED 
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Hiestand Says Work’s Fun in a 


Modern Feed Plant 


@ MODERN equipment in a modern 
plant can make the feed business a 
pleasure, according to Wilbur Hie- 
stand, manager of S. H. Hiestand & 
Co., Salunga, Pa. Improvements are 
being made constantly at the big brick 
feed mill which the firm operates, and 
the Hiestands plan no let-up in their 
modernization program in the future. 

“Keeping modern must be the mot- 
to of every successful feed dealer,” Mr. 
Hicstand stated. “Too many feed men 
todvy say that because sales have fal- 
len off a little they are unable to go 
ahead with plans for improving their 
fecd stores. Most of these men aren’t 
unable to make improvements, but 
rather are unwilling to make improve- 
ments. 


“We are firmly convinced that in 
the highly competitive feed business 
in the very near future the feed deal- 
er who has the most up-to-date plant 
and who offers the best service wil] 
come out ahead. The cracker-barrel 
cra is definitely gone in grocery stores 
and the dust-and-mice era is just as 
surely gone in feed stores,” Mr. Hie- 
stand declared. 

S. H. Hiestand & Co. recently com- 
pleted a $25,000 addition to its plant, 
which included four hollowtile grain 
storage bins, each 35 feet high and 
16 feet in diameter. The bins are all 
covered by one roof and accommo- 
date 30,000 bushels of grain. All four 
bins are self cleaning and are equipped 
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with the latest model Sprout-Waldron 
machinery. 

Farmers are sold on the new equip- 
ment and storage bins because they 
can now sell their grain at a locai 
market. Formerly they had to haul 
their crop: to a mill in another city 
and always had a long wait before 
they could unload. These farmers are 
now almost all regular purchasers of 
S. H. Hiestand & Co. feeds. 

Wheat moving into the grain bins 
passes over a Richardson scale which 
automatically issues a weigh ticket that 
gives an accurate record for the office 
and is popular with the farmers be- 
cause it gives them a foolproof receipt 
for their delivery. 

Adjoining the newly constructed 
bins is a new three story brick ware- 
house. Three open but covered load- 
ing spaces flank the warehouse and 
make loading and unloading conveni- 
ent in all types of weather. There are 
overhead doors at each loading space 
which can be closed in extremely bad 
weather. 

“We built our new buildings to 
last,” Mr. Hiestand stated. “We didn’t 
skimp on costs, because we knew that 


OPERATING an_ up-to-date 
feed mill is a pleasant task, 
according to Wilbur Hiestand, 
manager of S. H. Hiestand & 
Co., Salunga, Pa. The firm's 
attractive brick plant, shown 
below, is being improved con- 
stantly to give customers faster 
and better service. 


FEED — GRAIN — CoaL 


WILBUR HIESTAND 


whatever we spent on the construc- 
tion now would be more than worth- 
while in the years to come.” Steel 
beams and 13-inch brick walls insure 
the stability of the new structure. 

Running along the rear of the spa- 
cious new feed warehouse is the main 
line of the Pennsylvania railroad. The 
firm’s siding will accommodate three 
cars at a time and there are facilities 
for loading 1,000 bushels of wheat or 
unloading a carload of molasses in an 
hour. 

S. H. Hiestand & Co. manufactures 
its own poultry and hog feeds and 
also handles formula feeds manufac- 
tured by Allied Mills. The Salunga 
brand name has been registered at 
Harrisburg, the capital of Pennsyl- 
vania. Because Salunga is of Indian 
origin, the Hiestands have adopted an 
Indian tepee as a part of their feed 
sack design. During 1946 the firm 
manufactured 500 tons of egg mash 
and 350 tons of growing mash. 

“However, we recognize the merits 
of nationally advertised formula feeds 
and handle the complete Wayne line,” 
Mr. Hiestand stated. “We realize that 
well known, high grade feeds are al- 
ways popular and we make good use 
of the placards and other promotional 
materials supplied by the manufac- 
turer.” 

Salunga is in the heart of Lancaster 
county, a rich farming district. Win- 
ter steer feeding, on farms which do 
not have large dairy herds, is the 
backbone of the farming in the terri- 
tory. The area always has a large 
crop of corn, oats, wheat, and barley. 
A typical feed popular with steer 
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feeders around Salunga is composed of 
1,200 pounds of corn chop, 400 pounds of 
barley, 250 pounds of rolled oats, 100 
pounds of a high protein source, and 50 
pounds of molasses. 

To customers who prefer custom grind- 
ing, Mr. Hiestand offers a complete grind- 
ing and mixing service. Two 114 ton mixers 
are used. Nearby is storage space for 114 
carloads of molasses which is used in almost 
all the firm’s Salunga feeds when available. 

Five men assist Mr. Hiestand and his 
father in the operation of S. H. Hiestand 
& Co. The senior Mr. Hiestand handles all 
the firm’s bookkeeping and has been a 
popular figure in the community for many 
years. During rush seasons, Mrs. Wilbur 
Hiestand helps out in the office. 

Three trucks handle all the company’s 


NON 


deliveries and they are kept in top running 
condition at all times. Two of the trucks 
are heavy models and the third is a light 
pick-up. 

“Since we've completed our construction 
project it almost seems as if we have 
taken over a new business,” Mr. Hiestand 
declared. “There is not only a greater gross 
income and more profit, but everything 
moves easier and smoother, the employes 
take a greater pride in their work, and our 
customers know that the Hiestands are 
keeping on the job to give them better 
service and better feed.” 

@ PEABODY MILLING CO., Peabody, 
Kan., is planning to rebuild its elevator and 
office building which were destroyed by 
fire recently. 


-ELECTRIC MAGNETS 


PROTECT SCHUTTE 


HAMMERMILL 


Pat. Pending 


Reco GNIZING the importance of protecting their hammermill 
from the tramp iron menace, Schutte Pulverizer Company include 
the Eriez Non-Electric Permanent Magnet in the feeding chute ... 
Thus buyers of Schutte Hammermills need not fear damage to the 
machine, contamination of feedstuffs, nor subsequent destruction of 
their customers’ livestock due to tramp iron or steel. The elimination 
of fire hazards and dust explosions from sparks caused by tramp 
iron passing through processing machines is sufficient cause for in- 
stalling Eriez Magnets in machines now in use, in feed tables, 
spouts, chutes or conveyors of wood or steel. Approved by Mill 
Mutuals everywhere, Eriez Magnets are proving “worth their, 
weight in gold” to the milling industry. 


Your copy of Bulletin 101 awaits your request. 
When Magnetic Protection... See Eriez Firet 


RIEZ MANUFACTURING 


Merchandising Kits Assist 
Dealers Selling B-B Feeds 


Attractive advertising and promotion 
packages containing suggestions and ex- 
amples of effective merchandising plans for 
every month of the year are distributed 
throughout the year by the Maritime Mill 
ing Co., Inc., Buffalo, N. Y. Retailers who 
handle the company’s B-B line of feeds get 
help from the advertising department at 
frequent intervals. 

Four times a year a complete advertising 
and promotional package is sent to all 
dealers with the B-B franchise. This pack- 
age includes samples of direct mail picces, 
newspaper advertising copy, posters and 
streamers for display purposes, and the lat- 
est ideas for the merchandising of formula 
feeds. 

Listed in the firm’s illustrated handbook 
for dealers, ““Merchandising — Where It 
Counts Most”, are services the manufac 
turer offers to help increase retail sales of 
B-B feeds. These include cost-sharing on 
advertising, store and truck decoration, and 
on distribution of pencils, calendars, and 
other materials advertising the local retail 
store and the formula feed it carries. 

The advertising and promotional litera- 
ture for the Maritime Milling Co. is pro- 
duced at the plant of Savage, Inc., in Buf- 
falo. Illustrations and colors are used ex- 
tensively throughout the merchandising ma- 
terials. 


Ross Named to Sales Staff 


Of Philip R. Park, Inc. 


Welles Ross has been appointed west 
coast sales manager for ManAmar products 
by Philip R. Park, Inc., San Pedro, Calif., 


the firm has announced. Mr. Ross is owner 


of the Ontario Feed & Milling Co., On- 
tario, Calif., manufacturers of protein and 
vitamin concentrates. He will continue ac 
tive operation of the firm in addition to his 
new duties. 

Mr. Ross has been active in the feed 
business for 30 years and is a past president 
of the California Hay, Grain & Feed Deal- 
ers association. At present he is a member 
of the board of directors of the organiza- 
tion. 


Oregon State May Conduct 
Course for Seed Degree 


Oregon State college, Corvallis, Ore.. is 
considering establishing a course leading to 
a degree in seed technology, officials of 
the school have announced. At present 
college in the country offers such a course 
and seed analysts have been trained thro'igh 
a correlation of college work in biological 
sciences and laboratory apprenticeships 
by apprenticeships alone. 

Plans tentatively considered for the curse 
include 36 hours of seed technology. 2 
hours of botany, 29 hours of other sciences, 
and 18 hours of agronomy. Credits requir 
for graduation would total 192. 


@ JOLIET GRAIN CO., Joliet, Ill. 


planning construction of a new eleva: 
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noe with solid, practical feeding 
feed mill experience. Successfully 
by feed manufacturers, large and ‘ 
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| Get FREE Book and 


FLAVONNE RIBO-D, ENRICHO, 
HYOROMIX FEEDING OMS, 
ALASKA BRAND FEEDING Oils, 
DAWES DRY-D 


Today poultry and livestock nutri- 
tionists emphasize the need for con- 
sidering vitamins as an inter-related 
group, instead of individually. There 
are also inter-relationships between 
vitamins, minerals, amino acids, etc. 
This scientific development is 
gratifying to the DAWE’S organi- 
zation because from the earliest days 
of the vitamin industry, DAWE’S 
has championed the idea of a unified 
comprehensive fortifier. 
Today the most advanced ideas 


all the Facts 


Name. 


(U. $. 


Helps You Have BETTER FEEDS 
BETTER SALES! 


es nor Obligate Me in 


of the DAWE’S staff are available 
to you through VITAMELK BASE 
—extra amounts of vitamins, PLUS 
amino acids and other vital nutrients, 
all carefully combined in one, easy-to- 
mix fortifier. 

It will pay you to learn more 
about VITAMELK BASE, and how 
it adds power to your feeds and 
your sales. Mail the coupon today! 
DAWE’S MANUFACTURING 
COMPANY, 4800 South Rich- 
mond Street, Chicago 32, Illinois. 
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@ PILLAR of the community” is a 
title that might well be applied to the 
Olean Milling Co., Olean, Mo., for 
this thriving feed firm is the princi- 
pal retail concern and the biggest busi- 
ness in the tiny town nestled in the 
low hills of the Ozark state. 

“We have built up our trade by 
rendering every service which farmers 
have asked for,” John Gattermeir, 
president of the company, declared. 
“In a small town, the responsibility of 
the feed dealer to provide a complete 
stock of farm supplies is especially 
heavy.” 

Both John Gattermeir and A. G. 
Gattermeir, treasurer of the firm, 
make it a habit to wait on as many of 
their customers themselves as is pos- 
sible. New customers always get a 
friendly greeting from one or both of 
the brothers or J. S. Walker, vice 
president of the company. 

“We believe firmly that customers 
feel flattered and make larger pur- 
chases when the proprietors wait on 
them,” A. G. Gattermeir explained. 
“That’s something which we have 
proven to ourselves by experience.” 
When John Gattermeir is out on a 
grain buying trip, one of the firm’s 
key employes takes over for him and 
does a capable job of greeting farm- 
ers in Mr. Gattermeir’s place. 

The Olean Milling Co.'s history 
dates back to 1881 when Joseph Gat- 
termeir, father of the present owners, 
started a tiny flour mill. Despite com- 
plete destruction by fire in 1896 and 
wind in 1916, the Olean Milling Co 
rebuilt again. Under Joseph Gatter- 


Business Center the Town 


Gattermeirs Serve Big Missouri Trade 


ALMOST all business activity 
in the little town of Olean, 
Mo., is centered around the 
Olean Milling Co., whose plant 
is shown in photo above. In 
photo at lower left are Mrs. 
Alton the 


Hendricks, com- 
pany's bookkeeper, and A. G. 
Gattermeir. 


meir’s guidance, a new brick struc- 
ture was erected after the windstorm. 
A 65 foot concrete addition was con- 
structed soon afterwards. 

Every four years since 1923 an ad- 
ditional 75 feet has been added to the 
original mill structure. Now the over- 
all length of the mill is 310 feet. 
“We've expanded in tune with the 
times,” John Gattermeir explained. 
“When business demands that we 
have more space, we never hesitate to 
push our walls out another 20 or 30 
feet.” 

When Joseph Gattermeir died in 
1929 his sons took over complete op- 
eration of the Olean Milling Co. They 
are continuing the progressive policies 
of the founder so that old-timers who 
buy regularly at “The Mill” assert that 
“the business is run just like in the 
‘good old days’.” 

During 1946 the Olean Milling Co. 
produced an average of 350 sacks of 
feed daily. Total business volume was 
more than $500,000. All feeds sold by 
the firm are manufactured in its own 
milling department. Altogether, 17 
varieties of mixed feeds are produced. 


Poultry feeds account for the greatesi 
percentage of total sales, although cat- 
tle, hog, and special mineral mixtures 
also sell well. 

More than 1,400 tons of poultry 
feed in 10 varieties were sold in 1946. 
Dairy feed sales were second with 
more than 800 tons sold. The Gatter: 
meirs also handle grain, chops, and 
straight ground feeds. 

“We have found that dressprint 
feed sacks have helped our business 
considerably,” John Gattermeir de- 
clared. Through the bright floral prints 
the Gattermeir brothers often win 
new friends among farm wives, who 
always exercise definite opinions on 
which are the best places to shop. 

“We also sell salt, fertilizers, and 
hard wheat flour,” A. G. Gattermeir 
stated. “We don’t grind much soft 
wheat flour now. The Wolf flour mill 
is operated only three or four days 
out of every month.” 

Soybean and cottonseed meal, cal 
cium, and other feedstuffs are on sile 
at the Olean Milling Co., but the fin 
stresses the advantage of feeding ‘ts 
formula compounded products in «Il 
its promotional activities. Grain is p it 
chased locally although most of ‘he 
corn used is purchased in Kansas City. 

“Coal is another one of our pro/it- 
able sidelines,” John Gattermeir 
serted, “We sell an average of 50 tons 


(Continued on page 
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‘Tested and Proved 
EQUIPMENT 


A sae Do you want the best buyers in your trading area coming to your 
3 for st store to ask for your lines of equipment? Do you want to sell the lines 


' cancer - that are advertised to more people in more magazines than any others 
” ws canon on in their field? Sure, you want it—and that’s what HUDSON gives you. 
vs HUDSON tells prospects in leading national and regional magazines: 
= “Buy equipment with the ‘Diamond-H’ trademark — it means 
cau", for Use" 1 OF LEAD profits extra value, longer service, more labor saved. Buy at the 
TORTIE s- HUDSON dealer.” 
VENT 
BASIE Sure Fos genTistNO Voc grore That means extra sales, extra profits for you. Ask your jobber about 
ore weLP the HUDSON Dealership — it’s the “High Sign to Profits.”’ 
to se” Fos! 
H. D. HUDSON MANUFACTURING COMPANY 
\ them 589 East Illinois Street Chicago 11, Illinois 
\ Gens. caune Branches in Principal Cities in the U. S. 
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SPRAYERSIAND] DUSTERS 


HAY TIOOL AND 
BARN EQUIPMENT 


LIVESTOCK EQUIPMENT 


FARM VENTILATION 
EQUUIPMEINT 


POULTRY | EQUIPMENT 
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HIGH s = 
This Month and Every Month Millions Read: - 
Cte. plan 
he “BUY AT THE SIGN OF THE 
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Standardized High Performance Feeds 
Build Long Time Users! 


Uniformly high feed performance is the mag- 
net that holds customers year after year. 
Borden feed fortifiers, biologically standard- 
ized in natural source performance factors, are 
powerful nutritive aids in helping you stand- 
ardize your feeds to a “top results” level. 


Plus Values of Natural Sources 


The use of Borden’s Flaydry and Ladpro for- 
tifies your feeds with a wealth of essential vi- 
tamins and amino acids from natural sources— 
including milk’s whey solubles and fish liver 
and glandular meal. 


A combination of Flaydry and Ladpro pro- 
vide an ample supply of the entire B-G Com- 
plex plus A and D Vitamins. This combination 
also supplies valuable proteins with the top 
bracket amino acids and other nutritional fac- 
tors associated with the rich natural source 
ingredients. 


Both Flaydry and Ladpro are nutritionally 
standardized by rigid laboratory control and 
by closely controlled animal feeding tests. 
Flaydry and Ladpro come in dry granular 


form—free flowing for easy handling and even 


‘distribution in your mixes. 


Wire or write for more information and prices. 


THE BORDEN COMPANY, Animal Food Department, 350 Madison Ave., New York 17, N.Y. 
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| ARE THESE CUSTOMERS 
| «STILL WITH YOU? 


Self-Service Best 


It Increases Harmon’s Business 


@ PRICES should be marked plainly 
on all merchandise to encourage cus- 
tomers to practice self-service, accord- 
ing to J. P. Harmon, who operates the 
Caughman Feed & Seed Co., Colum- 
bia, S. C. “Farmers like to know ex- 
actly what they have to pay for farm 
supplies,” he stated. “They don’t want 
to ask a lot of questions when they are 
only mildly interested in an item, yet 
if the price is plainly marked the item 
will often practically sell itself.” 

Throughout the big salesroom at 
the Caughman Feed store all small 
items are neatly tagged with their sell- 
ing prices. Larger merchandise has 
price tags above its display. No item 
is left unmarked, because Mr. Har- 
mon believes that farmers should know 
the prices of all the merchandise they 
order in advance. 

“Farm people are shrewd buyers,” 
Mr. Harmon stated. “Although they 
have as much money to spend as any 
group of city dwellers, they never 
fail to drive a hard bargain. This prac- 
tice of putting price tags right out in 
the open has proven very successful 
for us.” 

Route selling has always done its 
share to make the Caughman Feed & 
Seed Co. more popular with South 
Carolina farmers. At present Mr. Har- 
mon has only one route salesman on 
the road, but future plans call for 
considerable expansion in this depart- 
ment. “We have always been pleased 
with the excellent results that route 
selling has brought us,” he declared. 
“We have found that despite the 
added overhead of deliveries the route 
sales system has more than paid for 
itself.” Free delivery service is offered 
throughout a radius of five miles of 
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Columbia. Delivery service was main- 
tained throughout World War II, de- 
spite rationing restrictions which im- 
posed considerable hardship on the 
firm, because Mr. Harmon realized 
that many farmers were too busy to 
take even an occasional trip into the 
city for their feed and other farm 
necessities. 

The Caughman Feed & Seed Co. 
route salesman calls on large and small 
scale dairymen, poultrymen, and hog 
raisers as well as backyard type farm- 
ers. The route man has been thor- 
oughly trained in livestock and poul- 
try diseases and is equipped to offer 
competent advice on almost any ant 
mal or poultry health problem. 

In the store itself, Mr. Harmon has 
planned displays to achieve the best 
possible selling effect on farmers. “We 
want our displayroom to be bright and 
eye-catching at all times,” he said. 
“That's why we started out with these 
full-length plate glass front windows.” 

The big windows provide plenty of 
space for attractive arrangements of 
stock and also allow ample natural 
light to enter the salesroom. Feed, 
seeds, and remedies all rate their places 
in the bright window displays which 
are changed often. “Dusty window 
arrangements lose far more customers 
than they win,” Mr. Harmon asserted. 
“Farmers figure that if the dealer 
hasn't time to make his window pre- 
sentable then he hasn't time to keep 
his merchandise in good condition 
either.” 


Wall cases and counters in the 
Caughman Feed store are all of low 
construction which permits the dis- 
play of a greater variety of merchan- 
dise within the vision of the average 
customer. Cleanliness is an absolute 
rule at the busy South Carolina firm 
and floors, counters, and shelves get 
a thorough going-over at very fre- 
quent intervals. 


PRICES plainly marked on all 
merchandise enable customers 
to help themselves and encour- 
age them to buy more, de- 
clares J. P. Harmon of the 
Caughman Feed & Seed Co., 
Columbia, S. C. Exterior view 
of the store is shown in photo 
at left. 


J. P. HARMON 


Garden and field seeds have a de- 
partment all their own at the Caugh- 
man Feed & Seed Co. The seed dis- 
play is mounted on a large low coun- 
ter which can be seen from all over 
the salesroom. The two rectangular 
display racks are 3 feet high by 8 feet 
long and are always filled with bright- 
ly colored seed packets. 

Among the lines of merchandise 
handled at the Caughman Feed & 
Seed Co. are products manufactured 
by the G. E. Conkey Co., Dr. Hess 
remedies, du Pont disinfectants, and 
Black Leaf 40 sprays. Complete stocks 
are maintained at all times and on 
the rare occasions when the firm 
doesn’t have what the customer asks 
for, it does its best to get it for him. 

“We believe that newspaper adver- 
tising is vital to the success of any 
modern feed store,’ Mr. Harmon 
stated. “That's why we advertise 
regularly in the Columbia press, stress- 
ing pertinent points about our mer- 
chandise and our service to farmers.” 

Poultry and hog feeds are the big- 
gest sellers at the Caughman Feed & 
Seed Co. but dairy, goat, rabbit, and 
other feeds also contribute to the firm’s 
constantly increasing yearly income. 
Mr. Harmon has been in business 
since 1922 and has seen his firm grow 
from a very tiny establishment into 
one of Columbia’s most popular feed 
and farm supply centers. 

“Let the farmer know what you're 
going to charge him. Don’t try to 
‘buffalo’ or out-talk him. Then back 
your words up with good service and 
you'll win a new customer every time,” 
Mr. Harmon asserted. 
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April is here but March came in like a 
lion and went out like a lion. We do not 
remember what proverb applies but we do 
hope to enjoy some spring weather in the 
near future. 


The young bucks are all back from 
Florida and other southern resorts but the 
older and wiser heads, who know that 
spring is not fixed on the calendar, are 
waiting for warmer weather. 

Mrs. Truman has announced that there 
will be no egg rolling on the White House 
lawn this Easter Sunday. The price of eggs 


has consequently dropped in the city of 
Washington. 

Charles S. Kenney has entered the feed 
brokerage business as the Charles S. Ken- 
ney Co., 530 Bewley building, Fort Worth 
2, Tex. Charlie did a mighty fine job dur- 
ing his long service in the feed section of 
OPA at Washington and the entire feed 
industry joins in wishing him success in his 
new business. 

Jim North of Nutrena Mills, subsidiary 
of Cargill, Inc., writes from Minneapolis 
that his former boss Wan Roy Miller is 
“feeling like a million”. Jim says, “I think 
Bird looks better than he did at any time 
in the last four or five years and he is 
really beginning to enjoy life again”. 

R. E. Whitworth, president of Nutrena 
Mills, Inc., has been vacationing in Florida 


SPROUT 
WALDRON 


NOW IN PRODUCTION 


THE MODEL '46 IMPROVED SIMPLEX PELLET MILL 


all parts strengthened 


all working parts enlarged 


— greater capacity 


— more economical 


more efficient 


Another FIRST for Sprout-Waldron engineering re- 
search. Another step forward in Sprout-Waldron‘s 
continuous effort to offer the finest in mill equipment. 


SPROUT, WALDRON & COMPANY 


Manufacturing Engineers 


MUNCY 


PENNSYLVANIA 


and was expected to be back on the job in 
Minneapolis about the first of April. Whit 
is reported to be “feeling fine and raving 
to go”. 

Have you noticed the feed store in the 
background of all the drawings used to 
advertise the movie, “Angel and the !ad- 
man”, featuring John Wayne and (ail 
Russell? 

Tanner Stephenson, popular Kansas (ity 
grain man, has been appointed manage: of 
the Checker Board Elevator Co. in ‘hat 
city. 

Harry Franke of the Franke Grain (o, 
has been re-elected president of the Mil- 
waukee Grain exchange. Louis McClelle:, of 
Cargill, Inc. and Charles Coughlin of the 


Riebs Co. are vice presidents while James 
G. O’Brien continues as secretary and 
treasurer. 


W. H. Dralle, who represented the Quak- 
er Oats Co. in Wisconsin, Illinois, and 
lowa for the past 25 years, is now operating 
the Tam O’Shanter lodge on Sand lake, 
Itasca county, Minn. He writes: “If any of 
the old timers in the feed business are near 
this beautiful lake, will be glad to have 
them stop and say hello.” 

Bakers prefer to receive their flour in 
cotton bags according to results of a nation- 
wide survey announced by Donald S. Frey, 
secretary of the Textile Bag Manufacturers 
association, Chicago. Of the bakers con: 
tacted, 56.6 per cent prefer their flour in 
100-pound cotton bags, 25.7 per cent in 
cotton seamless grain bags, 11.8 per cent 
in burlap and 5.9 per cent prefer other 
containers. The reasons given for this pref- 
erence are that cloth bags are most econ: 
omical, easier to handle, stronger, have 
many plant uses, speed ageing, are cleaner 
and more sanitary, have unique stacking 
qualities, have greater salvage value and 
are used for many trips. Bakers reporting 
returned cloth bags for repacking said cot- 
ton bags averaged 3 to 5 trips, burlap bags 
5 to 8 trips and grain bags 35 to 60 trips. 

Ken Evans of Chicago has been em- 
ployed as director of the new agricultural 
service division of the American Feed 
Manufacturers association according to an- 
nouncement by President Walter Berger. 
The new division is intended to work with 
all agencies and groups concerned with the 
farmer's welfare and to obtain, coordinate 
and disseminate information of value to 
farmers. Mr. Evans was born and raised in 
a farming community and has had 15 years’ 
experience in the farm field as producer of 
educational and promotional material. 

Make your reservations now for the 
many feed industry conventions scheduled 
during the next few months. — D. K. 5 


@ PATTEE & DAHL, Lake Preston, S. D., 
have purchased the Archie Joy feed busi 
ness at Midland. The new owners are Rich- 
ard Pattee and J. H. Dahl. 

@ ELMER BRINKER, Seneca, Kan., /ias 
purchased the Simpson-Romeiser-Evins 
Grain Co. elevator at Baileyville. 

@ BUCKEYE COTTON OIL CO., Cin 
cinnati, Ohio, has purchased the new soy: 
bean oil extraction mill being constructed 
by the South East Missouri Oil Co. at New 
Madrid, Mo. 
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A ...That’s the final step in the Toxite 
Free Introductory Check Plan that will bring 
customers into your store. It’s a proven mer- 

chandising idea that has already | 

made thousands of new 

friends .. . Yes — 


-~WE WILL SPEND 

52592 OF OUR OWN 

MONEY EXCLUSIVELY 
Fok YOU--— 


... and this promotion is in addition to the 
Toxite advertising read by 16 million people 
monthly. Once Toxite is 
introduced, its sure- 
kill performance 
brings steady 
demand and 
repeat 
business. 


REGISTERED U. S. PATENT OFFICE 


K L L RED MITES 


BED BUGS 


BLUE BUGS ¢ FLEAS ¢ TICKS ¢ CATTLE LICE 
TERMITES ANTS ROACHES SIMILAR PESTS 
GERM KILLER AND CONTROL FOR 


Coccidiosis, Bronchitis and Mange 


GERMICIDE — INSECTICIDE 


Toxite is OF 100 USES 

oie all — Used in Hatcheries in the Kitchen, bath, 
: — Used in Laying Houses sick-room. 

by the roost- 


— Used in Barns — i 
er’s head on Used in Stores 


helps ee — Used in Milk Houses — Used in Meat Markets 
— Used in Stables — Used in Hotels 
— Used in Kennels — Used in Warehouses 
— Used in the Home — — Used in Pet Shops 


— USED EVERYWHERE TO CONTROL DISEASE, 
PARASITES, AND HOUSEHOLD PESTS 
Toxite is the very item you need to add VOLUME 


to your sales. 


GIVES YOU TOXITE ORIES, Box R. Chestertown,Md. ‘ 
A We want to know how you will spend $25 of your own — 
“LEVERAGE” - money to bring customers into our store. And tell us 
ON NEW also what profit we will make on Toxite and how well 
BUSINESS. it repeats. Our Jobber’s name is 
1 Quart Cans NOW. 
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The Secretaries’ 
Circle e e.e e 


The Iowa state legislature shortly will 
consider a bill which would tax poultrymen 
1 cent per dozen eggs and ¥% cent per bird 
sold for a short period to raise funds for 
poultry and egg sales promotion, Mark G. 
Thornburg, secretary of the Western Grain 
& Feed association, reports. The state al- 
ready collects 1 cent for each pound of 
butter sold during a two weeks’ period every 
June for the benefit of dairy product pro- 
motion. 

“This has been the worst year for screwy 
legislation that I have seen in years,” de- 


clares J. F. McElligott, secretary of the 
Northwest Country Elevator association. Jim 
has been kept busy checking on the legisla- 
tures of Minnesota, Montana, South Da- 
kota, and North Dakota. 


Fred K. Sale, secretary of the Indiana 
Grain & Feed Dealers association, believes 
it would be an excellent idea if the secre- 
taries of all the various feed trade organiza- 
tions got together every year at the con- 
ventions of the Grain & Feed Dealers Na- 
tional association. 


O. E. Case, secretary-treasurer of the 
Kansas Grain, Feed & Seed Dealers asso- 
ciation, reports that committees are already 
hard at work planning the 50th annual con- 
vention of the organization. Mr. Case ex- 
plains that the newly formed Kansas Seed 
Dealers association, of which he is secretary, 


fo 


as 2% butterfat. 


| | Supreme Brand 
Condensed BUTTERMILK 


A pure, liquid creamery buttermilk just 
as it comes from the churn—condensed 
under vacuum to remove part of the 
moisture for economy in shipping and 
ease in handling. Contains all the na- 
tural nutritive qualities of fluid milk 
plus more lactic acid. The thick body of 
Supreme Brand Condensed Buttermilk 
provides all the valuable solids of milk, 
retains the original vitamins, minerals, 
proteins, milk sugar, lactic acid, and 


WRITE « 


‘ HERBERT K. CLOFINE 


Buttermilk Bill says, 


jteady Customers 


® Nothing has been removed except the water, nothing has been 
added. Contains no skim milk, whey or preservatives. Packed in 
the famous yellow barrel. 


WIRE « PHONE 


Bulletin Building, Philadelphia 7, Pa. 


Rittenhouse 6-9885 


Locust 7-2040 
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is composed of strictly seed men and is not 
attempting to compete with the state feed 
association. 

Tentative plans are for a meeting of the 
Texas Mixed Feed Manufacturers associa- 
tion to be held April 24, the day before the 
annual convention of the Texas Grain & 
Feed Dealers association, according to a 
report by G. E. Blewett, secretary-treasurer 
of the feed trade group. The feed dealers’ 
convention will be held April 25-26 at the 
Hotel Galvez, Galveston. Mr. Blewett says 
that the Panhandle Grain & Feed Dealers 
association has not yet announced dates 
for its annual meeting. 

Howard W. Elm, field secretary of the 
Nebraska Grain & Feed Dealers’ associa- 
tion, is having a little less trouble with his 
state legislature than most other secretaries. 
Nebraska has the nation’s only one-house 
legislature. 

The four regional meetings sponsored 
recently by the Grain & Feed Dealers Na- 
tional association were very successful, ac- 
cording to Ron Kennedy, secretary of the 
organization. Mr. Kennedy reports that feed 
men attending the meetings were generally 
agreed that the industry should have a 
broader public relations program. 

John A. Krusoe, secretary-treasurer of the 
Michigan Associated Feed Men, declares 
that his organization is waging a battle to 
have the sales tax in Michigan lifted from 
sales of feed. Plans are underway to pre- 
sent the feed group’s views before the state 
legislature. 

Ohio feed dealers are represented on the 
executive committee of the newly established 
Ohio Agricultural Development council by 
H. E. (Fritz) Frederick, C. V.. Thomas, 
secretary of the Ohio Grain, Mill & Feed 
Dealers association, reveals. The new coun- 
cil consults with public officials and con- 
siders pending legislation affecting the agri- 
cultural industry in the Buckeye state. 

Railroads are 16,000,000 bushels behind 
in wheat shipments in the states of Wash- 
ington, Oregon, and Idaho, according to 
Pete Stallcop, secretary of the Pacific North- 
west Grain Dealers association. Mr. Stallcop 
recently conducted a wheat supply survey 
among the members of his organization. 


Illinois Dealers to Hold 
Conference at Urbana 


The Illinois Feed association and the 
University of Illinois college of agriculture 
are planning a one-day feed conference 
to be held at Urbana the latter part of Ap: 
ril, Fred Reinwald, Carmi, president of the 
feed group, has announced. The program 
being planned will cover both nutrition 
and merchandising. Further details on the 
meeting may be obtained by writing Lloyd 
S. Larson, secretary, Illinois Feed associa- 
tion, 53 W. Jackson boulevard, Chicago 4. 

@ FARMERS ELEVATOR CO., Minnea- 
polis, Kan., is constructing a new 100,009 
bushel elevator. 

@ HUNTERTOWN GRAIN & LUMBER 
Co., Huntertown, Ind., has completed con- 
struction of its new elevator which replaced 
one destroyed by fire early in 1946. 
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DEPENDABLE FEED QUALITY 


i Builds Business Security 


fond Better Living for YOU 


4 


AL WAYNE symbolizes thousands of 
ene feed retailers throughout 

erica who follow the WAYNE WAY 
to business security and better living. 


The Allied Mills Nutritional Council (1), formu- lowed by Research Farm feeding (4) to prove ~ 


lating all Wayne Feeds, combines hundreds of 
years of nutritional “know how.” Then Wayne 
“Ingredient Quality” is vigilantly guarded by 
the triple test system to assure “full strength” 


ration performance. 

Precision manufacturing methods (5) and a 
half century of experience are further reasons 
for the high reputation of Wayne Feeds among 


sources of amino acids, vitamins and other 
vital nutrients. 

First, the modern Research Division conducts 
numerous biological tests (2), including the 
revolutionary ABC (Assay by Bacterial Cul- 
ture) test; then chemical checks (3) are fol- 


Feed Control officials everywhere. 
When you sell Wayne—you sell dependable 
quality that builds your business! ALLIED 
MILLS, INC. General Offices: Chicago, IIl. 
Service Offices: Fort Wayne, Ind. 


Send Coupon NOW For Full Details 


4 
ALLIED MILLS, INC. | 

Fort Wayne, Indiana 1 

You may send me information on the Wayne Way to I 

Business Security and Better Living. 

NAME. 

FIRM NAME. | 

STATE. 
Business Stays Fine at the WAYNE Slime SIGN STATE 
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@ CLOSE cooperation with the Uni- 
versity of Wisconsin college of agri- 
culture enables the Sarrington Mill- 
ing Co., Lake Delton, Wis., to offer 
expert advice on any and all farm 
problems. From time to time the firm 
holds group meetings at which farm- 
ers from its trading area can quiz uni- 
versity agricultural specialists on their 
individual feeding and health problems. 

“There’s no doubt in our minds 
but that this expert advisory service 
has attracted dozens of new customers 
to our plant,” Ralph Sarrington, the 
owner, declared. “We know that farm- 
ers respect the judgment of specialists 
from their own state university be- 
cause they have told us so.” 

The Sarrington Milling Co. has 
practiced customer service throughout 
its 65 years of existence. Located on 
the Wisconsin river 50 miles north- 
west of Madison, Lake Delton is the 
hub of a busy farming community. 
Mr. Sarrington’s firm has long been 
a favorite with Badger state livestock 
and poultry raisers. 

The sturdy concrete block plant of 
the Sarrington Milling Co. is well- 
maintained at all times because its 
owner is convinced that a modern re- 
tail feed business can’t be successful 
in antiquated quarters. “We are con- 
stantly seeking to make shopping easier 
for our farmer customers,” Mr. Sar- 
rington explained. “These modern 
farmers are accustomed to shopping 
for food in streamlined super markets 
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Experts Solve Feed Problems 


College Helps Sarrington’s Customers 


WORKING hand in hand with 
experts at the University of 
Wisconsin college of agricu!- 
ture enables Ralph Sarrington, 
owner of the Sarrington Mill- 
ing Co., Lake Delton, Wis., to 
offer his customers competent 
advice on any problem. Exte- 
rior view of his plant is shown 
above. 


and we think that the feed store they 
shop in should be equally up-to-date. 
The average Wisconsin farmer is do- 
ing everything he can to improve his 
lot and we feel that we can do a great 
deal to help him.” 

Modern, attractively painted deliv- 
ery trucks serve customers throughout 
south central Wisconsin. These big 
trucks make weekly deliveries over the 
entire Lake Delton trading area and 
are familiar sights on the highways 
and at hundreds of farms. 

In addition to manufacturing high 
quality livestock and poultry feeds, 
the Sarrington Milling Co. also pro- 
duces 1,900 tons of high grade flour 
every year. The firm mills wheat, rye, 
whole wheat, graham, and pancake 
flours in addition to its popular S & § 
line of feeds. 

All equipment in the big Sarrington 
mill is electrically operated. Power 
rates in the Lake Delton area are ex- 
tremely reasonable and the plant oper- 
ates at lower cost now than it did in 
1922 when water power generated the 
electricity. Ten employes staff the busy 


firm with a full-time salesman on the 
road throughout the year. 

“Our outside salesman is responsible 
for thousands of dollars worth of or- 
ders every month,” Mr. Sarrineton 
declared. “He is an integral factor in 
our rapidly expanding business.” The 
salesman makes periodic calls on firms 
throughout the territory, always tim- 
ing his calls so that he arrives well 
before the previously ordered supplies 
have been exhausted. 

Twice a year Mr. Sarrington plays 
host to all his customers. One annual 
event that has won wide favor in the 
community is the Sarrington Milling 
Co. open house. On this day every 
year visitors are invited to inspect all 
the milling operations at the plant with 
employes describing every step. On 
the completion of the plant tour a 
substantial supper is served. The menu 
is usually pork sausages and pancakes 
made from S & § pancake flour. 

The other yearly feature is the com- 
pany’s promotion in conjunction with 
church and charity organizations. 
When these groups plan special fund: 
raising suppers, Mr. Sarrington fur 
nishes pancake flour and cooks to hake 
the pancakes. The company’s hospi- 
tality to the local organizations has 
also won wide acclaim around Lake 
Delton. 

There’s no straight cash policy at 
the Sarrington Milling Co., but the 
firm tries to keep as nearly as possible 
on a cash basis. “We would like some- 
times to sell all for cash, but it’s vir- 
tually impossible,” Mr. Sarrington 
stated. All accounts are limited to two 
weeks and the firm seldom encounters 
any difficulties with collections. 

“We're doing an average yeurly 
business of $150,000 now,” Mr. Sar’ 
rington said. “That is largely for cash, 
and the figure has been increasing 
steadily every year.” The 66th year 
of the Sarrington Milling Co. wil! be 
just about its best, he declared. Mr. 
Sarrington’s father and grandfather 
preceded him in the management of 
the firm. 

Twice fire has destroyed the sill 
but each time the Sarrington family 
has come back with a bigger and bet’ 
ter plant. 
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California Packing Corp. 


BIOTOL 
FORTIFIED SARDINE OILS 
SPECIAL: 400 D, 1000 A units 
EXTRA: 400 D, 2000 A units 
SUPER: 400 D, 3000 A units 
Also Available in 
800/2000 and 800/4000 oils 
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One Source 
Vitamin 


F You are a buyer of vitamin products you'll appreciate Atkins 
& Durbrow service. You can obtain many quality vitamin 
products from one source. You don’t have to shop around, waste 


time, looking for the top quality products you need for your 
feeds. 


Through Atkins & Durbrow you can buy the vitamin products 
of six great companies—widely known and recognized for quality 
and dependability. This is the time-saving, money-saving way 
to meet your vitamin requirements. 


Atkins & Durbrow, headquarters for quality products for more 
than 50 years, has earned the confidence of feed manufacturers 
and mixers by dealing only in products of proved quality. Atkins 
& Durbrow supplies you with the sort of products you can depend 
on — high-grade, well-known brands whose names are your 
guarantee of dependability. 


Second only to the quality of the products is the quality of Atkins 

& Durbrow service. Well-informed sales representatives operate 
from 11 centrally located cities. Warehouse stocks are maintained 

in 14 cities, to meet your needs promptly. The convenience offered 

you by this distribution system is another reason for buying your 

vitamin requirements from Atkins & Durbrow. Our customers 

have found this the economical way to buy. 


Remember when the Atkins & Durbrow field man calls on you 
he is not representing Atkins & Durbrow alone. He is the repre- 
sentative of six great companies as well. It will pay you to see him. 


ATKINS « DURBROW, INc. 


165 JOHN STREET, NEW YORK 7, N.Y. 


CHICAGO MINNEAPOLIS KANSAS CITY OMAHA DETROIT BOSTON 


CarO-Green, Inc. 


FINER ALFALFA 
“High in Carotene” 


General Mills, Inc. 
ARPRO WHEAT GERM OIL 


The Barrett Division 
Allied Chemical & Dye Corp. 


NIACIN 
(Nicotinic Acid) 


-World Products Corp. 


PROT-A—Vitamin A in powder 
form; 1,362.000 A units 
per lb. 


PROT-D—Vitamin D2 in powder 
form; 6,000,000 De units 
per lb. (for four-footed 
animals) 


E. R. Squibb & Sons 


VITAMIN A & D FEEDING OIL 
400 D—1000 A units 


D-SEC 
Vitamin D in dry powder form 
900,000 D units per Ib. 


DICOCE 
for Cecal Coccidiosis control 
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RIBOFLAVIN 


QUIZ NO. 


DOES RIBOFLAVIN PROMOTE 
® RAPID GROWTH IN CHICKS? 


0's") 


5 


It certainly does—and is essential to turkey 
© poults, game birds, pigs, calves, dogs, and 
fur-bearing animals as well. In the natural form 
of B-Y-21, it is a dependable and easy means of 
adequately fortifying rations. In addition to the g 
high riboflavin potency, B-Y-21 also contains fe 
valuable supplemental B vitamins. 


natural riboflavin? 


Q. What are the advantages 


A, CSC pioneered in the development of nat- of B-Y-21? 
ural riboflavin from dried fermentation solubles. 
CSC was first in the field with natural riboflavin 
products. Increased production facilities now make 
B-Y-21 available in any quantity whenever you 
| need it. B - Y-21 is available for immediate shipment. 


A. It’s economically priced. It’s all rich feed 
material—but you pay only for the riboflavin. 
You pay no premium for the other valuable feed 
elements B-Y-21 contains. B-Y-21 is economical 
too because it saves time in pre-mixing. Only 
small amounts are needed. One 50-pound bag 
is adequate to fortify 150 tons of poultry mash. 


Agricultural Division 
(@MMERCIAL SOLVENTS 
: Corporation 

Terre Haute, Indiana 


.. a Tich source of Natural Riboflavin 
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BETTER BUSINESS CLINIC 


This new department of The Feed Bag will present timely discussions of 
current business problems by a widely known business counsellor, Gerald 
Burke, Binghamton, N. Y. Mr. Burke is business counsellor for the Co- 
operative Feed Dealers, Inc., a purchasing organization of independent retail 
feed dealers operating in New York state. He is a graduate of the University 
of Pennsylvania and has had 12 years’ experience in public accounting and 


tax work. 


Each month Mr. Burke will analyze a particular problem facing feed 
retailers in the present highly competitive buyers’ market. He will discuss 
tax questions, accounting problems, and many other important and often 
confusing topics. Mr. Burke’s style will be simple and straightforward, mak- 
ing heretofore difficult subjects more understandable. 

Each month the Better Business Clinic will answer questions submitted 
by readers of The Feed Bag. If you have a particular problem on which 
you would like Mr. Burke’s expert advice, address it to Better Business Clinic, 
The Feed Bag, 1712 W. St. Paul avenue, Milwaukee 3, Wis. There is no 
charge for this counselling, which is being offered as a special service to 


feed dealers by The Feed Bag. 


Advantages, Disadvantages 
Of Corporate Business 


Many retail feed dealers who are oper- 
ating their businesses as a sole proprietor- 
ship or a partnership are contemplating 
incorporation. In view of recent reductions 
in corporate tax rates some accountants and 
attorneys are encouraging businessmen to 
incorporate. At present corporation income 
taxes cannot exceed 38 per cent while in- 
dividual tax rates may go as high as 86.45 
per cent. 

Of course each case can best be decided 
by individual circumstances but there are 
certain disadvantages as well as advantages. 
Let's examine the advantages first: 


1. Definite advantage in lower tax rates. 


2. Corporations enjoy limited liability. 


In case of bankruptcy or forced liquidation, 
the corporation’s liability is limited to the 
net worth of the business. A sole proprietor- 
ship or partnership enjoys no such limited 
liability. Personal property can be seized in 
an unincorporated business to satisfy busi- 
ness debts. 

3. Small closely held corporations can 
control taxable income to a certain extent 
by payment of reasonable salaries to officer- 
stockholders and deducting these salaries as 
a business expense. 

4. A corporation may retain and accumu- 
late a reasonable portion of its earnings and 
profits for expansion and for working capi- 
tal. While this portion is taxed at the cor- 
porate rate, the sole proprietorship and 
partnership earnings are taxed at a much 
higher rate, regardless of whether or not 
part of the profit is left in the business. 

5. Officers and employe stockholders of 
a corporation may be beneficiaries of an ex- 
empt pension trust and the corporation's 
contribution to the trust can be deducted as 
a business expense. Sole proprietorships and 
partnerships enjoy no such advantage. 

6. Incorporation of a sole proprietorship 
or a partnership can be accomplished with- 
out a gain or loss for tax purposes. 

7. The death of a member of a corpora- 
tion does not terminate it. In the case of a 
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partnership and sole proprietorship, the 
business is dissolved and great losses often 
occur. 

Sounds like seven pretty convincing argu- 
ments? There are other advantages but 
these seem to be most important. On the 
surface, it may appear more advantageous 
to incorporate. It’s almost like asking you 
to take your choice between a Cadillac car 
and a jeep. 

Before you grab the Cadillac, remember 
you have to drive it. It isn’t the initial cost 
that counts—it’s the upkeep. The finest 
piece of equipment in the world would do 
you no good unless you knew how to op- 
erate it. Suppose we look at some of the 
disadvantages of incorporating: 

1. You can’t own a corporation. Even if 
you own all the stock and make all the 
major decisions of management, you are 
just an employe stockholder. 

2. Your books and records must stand 
rigid inspection by state and federal authori- 
ties because of the limited liability you 
enjoy. 

3. A great many additional reports are 
required from corporations and a certain 
formality is required in the conduct of 
business. The services of a lawyer and ac- 
countant to assist you are almost a “must”. 

4. Section 102 of the internal revenue 
code penalizes corporations for improperly 
accumulating surplus. While this section 
has not been enforced much in the past, 
this year at least 70 per cent of the profits 
must be distributed in dividends. If the 
corporation does not make this distribution, 
a good sound reason must be given. If the 
corporation has an abnormally large amount 
of cash or other quick assets, distribution of 
more than 70 per cent of the profits may be 
necessary. 

5. In addition to paying a tax on cor- 
porate earnings, the stockholders who re- 
ceive dividends must pick them up as in- 
come on their personal returns. In a sense, 
they are taxed twice on the same profit. 

6. Additional taxes can and will be levied 
against corporations or their rates increased 
if the corporate trend becomes too great. 

7. The average feed dealer's bookkeep- 
ing records are inadequate. While chang- 


GERALD BURKE 


ing over to a new system might indicate 
progress, it may confuse rather than help 
him unless he employes a capable person 
to keep his books. 

Before you hop on the corporate band 
wagon, stop and weigh all the facts. If 
running your business with a minimum of 
interference means anything to you, think 
carefully before you act. 


Questions from the Trade 

Question—I have a partnership with my 
son and I would like to retire. He is not 
mature enough to take over the manage- 
ment of the business. I have two em- 
ployes that are more capable. Should I 
incorporate and give them stock? 

Answer—Incorporation may be wise here. 
If anything should happen to you, under 
the partnership set-up, the business would 
be dissolved and it might be liquidated 
at a fraction of its true worth. Under a 
corporate set-up, the business would go 
on as if nothing happened. Your loyal 
employes as stockholders would have an 
incentive to continue on. Management 
would still remain in the family if your 
son inherited your stock and controlling 
interest. Control can be kept in the 
family in another way. Common (voting) 
stock could be issued to the family and 
preferred (non-voting) stock to the em- 
ployes. 


Question—Do I have to incorporate so that 
my business won’t shrink to nothing in 
the event of my death? 

Answer—No. You can make a binding pur- 
chase and sale agreement allowing your 
partner, your son, or employes to buy 
the business at a fair price. These agree- 
ments are generally built around business 
insurance. This should be discussed care- 


fully with a good insurance counsellor. 


@ LLOYDS GRAIN CO., Millington, Ill, 
has been opened to handle formula feeds, 
grain, and custom work. 

— 
@ RAYMOND WOLF, Greene, Iowa, has 
purchased the Superior Feed Mill at North- 
wood from Edward Swanson. 
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THE Ra ay Going COMPANY... up-to-the 
minute for balanced vitamin supplements 
for all poultry and animal feeds. Feeding oils in 
potencies for your individual requirements. For quality 
THE “Ray Ewing 
7 gressive feed manufacturers. | 


CONSULTING NUTRITIONISTS ans 
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Central Dealers Hold Four 


District Meetings 


e FOUR district meetings held in 
Wisconsin during March by the Cen- 
tral Retail Feed association attracted 
601 members of the feed and allied 
industries. Evening dinner meetings 
were held March 4 at Janesville, 
March 5 at Fond du Lac, March 10 
at Eau Claire, and March 11 at Green 
Bay. 

Registrations were as follows: Janes- 
ville 171, Fond du Lac 129, Eau Claire 
151, and Green Bay 150. Approxi- 
mately 80 per cent of those present 
were feed retailers or wholesalers. 

The progress of the Central feed 
group since its founding in 1926 was 
related by President R. C. Tesch, 
Knauf & Tesch, Clinton, Wis., who 
traced the growth of the association 
from its charter membership of 30 to 
the present. David K. Steenbergh, 
executive secretary of the organiza- 
tion and publisher of The Feed Bag, 
was praised by Mr. Tesch for his ef- 
forts toward eliminating direct selling, 
feed trade work during NRA days, 
cooperation with the old AAA or- 
ganization during the war years for 
the benefit of all feed men, and for 
fighting “bureaucratic measures” suc- 
cessfully. 

James D. Hopkins, Madison, Wis., 
president of the Wisconsin Seed Deal- 
ers association, was another featured 
speaker at the four meetings. He re- 
ported that seed stocks seem adequate 
in most cases and said that because 
of high prices it was inadvisable to 
carry over too large an inventory. 
Mr. Hopkins suggested an exchange 


of inventories by dealers if necessary. 

He described the current fight be- 
ing conducted against Bill 227-A in 
the Wisconsin legislature, which if 
enacted would require that the ma- 
turity date be indicated on all hybrid 
field seed corn sold in the state. 

He maintained that such a regula- 
tion would be impractical and could 
not be enforced unless the legislature 
would appropriate enough money to 
establish a testing laboratory and con- 
duct at least two-year trial plantings 
on all varieties. Mr. Hopkins urged 
all feed and seed dealers to oppose the 
measure. 

Walter B. Griem, in charge of feed 
and fertilizer control work in Wiscon- 
sin, explained that the only real fer- 
tilizer problem today is how to obtain 
enough. He said that 7,000,000 tons 
yearly were used on an average in 
the United States from 1935 to 1939. 
In 1946, 14,000,000 tons were used. 
By comparison, Wisconsin used 38,- 
000 tons in 1935-1939 and 307,000 
tons in 1946. 

Mr. Griem said that the nation is 
short about 20 per cent of the poten- 
tial demand. Part of the shortage is 
due to the fact that the United States 
is now exporting potash to Germany 
and Japan, two countries which pre- 
viously exported to the United States, 


PICTURED above, left to right, 
are David K. Steenbergh, Mil- 
waukee, executive secretary of 
the Central Retail Feed asso- 
ciation; M. L. Johnsen, Rus- 
sell-Miller Milling Co., chair- 
man of the Green Bay session; 
and Dr. John Parker, Milwau- 
kee, director of the Midwest 
Barley Improvement associa- 
tion. 


according to Mr. Griem. He estimated 
that farmers get a return of $4 for 
every $1 spent on fertilizer. 

Mr. Griem told of cobalt deficiency 
spots in Wisconsin and recommended 
the inclusion of cobalt salts in for- 
mulas as a protection. He also told 
briefly of some of the work being 
done on iodinated casein at the Uni- 
versity of Wisconsin. 

Regarding Wisconsin feed sales, 


ONE of the principal speakers at the regional meetings was R. A. Tobias, sales 


manager of the 


H. D. Hudson Mfg. Co., Chicago, shown left below exhibiting 


his giant playing cards to Charles F. Schneider, Readfield, association director. 
The other photo shows, left to right, J. D. Hopkins, Madison, president of the 
Wisconsin Seed Dealers association; Herbert Krueger, Forest Junction; Fred 
Pittelkow, Oshkosh; and Colby Porter, Fox Lake. Messrs. Pittelkow and Porter 


are past presidents of the Central association. 
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Mr. Griem reported that his survey showed 
that an average of 550,000 tons of all types 
of feeds were sold at retail in the years 
1938 to 1940. About 40 per cent of this 
was in formula feeds. This retail feed ton- 
nage reached 643,000 in 1941; 732,000 tons 
in 1942; 1,013,000 in 1943; 1,073,000 
in 1944; and 1,119,090 in 1945. He esti- 
mated that the 1945 tonnage included about 
65 per cent commercial feeds. 

“You can look for a reduced feed volume 
in the years ahead,” Mr. Griem said. “It 
seems to me that the manufacturer who 
continues to put out a quality product will 
have the best chance of doing a profitable 
business.” 

Executive Secretary Steenbergh spoke 
briefly at the four sessions and invited all 


members of the industry to the Central 
association’s annual convention to be held 
at Milwaukee, June 2-3. He attributed the 
success of the association to many hard- 
working officers and directors “who have 
done a fine job through the years. 

“Your association must of necessity func- 
tion not only in time of trouble, but at all 
times in order to help avoid industry diffi- 
culties which might arise,” Mr. Steenbergh 
said. “Unfortunately, a very few feed men 
have left their associations now that the 
emergency is over. This is certainly unwise 
since the government still has business un- 
der its control. The industry must continue 
to be vigilant in wage and hour matters, 
tax problems and agricultural policies, to 
name only a few.” 


(SELL MORE MILK 
BY RAISING YOU THE 
FUL-0-PEP WAY / 


HELPS ME GROW 
BIG AND RUGGED | 


FUL-O-PEP 


Help Your Customers Save Milk, Raise Good 
Calves by Featuring Ful-O-Pep Calf Starter! 


DAIRYMEN EVERYWHERE find they may 
save up to $30 per head by raising their 
calves on the Ful-O-Pep Plan, as compared 
to the cost of whole milk. That’s because 
one pound of Ful-O-Pep Calf Starter saves 
up to 10 pounds of whole milk in feeding 
calves. At the same time Ful-O-Pep Calf 


Starter helps raise big, rugged calves—the 
kind that grow into profitable heifers. 
SO RECOMMEND this appetizing, nutri- 
tious feed to your customers and help them 
raise rugged calves with less milk. For in- 
formation about Ful-O-Pep Calf Starter and 
other Ful-O-Pep Feeds, write today to 


THE QUAKER OATS COMPANY « Chicago 4, Illinois 


HAVING a good laugh to- 
gether in the photo above are 
Karl Juve, of the National 
Food Co., chairman of the 
Fond du Lac meeting, and 
Walter B. Griem, Madison, 
who is in charge of feed and 
fertilizer control work in Wis- 
consin. . 


Dr. John Parker, director of the Mid- 
west Barley Improvement association, Mil- 
waukee, spoke at the Eau Claire and Green 
Bay meetings. He urged dealers to influ- 
ence farmers to raise malting barley as a 
good cash crop. He declared that in 1946 
Wisconsin farmers received $57.37 per acre 
for malting barley as compared to $49.92 
for spring wheat and $35.24 for oats. 

He recommended that barley be planted 
early on well-drained loam soil; that seed 
be treated with new, improved Ceresan; 
and that commercial fertilizer be applied 
when ever possible. Varieties suitable for 
malting barley, according to Dr. Parker, 
are Wisconsin 38, O.A.C. 21, and Oder- 
brucker. He reported that a goal of 250,000 
acres of barley has been set for Wisconsin. 

The climax of each meeting was a met- 
chandising talk by R. A. Tobias, sales 
manager of the H. D. Hudson Manufac- 
turing Co., Chicago, Ill. His subject was 
“Bet the Blue.” 

In a novel presentation, Mr. Tobias in- 
vited his audience to play a game of poker 
with him. After establishing that a royal 
flush was the top hand in poker he showed 
how each card of that hand represented 
something valuable in feed merchandising. 

Among the points he stressed were the 
importance of a proper location and suit 
able identification for the feed dealer’s es- 
tablishment; an attractive and inviting ex- 
terior; a well-arranged interior; a system 
of departmentalizing to keep related items 
together; and live demonstrations to prove 
actual results. 

Mr. Tobias predicted that the feed deal 
er of tomorrow will be a farm supply 
dealer who will have a one-stop store to 
sell the farmer and feeder the things he 
needs in his business. He urged the feed 
dealer to have a real community spirit and 
to cooperate with the local veterinarian, 
4-H clubs, and county agents. 

He strongly urged the better selection 
and training of personnel. Stressing the 
value of consistent advertising, Mr. Tobias 


(Continued on page 90) 
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In growing demand! 


This is the important growing season, when 
poultrymen demand the best in feeds! 

And wise feed mixers are answering this demand by 
supplementing starter and growing mashes with Kraco 
Dried Cheese Whey. This popular poultry feed sup- 
plement helps promote health, growth and vigor by 
adding four important milk nutrients to the diet of 
chicks and poults. Kraco is a quality whey from the 
manufacture of Swiss and American cheese—thor- 
oughly dependable, because it is a natural product, 
containing absolutely no neutralizer. ; 


Helps control coccidiosis 


Added to a flushing mash and with proper sanitation, 
Kraco also aids in the control of dreaded coccidiosis. 

The natural goodness of Kraco also makes it well 
suited for use as a feed supplement for 
hogs, cats and dogs. 


4 important feeding aids in Kraco: 


1. LACTOSE—a source of health and vigor. 


This important milk sugar is found only in 
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milk products... and Kraco contains 70% lactose! 


2. PROTEINS—build body muscles and tissues. 
Kraco contains complete milk protein, valuable in 
supplementing the protein in grains. 


3. MINERALS—help make healthy, strong bones. 
Kraco helps supply milk calcium and phosphorus, an 
aid in developing deep frames and capacity for egg 
production. 


4. VITAMINS—essential to poultry health. Kraco 
contains factors of the Vitamin B-G complex, inciud- 
ing Riboflavin in natural form. 


Order Kraco today from your nearest Kraft office— 
supplies are now ample for poultrymen’s and feed 
mixers’ immediate needs. We’ll give prompt attention 
to your order at this important feeding period. 


Industrial Food Products, 

_KRAFT FOODS COMPANY, 
General Offices: 500 Peshtigo Court, 
Chicago 90, Illinois. New York « 
San Francisco « Atlanta « Minne- 
apolis « Denison, Texas « Branches 
in all principal cities. 
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e Right because the twin at left wears an apron fashioned 
from bags printed with Chase Washout Inks... the popular 
brand that is printed sharply and clearly yet washes out 
quickly, easily. The Chase label on every bag gives complete 
instructions. 


Housewives the country over are finding more and more 
practical uses for Chase Bags printed with Chase Washout 
Inks—for dresses, draperies, spreads, pillow cases, acces- 
sories, etc. Actually, it is estimated that between 100,000,000 
and 200,000,000 yards of dress print bags were used in 1946. 


You, too, can build good will by providing your customers 
with this valuable cloth premium. Your nearby Chase Sales- 
man will be glad to give complete details. 


One Hundred Years of Experience 
in Making Better Bags for 
Industry and Agriculture. 
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FOR BETTER BAGS... BETTER BUY CHASE 


A S E B AG Co. GENERAL SALES OFFICES, 309 WEST JACKSON BLVD., CHICAGO 6, ILL. 
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EED Nutution DIGEST 


Readers who are interested in obtaining a publication which gives 
a complete digest of most of the experimental data published in the 
United States and foreign countries may obtain complete details 
by writing to The Feed Bag, 1712 W. St. Paul Ave., Milwaukee 3, Wis. 


Title of Experiment: Factors Affecting Rate 
of Gain and Their Relation to Allotment of 
Pigs for Feeding Trials. 

Authors: R. M. Miranda, C. C. Culbertson, 
and J. L. Lush, Iowa State College, Ames, 
Towa. 

Digest: The rates of gain by 601 pigs in 
the record of performance work of the 
lowa agricultural experiment station were 
studied to determine the relative impor- 
tance of breed, litter, sex, initial weight, 
and previous performance in allotting pigs 
for feeding trial. Breed and litter were found 
most important. They should be considered 
in making allotments. Sex had a real but 
small effect on rate of gain. When carcass 
characteristics are studied it should cer- 
tainly be considered in the allotment, but 
only a little precision is lost by omitting it 
when only rate and economy of gain arz 
considered. Initial weight had an intra-litter 
correlation of 0.24 with subsequent rate of 
gain. It is important only where the initial 
weights of the available pigs vary much. 

* * 


Title of Experiment: Effect of Diet on the 
Response of Chicks to Folic Acid. 
Authors: T. D. Luckey, P. R. Moore, C. A. 
Elvehjem, and E. B. Hart, University of 
Wisconsin, Madison, Wis. 
Digest: A study of the effects of dietary 
constituents upon the activity of synthetic 
folic acid in chick nutrition showed that 
no definite requirement for this compound 
can be established since the response to a 
given amount of folic acid depends upon 
the type of ration used. Folic acid pro- 
duced the least response with high fat diets 
or diets containing glucose, sucrose, or 
starch as the sole carbohydrate, and the 
best response with diets containing high 
protein, low fat, or corn meal and dextrin 
as the carbohydrates. Feather development 
could not be correlated with either the 
amount of folic acid in the diet or the rate 
of growth of the chicks when the dietary 
levels of folic acid were low. Whole liver 
substance added to a diet containing su- 
crose as the carbohydrate gave an increased 
growth response not attributable to its 
folic acid content. 

Title of Experiment: Comparative Growth- 
promoting Value of the Proteins of Wheat 
Germ, Corn Germ, and of Some Other 
Protein Foods of Plant and Animal Origin. 
Authors: Jones D. Breese and Katherine D. 
Widness, U. S$. Department of Agriculture, 
Washington, D. C. 
Digest: Defatted and processed wheat and 
corn germ were fed as the sole source of 
protein to weanling rats at 10, 15, and 17.5 
per cent protein levels in diets approxi- 
mately isocaloric and otherwise nutrition- 
ally inadequate. Comparative experiments 
were conducted with soybean, peanut and 
cottonseed flours, skimmilk powder, and 
dried whole eggs. Ad libitum and paired 
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feeding methods were used and results were 
evaluated on the basis of weight increases 
and gains per gram of protein consumed 
over a six week period. The nutritional 
values for corn germ were consistently 
lower, 76 to 88 per cent of those found 
for wheat germ, by both methods of feed- 
ing. Definitely higher values were obtained 
from the other materials fed. At the 10 per 
cent protein level wheat germ was as effi- 
cient as skimmilk powder but not at the 
two higher levels. At 10 and 15 per cent 
protein levels corn germ produced equal 
at all levels with egg powder than with any 
or greater net weight gains than peanut 
or soybean flour, but at 15 and 17.5 per 
cent levels it was not as effective as cotton 
seed flour. 
Title of Experiment: Growth and Reduction 
in the Rat on Diets of Rice and Beans. 
Author: Marianne Goettsch, School of 
Tropical Medicine, San Juan, Puerto Rico. 
Digest: When supplemented by soybean, 
casein, yeast minerals, lard, and cod liver 
oil, a diet of rice and beans is apparently 
adequate except for vitamin E, but un- 
supplemented it is inadequate. Young rats 
grew slowly on it and died at about 70 
days with symptoms of avitaminosis A. If 
given during gestation, the fetuses devel- 
oped at the expense of the mother and 
there was high infant and maternal mortality. 
If given during lactation from the date of 
birth, the young grow slowly at the cost 
of maternal tissue and the weight of the 
survivors is about one-half of normal. If 
young rats subject to retardation are per- 
mitted to recover on the full diet, their 
growth and fertility compare favorably with 
the controls. In these experiments the 
amount and percentage of ash in the femur 
were related only to the body weight of 
the rat. 

Title of Experiment: Effect of Fatness on 
Tenderness of Lamb. 
Authors: Sylvia Cover, A. K. Mackey, C. E. 
Murphy, J. C. Miller, H. T. Bass, C. L. 
Bell, and Carl Hamalainen, Texas A & M 
College, College Station, Tex. 
Digest: When the study of the effect of 
degree of fatness on the tenderness of lamb 
was begun, three problems became appar- 
ent. They included selecting comparable 
animals, producing difference in fatness, 
and testing tenderness of the meat. It was 
found advisable to use paired lambs, similar 
in sex, breeding, conformation and fleece 
covering and differing by not more than 
two pounds in initial weight. One lamb of 
each pair was full fed so that it would gain 
as rapidly as possible and the other limited 
fed so that it would gain slightly and only 
enough to keep it in a healthy condition. 

Both lot and feeding and individual feed- 
ing were used successfully, but it was neces- 
sary to discard some of the lot fed pairs 


because the limited fed lambs had lost 
weight by the end of the test. The paired 
eating method was used for testing tender- 
ness in paired lambs, but observations were 
recorded also from weighted adjectives, 
mechanical shear, and chemical analyses. 
The full fed animal was somewhat more 
tender than the limited fed one in some 
pairs, but in other pairs the limited fed 
one was more tender. In view of the con- 
tradictory results from different pairs within 
each test, it seems doubtful that fatness in- 
fluences tenderness in lamb to any marked 
extent. Using fatness or thinness as an in- 
dication of tenderness may be regarded as 
of doubtful practical value in buying lamb. 


Vitamin E May Be Answer 
For Stiff-Lamb Disease 


Research at Cornell university shows that 
vitamin E is the answer to the “‘stiff-lamb 
disease” or muscular stiffness of young suck- 
ling lambs. The ailment has caused con- 
siderable loss to sheepmen of the country. 

Members of the animal husbandry staff 
and the New York veterinary college 
learned that the trouble is due to mal- 
nutrition and in the Northeast is found 
mainly in flocks fed alfalfa or clover hay, 
and among lambs born in February, March, 
and April. A similar disease of lambs has 
been reported in the Western states. 

Affected lambs first appear to be “‘stiff- 
legged” and walk with difficulty. Later, 
they may be unable to rise; many die; and 
those that recover do not develop normally. 

The disease may be cured or its occur- 
rence prevented by giving the lambs vita- 
min E, Prof. J. P. Willman reported. “Al- 
most miraculous cures have followed the 
use of this vitamin,” he said. 

Experiments conducted during 1944, 
1945, and 1946 showed that a diet of al- 
falfa and cull beans produced “stiff” lambs 
in 60 per cent of the animals. This was 
reduced to 26 per cent when oats and 
barley were added to rations, and down to 
one per cent when vitamin E was intro- 


duced. 
@ FRED BERGHOLZ, Holstein, Iowa, 
has purchased Ed Sypkens’ feed and hatch- 
ery business. 
@ PERRY BONTRAGER, Middlebury, 
Feed Mill from Jonas E. Miller. 
@ KENNETH C. DECKER, Fairfield, Iowa, 
has purchased an elevator at Highland 
Center. 
@ FARMERS COOPERATIVE ELEVA- 
tor, Dawson, Minn., is planning construc- 
tion of a new $87,000 elevator. 
NAMED ACTING DIRECTOR 
Dr. Russell Coleman has been appointed 
acting director of the Mississippi agricul- 
tural experiment station, State College, 
Miss., officials have announced. Dr. Cole- 
man succeeds the late Dr. Charles Dorman 
who had served as director since 1938. Be- 
fore assuming the position of acting direc- 
tor, he was associate director of the experi- 
ment station and professor of soils at Mis- 
sissippi State college. 
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of Vitamin D 


Originated by Du Pont 


T HE U.S. Department of Agricul- 
ture recently announced that the 
average egg production of farm lay- 
ers reached a new high of 154 eggs 
per bird in 1946. In December 
alone, total egg production exceeded 
that of any previous December, and 
an outstanding record was estab- 
lished for rate of lay per hen. 


Manufactured Feeds in Widest Use 


Since 1940, nationwide egg output 
has increased 20 eggs per bird on 
the average, or approximately 15%. 
Over the first six years, this rise was 
accomplished despite shortages 
which required constant changing 
of feed formulas. 


The Scientific Source 


PaT.OFe 
BETTER THINGS FOR BETTER LIVING 
eee THROUGH CHEMISTRY 


Poultrymen used a greater quan- 
tity of scientifically balanced, manu- 
factured feeds in these years than 
ever before—a factor most author- 
ities believe contributed materially 
to the egg production rise. 


Predominant and Economical 
Source of Vitamin D 
During this period the predominant 
source of essential Vitamin D was 
Du Pont “Delsterol” "“D”-Activated 
Animal Sterol. 

Du Pont developed this scientific 
source of Vitamin D. New and im- 
proved techniques, plus constant im- 
provement in manufacturing effi- 
ciency, have enabled Du Pont to 


Reaches all-time high 
of 154; mcrease of 15% 
over 1940 average 


reduce the price of “Delsterol” six 
times in six years. These price re- 
ductions have represented impor- 
tant savings to feed manufacturers. 
“Delsterol” is exceptionally sta- 
ble, which is a distinct advantage to 
feed manufacturers. Further, it meets 
the requirements of all standard mix- 
ing equipment, and its dry powder 
carrier facilitates thorough, accurate 
dispersion throughout the feed. 
“Delsterol” supplies Vitamin D in a 
form that is readily assimilated by 
the birds. It will not impart “off” 
flavors or odors to poultry meat. For 
full details about “Delsterol,” write 
toDu PontCompany, Organic Chem- 
icals Dept., Wilmington 98, Del. 


REG U.S. PAT. OFF. 
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Sideline Profits 


Important to Meyers’ Store 


e GARDEN seeds, dog food, and 
baby chicks contribute substantially to 
the profits of the Sunshine Feed store, 
Conneaut, Ohio, according to its busy 
manager, Francis E. Meyers. “No up- 
to-date feed store can operate to best 
advantage unless it stocks at least two 
or three tested sidelines,” he declared. 

“About 20 per cent of our $75,000 
annual sales comes from sidelines,” 
Mr. Meyers explained. “Of course, 
feeds are the basis of our business, but 
sidelines are becoming increasingly im- 
portant to our yearly profit.” 

The Sunshine Feed store’s garden 
seeds are attractively displayed in neat 
jars with an attractive colored picture 
of the vegetable pasted on each. Neat 
printed stickers identify each variety 
of seed by name and price. 

“Customers like the idea of seeing 
a specimen of the kind of vegetable 
grown from the seed they are buying,” 
Mr. Meyers declared. “For instance, 
sometimes we handle two or three 
different kinds of carrot seeds. But if 
one variety is displayed in a jar with 
a large orange carrot on its label, 
most customers will purchase that va- 
riety merely because of the attractive 
labeling.” All seeds sold at the Sun- 
shine Feed store are tested, quality 
products and customers usually repeat 
their orders year after year, accord- 
ing to Mr. Meyers. 

“There’s never an excuse for keep- 
ing seeds that are so old they might 


not germinate properly,” Mr. Meyers 
asserted. “We prefer to keep our 
stocks very fresh so that customers 
will be pleased with their purchases 
and will come back every spring be- 
cause they know they can depend on 
Sunshine Feed store seeds.” Old stocks 
are always disposed of by destroying 
them because Mr: Meyers doesn’t want 
customers to buy seeds which won't 
produce as expected. 

Throughout the Sunshine Feed store 
at Conneaut, attractive signs and 
streamers supplied by manufacturers 
direct attention to the various depart- 
ments of the store. Bright, colorful 
promotional material helps sell more 
feed and sidelines, according to Mr. 
Meyers. 

The Sunshine Feed store handles 
Wayne feed for livestock and poultry 
and a full line of Wayne dog foods. 
“Nationally-known merchandise with 
a reputation is essential in any feed 
store,” Mr. Meyers declared. 


“In feed stores, most dealers usually 
sell a considerable quantity of feed 
at a small margin of profit. When 
these dealers add profitable sidelines 
their general financial situation seldom 
fails to improve,” he said. “No dealer 
should neglect sidelines!” 


In the last business year, the Sun- 
shine Feed store sold 43,000 baby 
chicks. The chicks are supplied by the 
Pruden Hatchery at Geneva and are 
delivered in quantities of from 200 to 
500 weekly. Almost all chicks have 
already been ordered by customers be- 
fore they are delivered to the feed 
firm. A battery of brooders in the 
rear of the Sunshine Feed store ac- 
commodates several hundred baby 
chicks. Few chicks remain in the store 
more than a week. 

As logical complement to his baby 
chick and feed business, Mr. Meyers 
handles Premier poultry equipment, 
including feeders and fountains. 

The Sunshine Feed store also fea- 
tures other sidelines on a seasonal 
basis. These include milk coolers and 
deep freezers in the spring and home 
electrical appliances such as irons, 
toasters, and mixers during the Christ- 
mas shopping season. “Every sideline 


THE baby chicks being handled 
by Francis E. Meyers, above, 
are an important sideline at 
the busy Sunshine Feed store, 
Conneaut, Ohio. Shown at 
lower left is J. M. Barney, an 
employe, standing at the firm's 
Sidney mixer. 


has more than proven its worth to 
us,” Mr. Meyers stated. 

“This year we hope to add a full 
line of garden implements and tools 
if we can get a sufficient supply of a 
well-known brand, But we won't sell 
a sideline product unless it is pre- 
tested and is from a reliable manu- 
facturer. There’s no place for inferior 
merchandise in a modern feed store,” 
Mr. Meyers emphasized. 

Ample proof of Mr. Meyers’ effi- 
ciency in managing the Sunshine Feed 
store at Conneaut for the past 12 
years is the silver loving cup he was 
awarded to keep permanently by Sun- 
shine Stores, Inc. The award was made 
for all-around good merchandising 
and efficient management. 

One of Mr. Meyers’ ingenious pro- 
motion arrangements is a pigeon-hole 
cabinet on the wall near the office in 
his store. This rack holds attractive, 
informative literature on ‘a number of 
current farm subjects, with sugges- 
tions on the improvement and solu- 
tion of various farm problems. Litera- 
ture supplied by Allied Mills covers 
a variety of timely topics and the 
cabinet’s contents are changed peri- 
odically. 

“Sidelines can make an ordinary 
feed business become a thriving one,” 
Mr. Meyers emphasized. “Dealers who 
don’t stock sidelines are missing out 
on excellent sources of extra profit.” 
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irradiated Yeast 


Feed manufacturers know that quality 


form for four footed ee in feeds shows up in their profit and in the 
tency ee in feed. Eosy *° feed lot. They know their reputation 
ion of mine als 
ine economicel. | is packed in every bag of feed they make. 


Discriminating feed manufacturers count 
on Drew’s 40 years experience in 


blending and processing as a dependable 


cranteed PO source for Vitamins A and D. That’s why 
Provides maximum right 
tency for all aml and storage alert feed manufacturers rely on Drew 
cess! 


potencies YOU 


Tested Products to supply Vitamins A and D 
in their feeds. Hardworking laying hens 
and four footed animals need these 
important Drew Vitamins. For dependable 
quality use Vitand Oils and Vitandry 


made from carefully tested and bio- 


rch to be oS 


vitamin D for POU logically checked, selected raw materials. 


try ond turkeys: 1106 


Farm Feed Division: 919 N. Michigan Ave., Chicago 11, Illinois 


_-—s FACTORY AND LABORATORY, BOONTON, N. J 
ast 26th Street, Zone 10 Boston—Chamber of | 
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Feeding oils and ed 
Cod-liver Oils 
time. Available in 
need. 
WITANDRY 200° 
p-Activated Animal Sterol 
: A scientific blend of Vitamin Ds in 
DRY FORM dispersed i” edible wheat 
flour. VITANDRY 2000 hos been 
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Skid Gets Birthday Surprise 


Hickory Grove Staff Has Celebration 


e SKID Ward, veteran trainee at 
the Hickory Grove Feed store, had 
completed his course with flying feed 
sacks. Both Lem Jones, proprietor, and 
Joc. warehouse manager, under whose 
tut-lage the ambitious ex-serviceman 
had worked, were discussing Skid 

“Y° know, boss,” began Joe. “In 
all the years I spent in the army I 
never saw a young man work with 
better spirit and grasp things the way 
Skid did. First off, before we send 
him into the country servicing and 
selling, I think he ought to spend a 
couple of weeks at the counter wait- 
ing on trade that comes in.” 

“Good idea, Joe. Darned good idea!” 
agreed Lem. “We usually have a 
spring rush on garden and field seeds 
about this time, and we sure could use 
an extra hand.” 

“And, by the way, Lem,” added 
Joe. “Since Skid has done such a good 
job during his training period, how 
about celebrating his graduation with 
a little party at my house Saturday 
night, Think you and Mrs. Jones could 
make it?” 

“Couldn't say off-hand now, Joe,’ 
hedged Lem, “cause you know I don’t 
wear the pants in the family. Just bor- 
row ‘em to come to work and go to 
church Sundays. But I'll certainly put 
the pressure on Maw tonight. Unless 
she’s got one of those confounded hen 
parties figured out, I’m sure she'll 
come, because she thinks the world 
of you and Skid, Joe. And even that 
brat Mickey can get away with mur- 
der with her.” 

As the last words dribbled from 
Lem’s lips, Mickey, the office boy, 
who had been absorbing the whole 
conversation from a distance, grinned 
from ear to ear. Spot, the warehouse 
cat, looked up at him beseechingly. 

“Yes, Mrs. Jones likes you too, so 
don’t feel put out,” he whispered to 
Spot by way of consolation. 

“Mickey, come over here on the 
double!” barked Joe in his old, fa- 
miliar sergeant’s command. 

The office boy was at Lem Jones 
desk in three leaps. 

“T don’t suppose there’s any need 
of repeating my idea about a party 
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for Skid,” he taunted, “because I 
know how big your ears are and that 
you heard every word the boss and 
I said.” 

“Naw, I didn’t,” Mickey disagreed, 
looking as innocent as a new-born 
kitten. 

“Well, anyway,” repeated Joe, 
“Skid’s finished his training course 
and we thought we'd celebrate his 
graduation with a dinner and a party 
at my house Saturday night. Wanna 
come?” 

“Gee, Joe,” bursted back Mickey, 
“T wouldn’t miss that if my wedding 
was on the same night!” 

Despite trying to be officious, Joe 
was forced to smile at the retort, and 
even Lem Jones grinned. 

“Well, that settles it. Just an office 
party for the bookkeeper, the boss and 
his wife, Skid and his girl friend, 
Mickey and himself, and Mr. and Mrs. 
Joe ‘Warehouse’. But one more thing. 
This is gonna be a surprise, and I 
want all of you to swear you’re gon- 
na keep it a secret.” They all agreed. 

Things went on in the usual routine 
at the Hickory Grove Feed store dur- 
ing the intervening days with every- 
body keeping strictly mum about the 
party, and Saturday night rolled 
around more quickly than anticipated. 

Joe’s wife really outdid herself in 
the kitchen department to prepare a 
good graduation dinner, and even 
baked a cake which the local bakery 
decorated with the message: “Con- 
gratulations, Skid.” 

The Hickory Grove Feed store 
bookkeeper was the first to arrive and 
promptly offered her services for help- 
ing Joe’s wife in the kitchen. 

Shortly afterward Joe could tell by 
the wheeze of Lem’s 1940 model car, 
that the boss and his wife were pull- 
ing into the driveway. He opened the 
door and waved to them as they 
alighted. 

“Gee, I'm sure glad you came,” 
greeted Joe as he helped Mrs. Jones 
remove her wraps. “The boss certain- 
ly must have given a good sales talk.” 

“He doesn’t have to talk much 
when it comes to asking me to come 


to your house, Joe,” she replied, “be 
cause I sure can learn a few things 
about cooking from your wife. And 
you don’t know how glad I was for 
an excuse to stay away from that hen 
party at Mrs. Glutz’s tonight.” 

“Aw, quit your kidding, Mrs. 
Jones,” argued Joe. “You know you 
did it just because Lem and I asked 
you.” 

Completely deflated, all she could 
do was to smile happily at both of 
them. 

Skid Ward and his blonde girl 
friend who kept books at Jim Blake’s 
hardware store were next on the ar- 
rival list. 

“Say, boss,” he stuttered as he saw 
Lem and Mrs. Jones, “I didn’t know 
you were gonna be here. Joe asked 
me and Marcia to come over for a 
game of four-handed bridge. Well, 
gee, I’m glad to see you!” 

“Oh, we were just driving by and 
I had to ask Joe about something I 
wanted to work on over the week- 
end.” 

“Soup’s on,” came a welcome an- 
nouncement from Joe’s wife in the 
dining room. And then a song rang out: 

“Happy graduation to you, 

“Happy graduation to you. 

“Happy graduation, dear Skiddy, 

“Happy graduation to you!” 

Surprised but highly complimented, 
Skid bowed his thank you as the gath- 
ering seated itself at the table. 

It was not until then that Joe no- 
ticed something. 

“Where in the blazes is Mickey?” 
he asked. “I told him to be here at 
7 o'clock and here it is almost eight 
and he hasn’t showed yet.” 

“Well, I'll be darned,” groaned 
Lem. “I'll call his mother right now 
and see if he’s left.” 

Mickey’s mother only deepened the 
mystery. 

“He left about six o'clock,” she 
said. “Said he wanted to get to Joe’s 
early because he thought maybe he'd 
be able to help out. Land’s sake, J 
hope nothing’s happened to him. Tell 
him to call me when he gets there, 
will you?” 

Glumly, Joe returned to the dining 
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room to give Mickey's mother’s report. 

“Well, let's go right. ahead and eat,” 
Joe’s wife said. ““There’s plenty more where 
this came from, and I'll take care of Mickey 
if he gets here later.” 

The mystery of Mickey’s absence was 
soon mitigated by the heaping plates of 
Joe’s wife’s cooking, which disappeared 
with amazing swiftness. 

“Joe,” joshed Skid, “now I know why 
you never say a cross word to anyone in 
the warehouse. You sure can’t get indiges- 
tion eating this kind of chow.” 

And everybody laughed. 

It was a half hour later before the guests 
had waded through several helpings of main 
courses and finally got down to the dessert. 
Just as they were wiping their lips with 


—PRODUCING THE 


Primary Crushing by the Crusher Feed- 
er breaks and crushes the material 
feeding to the Air-Flow Feed. 

The Air Flow Feed carries it to the 
Secondary Crushers where the material 
is further crushed and ground, and 
feed evenly around the rotor to the 
Final Sizing Drum. 


IT’S WHAT HAPPENS 


THAT BRINGS RESULTS 


linen napkins as a sign-off on a wonderful 
meal, Joe’s telephone buzzed. 

“Bet that’s Mickey,” Joe said, rising, 
“and he'd better let go of that phone ’cause 
it’s gonna get red hot before I get through 
reading him off.” 

There was a pause of silence among all 
as Joe went into the living room to answer 
the telephone. Shortly, he came back al- 
most speechless. 

“Holy smoke!” he blubbered. “Some- 
thing’s happened to Mickey. Says he stop- 
ped by at the office on the way down to 
pick up his flashlight, and somebody jumped 
up from behind the safe and grabbed him. 
They tied him up and gagged him and 
locked him in and he just worked himself 
loose. Says for us to come right over.” 


GRANULAR GRIND 


The pulverizing blades grind the ma- 
terial to final size deliver the granular 
grind to the screen, free from “flour” 
and “slivered hulls”. 

Because only Blue Streak Mills employ 
the Triple Reduction process only Blue 
Streak deliver the granular Grind - - - 
highest in feeding value. 


PRATER PULVERIZER COMPANY 


1515 SOUTH 55TH COURT 


CHICAGO 50, ILLINOIS 


MILLS 


D Blue Streck 
Advance 


THAT PRODUCES 


PLEASE SEND INFORMATION ON EQUIPMENT CHECKED 


THE 


GRANULAR 


GRIND! 


Rubber scorched on Joe’s car as they 
raced to the Hickory Grove Feed store. 
The car was still in motion when Skid, Joe, 
and Lem dashed to the office door, in- 
serted the key, and burst inside. 

The sight that greeted them on the dis. 
play floor of the store was hardly evidence 
of a robbery. Two dummies, one dressed 
in a corporal’s uniform, and another in cap 
and gown, with a large diploma hanging 
between them were nonchalantly posed for 
inspection. 

Up popped Mickey from behind them, 

“Surprise, Skid, and happy graduation!” 

This was echoed by three of Mickey's 
cronies, who popped from nowhere and 
everywhere to shout their “surprise.” 

Nobody could say a word for a moment. 

Then Joe, instead of bursting into a ti- 
rade of cuss words, began to laugh. Lem 
and Skid were soon joining him. 

“That’s the cleverest stunt I ever saw,” 
beamed Skid. “You ain't kiddin’, this is a 
surprise!” 

Lem suddenly became stern. “But wait 
until you see what Mickey's surprise is 
gonna be Monday morning. It’s got some- 
thing to do with ‘your services are no longer 
required’.” 

The threatened surprise came that very 
evening with Mickey and his cronies at 
Joe’s house, enjoying one of the best din- 
ners they ever had. 

And as Lem said later, ‘““They were sure 
the life of the party.” 


Northwest Distributing Co. 
Operates Under Receiver 


Operation of the Northwest Distributing 
Co., Colby, Wis., is continuing under the 
supervision of A. R. Hemmy, who has been 
appointed temporary. receiver, with Irvin 
Marcus, president and founder, continuing 
to be actively associated with the manage- 
ment. 

Involuntary bankruptcy proceedings were 
filed against the company March 17. Mem- 
bers of the creditors’ committee are: W. E. 
Mullin, Mullin & Dillon Co., Minneapolis; 
Robert Scharf, Cargill, Inc., Minneapolis; 
Harry Reinshagen, Cereal Byproducts Co., 
Minneapolis; Mark Newell, Central Soya 
Co., Fort Wayne, Ind.; and George La- 
Budde, LaBudde Feed & Grain Co., Mil- 
waukee. 

Mr. Hemmy, who was appointed tempor: 
ary receiver, is cashier of the Security State 
bank at Colby. Creditors’ claims, including 
federal and state income taxes, have been 
estimated at $400,000, with inventory and 
property of the company estimated at 
more than $700,000. 

@ FARMERS UNION COOPERATIVE, 
Rush Center, Kan., is planning construction 
of a new 80,000 bushel grain elevator. 
e@ HARRIS MILLING CO., Owosso, 
Mich., is constructing a new 200,000 hu- 
shel concrete elevator. 


@ KANORADO COOPERATIVE ASSO- 
ciation, Kanorado, Kan., is constructing a 
new elevator. 
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Your Own The HUBBARD 
LOCAL GRAINS a BRAND NAME ais SUNSHINE Way! 


7 other day, a Hubbard dealer made this statement to a feeder: “That 
grain you raise, John... did you ever consider how you can feed it 
right back to your stock as a balanced ration? All you have to do is to 
bring it in to me to be mixed with the right proportion of Hubbard’s 
Sunshine Concentrate. I charge you only for ingredients and mixing, and 


you are actually supplying about three-quarters of the ration from your 
own farm.” 


The Hubbard custom-mix story is as simple as that. Farmers have their 
choice of doing it that way, or of buying your own brand of feed, made 
the Hubbard Sunshine Way, and utilizing grain bought from other 
farmers in the locality. 


Either way, they avoid the cost of shipping grain to a terminal and back 
again. This plan fits right in with the farmer’s best interest, it’s economi- 
cal, and it’s backed by six decades of integrity. We suggest you write for 


complete information on building your own sound, profitable business 
the Hubbard plan. 


Milling 


EASTERN BRANCH: 410 ELEVENTH STREET, AMBRIDGE, PA, 
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SELLING FEED FOR 
DOYLESTOWN, PA... 


H. B. ROSENBERGER CO., LAUNCHES 
PURINA DRIVE AND DOUBLES VOLUME 
IN THIRD YEAR AT NEW LOCATION 


= i oa Manager, H. John Rosenberger, who heads 


K the aggressive Rosenberger organization. 
[ rE The H. B. Rosenberger Company was an elderly business 
concern of 71 years when they acquired a building they 
had been renting to a feed competitor and immediately 
launched a full-scale Purina drive for volume. First, they 
remodeled the building ... put on a new Checkerboard 
dress .. . allin accordance with latest Purina merchandis- 
ing plans. Then all of Purina’s many effective selling tools 

were brought to bear, aggressive Purina advertising and 
Watienesbad ‘ — promotion backing up every step of the drive. With plenty 
of accent by everybody on SELL, the operation paid off 
offer real sales appeal. ... typically. Checking their profit after 3 years in the 

new store, they found the figure doubled. 


The Rosenberger operation is illustrative of the way many success- 
ful Purina Dealers have profited on the Purina Franchise. For 
this franchise means much more than an agreement to market 
Purina wares ...it means the mutual drive and spirit that gets 
business volume. Yes, Purina and Purina Dealers pull together 
on the Purina Franchise. That’s what makes it so valuable. 


RALSTON PURINA COMPANY 
ST. LOUIS 2, MISSOURI 


“THE PURINA FRANCHISE 


Hub of a Profitable 
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Sell What City Dwellers Need 


Sidelines are Profitable for Elenbaas Bros. 


@ PRACTICAL sidelines which are 
daily necessities to city dwellers ac- 
count for a substantial profit for 
Elenbaas Bros., Inc., Grand Rapids, 
Mich. The busy feed firm has added 
new products to its inventory con- 
stantly as the demand for them ap- 
peared. 

Michigan had plenty of snow dur- 
ing the past winter and the Elenbaas 
Bros. volume of sales in rock salt and 
snow shovels was substantial. “We 
put up the salt in 5, 10, and 25 pound 
bags and keep it in our front display 
window all winter long,” Arthur Elen- 
baas. president of the firm, explained. 
“Sales have increased every year and 
the profit the salt brings us is very 
nice.” 

Snow shovels have sold equally well. 
Ordered in large quantities, they are 
displayed both outside and just inside 
the front door of the busy store. “The 
shovels tie in well with the rock salt 
sales,” Mr. Elenbaas stated. 

Sideline sellers are displayed 
throughout the big, sunny display- 
room in the attractive brick feed store 
on Division avenue. “Sidelines are 
never any trouble and they always 
bring in new business,” Martin Elen- 
baas, secretary of the firm, declared. 
“We are adding new items constantly 
and have yet to stock a specialty that 
didn’t sell well immediately.” 

Most of the Elenbaas Bros. trade is 
made up of purchases by customers 
who live in the suburbs of metropoli- 
tan Grand Rapids, the nation’s furni- 
ture manufacturing center. Backyard 
farmers account for the majority of 
sales, with poultry raising very popu- 
lar in the trading area. 
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Among other profitable sellers at 
Elenbaas Bros. are DDT insecticide 
bombs, thermometers, floor wax, Val- 
A poultry leg bands, household glue, 
twine, dog feeding dishes, and paints. 
“Our paint department is one of the 
most popular in the southern part of 
the city,” Arthur Elenbaas stated. “We 
handle all kinds of paints, but special- 
ize in high quality enamels and touch- 
up paints.” 

The firm’s feed business is in poul- 
try feed exclusively. Dairy farming is 
done on a limited scale in western 
lower Michigan and so the Elenbaas 
family concentrates on serving the 
needs of poultrymen. The store han- 
dles the full line of Vitality feeds but 
does no custom grinding or mixing 

“We feel that custom work is no 
longer worth the time and expense 
involved,” Arthur Elenbaas stated. 
“Formula feeds are better performing, 
are easier to handle, and bring us a 
better profit.” 

Elenbaas Bros. also sell a full line 
of Vitality pet foods. “We are very 
well pleased with our dog food de- 
partment,” Aaron Elenbaas, one of 
the four owners, stated. “Sales are 
mounting steadily and repeat orders 
come in almost 100 per cent. Our dog 
food department has grown in volume 
of sales so that we no longer consider 
dog food a sideline but instead an 
integral item in our stock.” 

“Any retail feed dealer who doesn't 
sell dog food is missing out on a real 
profit-maker,” Arthur Elenbaas stated. 
“We have gotton many excellent ideas 
for improving our business from The 
Feed Bag. Now we would like to pass 
on to other dealers the advice that 
dog food should be part of the inven- 
tory of every wide-awake feed store!” 

City dwellers, especially children, 
buy a substantial volume of feed for 
birds every winter. Elenbaas Bros. 
package their own wild bird feed mix- 
ture which retails at 25 pounds for 
$1.35. “School children passing our 
store often stop in for a quarter's 
worth of feed for the birds,” Arthur 
Elenbaas reported. “This gives us a 
chance not only to make sales but 
also to get acquainted with the young- 


MERCHANDISE which fills the 
feeding, gardening, and gen- 
eral household needs of city 
residents is featured at Elen- 
baas Bros. Feed store, Grand 
Rapids, Mich. Arthur Elenbaas, 
president of the firm, is shown 
above. Exterior view of store 
is at lower left. 


er generation, who someday will be 
our large-scale customers. 

“There is a city bus stop directly in 
front of our store and we always en- 
courage the children and their parents 
to come inside the warm store in the 
wintertime while they are waiting for 
buses. This doesn’t cost us anything 
and it does create a lot of good will,” 
Mr. Elenbaas stated. 

The Elenbaas Bros. business was 
founded in 1907 and was incorpor- 
ated several years ago. Frank Elen-~ 
baas is in charge of the firm’s produce 
department, while Arthur, Martin, 
and Aaron are active in the feed and 
coal business. 

Coal is handled from a location in 
downtown Grand Rapids and sales 
average more than 5,000 tons every 
year. However, the firm may concen- 
trate all its selling activities on feed 
in the future, according to Arthur 
Elenbaas. 

Selling is done on a straight cash 
basis as much as possible. Elenbaas 
Bros. offer free delivery service twice 
a week, and the delivery routes are 
planned carefully to eliminate back- 
tracking and empty trucks. “We feel 
that our systematic route system of 
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delivering is well worth what it costs us,” 
Aaron Elenbaas declared. The entire trad- 
ing area is covered twice weekly, on Wed- 
nesdays and Saturdays. Two 1% ton trucks 
and one light pickup are well maintained 
at all times. 

Besides feeds and the sidelines previously 
mentioned, Elenbaas Bros. handle Armour 
fertilizer, Morton’s seasonings, Gland-O-Lac 
and Val-A remedies, Dr. LeGear’s remedies, 
kindling wood, kennel bedding, garden and 
lawn seed, and baby chicks. Last year the 
firm did more than $50,000 worth of busi- 
ness. 

Behind the neat brick store is a large 
building which houses the firm’s laying 
hers. More than 350 layers are on hand at 
ail times and Elenbaas Bros. sell all the eggs 
themselves. Frank Elenbaas handles the pro- 


duce section of the store. Attractive news- 
paper advertising stresses to Grand Rapids 
consumers the advantages of serving eggs 
at their tables. About 25 dozen eggs are 
sold every day. 

When building materials are available in 
quantity, Elenbaas Bros. plan to increase 
the size of their store considerably. “We 
have great plans for the future, but we're 
going to have to push out our walls before 
we can de much with them,” Arthur Elen- 
baas explained. 

An expanded seed department is included 
in the plans for the future. Every spring 
the store sells hundreds of dozens of plants 
and this activity too will be stepped up 
after the firm has expanded. 

Radio advertising has paid excellent divi- 
dends for Elenbaas Bros. “We have a spot 
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Specifide VITAMIN SOURCE— 
for Starting, Growing, Broiler 
Mash; Layer, Breeder, Turkey 
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5-lbs. Specifide VITAMIN Source =. 


BETTER FEEDS .. 
BIGGER PROFITS! 


FOR YOUR 
FEED BUSINESS 


The least expensive, everyday feed- 


Mashes; Calf; Dog; Swine. 


Specifide SWEET "70"" DAIRY— 
Sweet, 70% Protein, plus 20-Ilb. 
bonemeal equivalent, Trace 
Minerals and Vitamin D., All in 
100 Ibs. 


Specifide CHOLINE CHLORIDE 
— 33-1/3% in Alfalfa Meal. 
Mix easy. In convenient 5-lb. 
Tin. 


Specifide TRACE MINERALS— 
All the desirable Trace Miner- 
als for supplementation of |I- 
Ton of Base Minerals. In 10-Ib. 
Packages. 


Specifide KEEP-KROP — For 
economical preservation of 


high-moisture crops, grains, 
hays. In 50-lb. Bags. 


D-3 — ACTIVATED ANIMAL 
STEROL — 900,000 A.O.A.C. 
Units per Pound. 


— ACTIVATED PLANT 


STEROL—10,000,000 USP Units 
per Pound. 


stuffs, when fortified with Specifide, 
meet the "Recommended Nutrient Al- 
lowances" of the National Research 
Council. 

Specifide VITAMIN Source, pre- 
mixed and "Sealed-In", with accurate 
fulfillment of "label promise", is THE 
BETTER WAY you've been looking for 
to improve feeds, to increase profits. 

There's a  Specifide VITAMIN 
Source for every class of feed, scien- 
tifically prepared, ready for use any 
time, with sufficient bulk for efficient 
mixing, ready to improve your feeds 
and increase their reputation and 
your profits. 


USE THE SPECIFIDE PRESCRIPTION 
FOR BETTER FEEDS AND BIGGER 
PROFITS! 


For Helpful Consultation — WRITE 


age 
Specifide, Inc. 
Manufacturing Chemists For The Feed Industry 


Delaware and South Sts. 
INDIANAPOLIS, INDIANA 
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"Good morning. Meadow Brook Poultry 
farm—cock-a-doodle-doo!" 


announcement every evening which out- 
lines briefly what we have to offer,” Arthur 
Elenbaas stated. “It has brought in many 
new customers.” The firm also participates 
in group advertising with other feed dealers 
from time to time. 

“We like to think of our store as a 
meeting place for retired farmers,” Aaron 
Elenbaas said. “They are always welcome 
here and they've made our store sort of an 
unofficial headquarters. We find that al 
though they seldom make very substantial 
purchases their presence invites other farm- 
ers to try our service.” 

Arthur Elenbaas is a member of the 
board of directors of the Michigan Tax 
Equality association and is active in feed 
trade associations. “We feel that there is 
plenty of good to be gained by close co 
operation with other feed men,” he stated. 

“Complete stocks and useful sideline 
sellers really make the difference between 
a very successful and a just average feed 
store. We intend to keep ours successful by 
keeping our eyes open for new ideas and 
new merchandise that will enable us to 
serve our customers better!” 


Feed Control Officials to 
Hold Meeting Oct. 23-24 


The 1947 convention of the Association 
of American Feed Control Officials will be 
held Oct. 23-24 at the Shoreham hotel, 
Washington, D. C., according to an an 
nouncement by L. E. Bopst, College Park, 
Md., secretary-treasurer of the organiza’ 
tion. The meeting will follow that o! the 
Association of Official Agricultural Chem- 
ists which will be held at the Shoreham 
immediately preceding the control officials 
convention. 

Hotel reservations are limited and should 
be made early, Mr. Bopst warned. Feed men 
planning to attend should write directly to 
the Shoreham, he said. 


@ LEROY GRAIN CO., Leroy, Ind., has 
installed a new hammer mill and several 
new motors. 
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Ask any woman what she paid for the feed or flour she 
bought in a Ken-Print Bag. She won’t remember—espe- 
cially if you wait until she’s converted the bag into something 


to wear—or a dress-up for the house. It’s the quality she remembers! 


That’s why prominent millers and manufacturers all over the country are 
packing their products in P/K Bags—even when they cost a few cents 
more. The Percy Kent policies of ‘‘quality first,’’ and ‘always something new” 
in bag design, have made P/K Bags the No. | choice of the buying 
public for over sixty years. 


Y PERCY KENT BAG COMPANY, INC. 


Kansas City Buffalo New York 
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QUALITY .. . Years of experience give us the necessary “know how”’ to manufacture 
the best meal from quality alfalfa. Our plants are located in an area that is recognized 
for its production of outstanding quality alfalfa for dehydration purposes. 

Our own agricultural experts work with farmers to see that alfalfa is planted under 
the most favorable soil conditions. This, combined with our company controlled fields, 
enables us to select the best alfalfa. 

Our modern laboratory facilities make it possible for us to not only control quality 
but to furnish you with a laboratory certificate on each shipment. 

Each warehouse has modern blending facilities which insure uniform quality and 
color. All these factors help make E-V Dehydrated Alfalfa Meal the highest quality 
at any price. 


Service... 
Dependability 


what a feed mixer expects 
from his source of 
dehydrated alfalfa meal” 


SERVICE ... You can depend on having the grade of meal you order shipped at the 


time you specify because . . . You have at your service our three warehouses operating 
twelve months a year. Their location on three different railroads insures you proper 
transit and fast service .. . You have our complete facilities available whether you use 


a truck load or a hundred carloads. 
All these facilities combine to afford you the service you want when you want it. 


DEPENDABILITY .. . Our eight plants located on four different rivers, combined with 
three warehouse locations, assure you that there is small chance of our production 
being seriously curtailed by conditions beyond our control. 


Our many satisfied customers testify to our reputation for fair dealing and moral 
responsibility. 


MEMBER: American Dehydrators Association 

= ined American Feed Manufacturers’ Association 
Midwest Feed Manufacturers’ Association 
*, ; National Grain & Feed Dealers Association 


A CONTRACT WITH ELK VALLEY ALFALFA MILLS ASSURES YOU OF QUALITY + SERVICE - DEPENDABILITY 
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New Developments Nutrition 


Farm Chemurgy Broadens Agricultural Horizons 


e CHEMURGY is paralleling the 
terrific pace of technological advances 
with the production of new riches 
from the soil and the utilization of 
byproducts heretofore wasted through 
the lack of knowledge and foresight. 
The progress previously made because 
of war needs now seems to forge 
ahead because of economic necessity. 
With the termination of the war, our 
country’s food production, especially 
wheat, helped considerably to alleviate 
the mass starvation threatening mil- 
lions of people throughout the world. 

Keeping in mind that farming is 
still speculative business, we cannot 
atlord to be over-confident and ex- 
pect bumper crops during 1947 and 
1948. It must be realized that the 
central western area bounded by the 
Rocky mountains and the Mississippi 
river has long wet and dry cycles. 
Crop failures and drought in the Corn 
Belt have been long overdue. The com- 
mercial acceptance of hybrid corn in- 
troduced a little over 10 years ago 
has done much to increase yield es- 
pecially during dry periods. American 
feeders have never given their live- 
stock and poultry adequate protein in 
proportion to carbohydrate feed. On 
an oil meal equivalent basis only 7.5 
million tons of oil meals and animal 
protein are annually available in the 
United States for feeding purposes. 

There is a tendency for a lower pro- 
tein content of the hybrid corn va- 
ricty. The textbook values of 9.3 to 9.8 
per cent protein in corn are already 
out of date. This is reflected by the 
lower protein content of corn by- 
products such as distillers’ grains and 
solubles compared to higher values 
previously accepted by the feed trade. 
As time goes on, this means that in- 
creased quantities of protein will be 
necessary to compensate for the lower 
protein trend of corn brought about 
by acceptance of hybrid varieties. It 
is interesting to note that about 80 
per cent of the corn stays on the 
farm, whereas 20 per cent of the corn 
produced is sold. Approximately half 
of this latter quantity is returned to 


“An address delivered March 26 at the annual 
conference of the National Farm Chemurgic 
council in Oklahoma City, Okla. 
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By H. J. PREBLUDA* 
U. S. Industrial Chemicals, Inc. 


agriculture in the form of commercial 
feeds. 

In examining the protein situation 
more closely we find a production in- 
ter-relationship between protein and 
fat of feed ingredients which has a 
bearing on animal nutrition. As an 
example of this, technological changes 
are taking place in processing oil bear- 
ing seeds. It has been found that sol- 
vent extracted meal yields a protein 
product with a lower fat content. This 
is of particular importance to dairy- 
men as feeds with low fat content 
have an effect on milk production. 
Within certain limits the higher the 
fat content of a concentrate mixture, 
the greater the efficiency and total 
digestible nutrients per pound. Inas- 
much as there is at present a great 
market demand for fat to be used 
either industrially or for human food, 
the dairy feed industry will have to 
depend either on high fat content ma- 
terials derived from sources other than 
oil seed meals or consume more feed 
to compensate for the lower energy 
values. Work at Cornell University 
has shown that fats added to dairy 
feed after extraction from oil bearing 
seeds have much less value than equiv- 
alent quantities of fat existent in the 
natural feeding stuff. This means that 
the parent oil bearing seed contains 
something other than fat which is 
necessary for full utilization of this 
nutrient in milk production. 

The byproducts resulting from the 
use of fermented cereal grains in the 
distilling industry are very high in fat 
and protein. 

One should not overlook the fact 
that there is a percentage of good 
quality yeast protein present in the 
distillers solubles. It has been noted 
that the increase in milk output is 
greatest when, during the manufac- 
ture of these grain byproducts, quan- 
tities of thin stillage are dried along 
with the coarser screened spent grain 
mash. This latter product is referred 
to as “dark grains” or dried distillers’ 
grains with solubles. Supplements con- 


taining a large percentage of fermen- 
tation byproducts have also been 
known to produce high quality beef 
with excellent grading ratings upon 
marketing. 

As in the case of distillers’ grains 
and solubles the byproduct meal ob- 
tained from extraction of oil bearing 
seeds was not fully appreciated until 
wartime necessity forced the feed in- 
dustry to use more in place of animal 
byproducts. Soybean meal was the 
feed manufacturer’s lifesaver during 
the critical emergency of protein short- 
age. There is a great future in store for 
this protein in balancing our carbo- 
hydrate feedstuffs. 

Linseed meal has found favor in 
feeds for cattle, sheep and horses be- 
cause of the presence of a slimy car- 
bohydrate material called “mucin.” 
The latter has great capacity for ab- 
sorbing water and plays a role in regu- 
lating digestion. Poultry have diffi- 
culty with linseed meal in feed because 
the mucin exerts a detrimental laxa- 
tive action on the short alimentary 
tract. More recently a special water 
treatment of linseed meal has resulted 
in a product which can be used in 
poultry feeds in greater quantities 
without any detrimental effects and 
with more efficient growth. 

For rapid growth of turkey poults, 
rations containing 26 per cent or more 
protein are recommended. Soybean 
protein does a good job in such ra- 
tions, whereas the sole use of other 
vegetable proteins slows up growth. 
The latter also show up deficiencies 
of an amino acid called lysine. Breed- 
er rations for poultry must contain 
some fish meal along with soybean 
meal to avoid perosis in day-old chicks. 
Pasting up of young poultry flocks 
during the first week has been blamed 
on too high a soybean meal content 
of rations. This may occur with cer- 
tain solvent extracted meals and can 
be easily corrected by feeding cracked 
corn. 

The available amount of animal and 
fish protein has been far short in bal- 
ancing out corn for hog rations. Soy- 
bean meal properly supplemented with 
minerals and vitamins can adequately 
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replace tankage for dry lot feeding of hogs. 
Further improvement can be brought about 
by using a combination of one part of fish 
meal to nine parts of soybean meal in hog 
rations. 

Considerable increase in growth can 
be obtained with poultry when marine pro- 
tein is used to supplement soybean protein. 
Some evidence has been accumulated to 
point out that part of this growth increase 
may be due to the amino acid, methionine, 
present in fish products. Sardine meal is 
generally considered the most effective sup- 
plement to soybean meal. Both fish meal 
and fish solubles contain growth factors 
which cannot be replaced by methionine, 
choline, or the known vitamins when used 
to supplement soybean meal rations. Al- 
though the amino acid, methionine, when 
used as an adjunct to soybean meal has 
been found to improve growth of poultry, 
it has not been too successful when used in 
a similar fashion to increase growth of hogs. 

Both ethyl and butyl alcohol fermenta- 
tion byproducts are rich in vitamins of the 
B: complex, which have been found impor- 
tant in feeding hogs during the gestation 
period. There seems to be a residual effect 
which carries through the lactation of the 
sow and is available for suckling pigs. In 


zeneral it might be said that hog nutrition 
today is at the same stage of development 
as poultry nutrition was 25 years ago. 

University of Connecticut investigators 
have found promise in the use of high 
energy rations low in fibre for rapid broiler 
growth. One of the important features of 
their ration is the inclusion of special fer- 
mentation products rich in the vitamins cf 
the B complex. Poultry feeds high in fibre 
have been improved by the inclusion of 
2.5 per cent “moldy bran,” a product rich 
in enzymes. No improvement was noticed 
in feeds of low fibre content. 

Folic acid, the newest member of the 
vitamin B complex to be made available in 
synthetic form, has possibilities for use in 
hog rations consisting primarily of corn 
and soybean meal. It apparently has a gen- 
eral tonic effect on the red blood cell sys- 
tem of animals. Although poultry rations 
upon breakdown seem to contain a calcu- 
lated sufficiency of this vitamin, it has been 
known that vitamin rich ingredients, such 
as alfalfa, vary considerably in the potency 
of this vitamin. Milk products are very low 
in this vitamin. Because of greater require- 
ments of folic acid by turkeys on high pro- 
tein rations additions of folic acid concen- 
trates should be considered. 


Swinging on the Barnyard Gate 


We, 


| "He says it's a game like Post Office only they call it Rural Free Delivery!" 
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Frequently there is evidence that the 
stronger and larger sucklings of the litter 
run into labored breathing, which is re- 
ferred to by veterinarians as “thumps.” 
Young swine known to have the thumpy 
condition also lack their normal healthy 
pink color. Iron and copper supplements 
tend to alleviate this condition. Ordinarily 
when pigs are farrowed, the minerals stored 
in the body are sufficient to carry them 
through the nursing period at which time 
they start consuming feed. Litters born in- 
doors during the winter have little chance 
to obtain sufficient iron and copper. The 
intensive sanitation system followed by 
modern farmers is primarily intended to 
prevent parasitic conditions. However, this 
affords no opportunity for obtaining min- 
erals since the pens and cement floors are 
so cleaned and scrubbed as to deprive ihe 
animals of any mud which normally might 
be a source of iron and copper. 

Minerals are inter-related with the forma- 
tion of vitamins, enzymes, and hormones 
so necessary for life. It has been found that 
an excess of manganese plays a supple 
mentary role when vitamin D is present in 
poultry rations in sub-optimal quantities. 
Older hens require almost twice as much 
manganese in laying rations as do pullets 
during their first year of production. Work 
at Washington State college has indicated 
that manganese deficient rations result in 
poor quality bull semen. 

In some instances the soil has been de 
pleted not only of micro-nutrients but major 
mineral ingredients because of too much 
one-way traffic in mining the soil. In order 
to continue getting new riches from the 
soil, one must return something to con- 
tinue good crop production. Some geo- 
graphic areas have been short changed by 
nature, so that man has either to supply 
the plant or the animal with additional 
minerals for proper nutrition. In certain 
geographic areas natural excess of some 
minerals does harm. 

Sometimes natural products supplying 
primarily the same minerals to animals seem 
to perform differently. Cornell university 
research has shown that oyster shell or cal- 
cite grit is much superior to ground lime- 
stone as a supplement for laying rations. 
Birds receiving ground limestone had high- 
er mortality and lower egg production. 
Combinations of crushed oyster shell and 
granite grit were found to be the most 
satisfactory supplement for laying rations. 

Within the feed industry there is an 
apparent trend toward the use of high vita 
min and protein concentrates in areas whic 
lend themselves to ad-mixture with local 
grains. Because of increased freight costs of 
grain shipments to non-producing areas and 
because of advances made in the marketing 
of eviscerated frozen poultry, there are in- 
dications of a possible shift of some of the 
specialized commercial broiler areas to the 
Corn Belt states. This is due to the fact 
that about 60 per cent of the cost of 
broiler production is attributed to feed. 

It has been found that alfalfa or fish oils 
have a tendency to increase fat rancidity of 
the carcass during frozen storage of poul- 
try, should these materials be fed in the 
ration one or two weeks prior to slaughter. 


(Continued on page &’) 
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IMPROVES POULTRY 


Only well-balanced feeds give chickens the vitamin activity needed 
for maximum egg production and growth. 

Well-balanced poultry feeds need vitamin D, yet not all vitamin D is 
equally active in making chickens grow strong, hatch large broods and 
produce more eggs. 

The vitamin D by far the most active on chickens and turkeys is vita- 
min D3. 

TRIDEE, Winthrop’s Brand of vitamin Dg, is made from 7-dehydro- 
cholesterol, the only chemical from which pure D3 can be made. Chickens 
easily absorb the TRIDEE which enables them to utilize the calcium and 
phosphorous they need. 

TRIDEE has a biological ethciency of 200,000 AOAC chick units per 
gram and is packed in corn oil to fit the needs of feeding oil processors 
and dry mix manufacturers. Write in for information. 


TRADE MARK REG. U, S, PAT. OFF, 


— 
riboflavin, 


Special Markets Division WINTHROP CHEMICAL COMPANY, INC. New vorta NY. 
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CALCIFERG, 
(Pure Crystalline Vitamin D3) 
VITAMIN B, 
(Thiamine Mydrochloride) : 
VITAMIN 
RiboMavin) 
NIACINAMIDE 
VITAMIN 
(Pyridoxine Hydrochloride) 
CALcium PANTOTHENATe 
e VITAMIN 
‘Ascorbic Acid) 
AMINO ACIDS 
TYPtophane Cystine 
Methionine Leucine ‘a 
Valine Slutami- Acid 
“B-E-T Winthrop's Brand of 
Tablets 
ew VEXTRAM Winthrop's Brang 
of Flour-Enrichmens Mixture 
“OXYLITE®_ Winthrop’, Brang of 
Flour Bleaching Agent 
RIBOFLA Vin ENRICHMENT 
MIXTURE Every Ounce Contains 
000,009 micrograms of F 


Time is money . . . Save time by 
following the Master Mix Concentrate 
af Program ... Save time in handling — storing — 


weighing—and mixing ingredients. Have one 
balanced, compounded mixture instead of 15 
to 20 ingredients. 


BE FIRST WITH IMPROVED FEEDS —the result of con- 
ty tinuous Research and Technical developments—the type 
of research that developed M. V. (Methio-Vite) as an 


exclusive advantage for Master Mix feeders and dealers. 


CUT COSTS AND INVENTORIES —by using local grains 
2 AS cut costs — by using Master Mix Complete Concen- 


trates you cut inventories and eliminate the expense of 


handling many separate ingredients. 


MASTER 


MIX 


COMPLETE 


CONCENTRATES 
= and 
FEEDS 


WITH THE 
MIX CONCENTRATE PROGRAM 


proteins, vitamins and minerals necessary for balancing 


There are a few selected territories open for Franchise Dealers + + + Write today for details 


America’s largest manufacturers of Concentrates 
McMILLEN FEED MILLS, Division of Central Soya Co.,Inc., FORT WAYNE 2, INDIANA 


BE SURE OF NUTRITIONAL POTENCY— Master Mix 
Complete Concentrates are biologically tested and 
laboratory controlled. They contain all the essential 


grains. Everything but the grain is in Master Mix Com- 
plete Concentrates. 


HIGHLY PRODUCTIVE FEED FORMULAS—by following 
the Master Mix Complete Concentrate mixing program 
you are assured of high quality feeds. 


DOMINATE YOUR TERRITORY—with widely advertised 
and actively merchandised concentrates that have the 
confidence of feeders. 


THE MASTER MIX FRANCHISE—the foundation of a 
permanent, profitable business relationship. 
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Feed Men Meet With Distillers 


Confer on Wider Use of Distillers’ Feeds 


e METHODS of obtaining maximum 
utilization of distillers’ feeds were dis- 
cussed thoroughly at the second con- 
ference on feeds sponsored by the 
_ Distillers Feed Research council, which 
was held Feb. 27 at the Hotel Neth- 
erland Plaza, Cincinnati, Ohio. The 
meeting considered various means for 
achieving more efficient production cf 
meat, dairy, and poultry products 
through wider use of distillers’ feeds. 

Dr. Philip J. Schaible, director of 
rescurch for the Distillers Feed Re- 
scarch council, was a principal speaker 
at the conference. He declared that 
the annual production of protein feeds 
falls well below the demand and re- 
commended an accelerated educational 
program on the part of feed manu- 
facturers and supplement producers to 
encourage more efficient feeding and 
higher production. 

Speaking on behalf of the Amer- 
ican Feed Manufacturers association, 
Walter C. Berger, president of the 
group, outlined the use made of dis- 
tillers’ feeds by formula feed pro- 
ducers. “The feed manufacturer needs 
your products because they naturally 
contain certain nutritional factors 
which are needed to improve some of 
the other available feeds which are 
lacking in these particular factors,” 
Mr. Berger told the distillers. “This 
is particularly true of your distillers’ 
solubles and their high riboflavin and 


B-complex factors. Fermentation still 
has many unanswered possibilities. In 
this field you are working in the new 
minute organism field——an enzyme 
field—on which so much work needs 
to be done in the future.” 


Dr. Frank M. Shipman, chairmar. 
of the distillers council, described the 
functions of his organization in col- 
lecting and correlating information on 
distillers’ feeds, aiding and encourag- 
ing research, and distributing informa- 
tion on better feeding to feed mixers 
and farmers. Sales of distillery feeds 
probably will reach $75,000,000 in 
1947, Dr. Shipman reported. 

The processes by which distillers’ 
feeds are produced were discussed by 
Dr. C. S. Boruff, vice chairman of the 
council. “Alcoholic fermentation results 
in recoverable animal feeds that are 
of much higher nutritional value than 
the grains from which they are de- 
rived,” he stated. “When judicious!y 
used with cereal grains, distillers’ feeds 
are worth more than the grains from 
which they are derived.” 

P. A. Campbell, Eastern States 


FEED and distillery industry 
representatives who met at 
Cincinnati Feb. 27 to plan for 
expanded use of distillers’ 


feeds included the group shown 
below. Left to right, they are: 
Dr. Philip J. Schaible, Dr. C. D. 
Caskey, Walter C. Berger, P. 
A. Campbell, and Lyman Peck. 


DR. FRANK M. SHIPMAN 


Farmers exchange, related practical 

experiences with the feeding of dis- 

tillers’ products to all types of ani- 

mals. “Somewhere in the process of 

converting the starch to fermentable 

sugar and the addition of yeast for 

changing the sugar to alcohol, there 

may be some factor or factors either 

left or synthesized in the stillage, but ‘| 
as yet unrecognized, that stimulates 
milk production.” 

There are still many “unknowns” 
about the nutritional values of distil- 
lers’ feeds, several speakers pointed 
out. Prof. C. W. Carrick, Purdue uni- 
versity poultry expert, stated that the 
feeds contain one or more as yet un- 
known factors necessary to the growth 
of healthy chicks. 

Tests made with distillers’ solubles 
at the Illinois agricultural experiment 
station were reviewed by Dr. J. L. Kri- 
der of the University of Illinois. He 
revealed that the solubles increased 
the size of the average litter of pigs, a 
reduced mortality, and made possible 
the production of greater weight with 
less feed. 

“When they are used as carriers 
of water-soluble vitamins, distillers’ 
solubles effectively supplement drylct 
swine rations containing medium to 
low levels of animal protein concen- 
trates or only proteins derived from 
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plant sources,” Dr. Krider declared. 

Experiments made over a period of many 
years which involved the use of distillers’ 
grains for dairy and beef cattle were dis- 
cussed by Dr. T. S. Sutton of Ohio State 
university. He noted that although exten- 
sive studies of these uses for distillers’ grains 
have not been made, an examination of their 
performance in actual feeding would show 
that “‘distillers’ dried grains have long been 
popular protein supplements for dairy cow 
feeding.” 

Experiments now being conducted at the 
USDA northern regional research labora- 
tory, Peoria, Ill., were analyzed by Dr. A. 
F. Langlykke of the laboratory staff. “Re- 
search at our laboratory is directed toward 
increasing the value of the products so that 
production costs chargeable to alcohol may 


be reduced,” Dr. Langlykke said. “The lines 
of approach to the problem include nutri- 
tional investigations on grains usable as raw 
materials for alcohol production, investiga- 
tions on the nutritional improvement of 
still residues by refermentation methods, 
and attempts to utilize distillers’ products 
as raw materials in the biological production 
of such useful products as riboflavin.” 
Educational plans and activities of the 
Distillers Feed Research council were dis- 
cussed by William N. Stice, jr., its educa- 
tional director. “By means of our educa- 
tional work, it is our desire to so inform all 
users of formula feeds of the value of our 
products that they will readily recognize 
their merits when they find them in the 
formula feeds which they regularly use.” 
The close relationship of distillers and 


Sell Wholesome Nutritious 


STERLING CHICK MASH 


When buying chick mash, poultrymen want the very best feed 
they can get. They know it takes mash of top quality to give 
chicks a safe, rapid start. Be ready to meet the demand for 
quality by featuring chick mash made by Northrup King. The 
name “STERLING” on the bag means top quality ingredients 
—carefully balanced, properly granulated, thoroughly blended. 
It means good results for your customers; steady, repeat sales for 
you. Tie up with the Sterling line and bring more poultry 


raisers to your place of business. 


NORTHRUP KING CO. 


Minneapolis 


DEPENDABLE SINCE 1884 


Minnesota 


the American agricultural industry was the 
topic of a talk by H. F. Willkie, vice presi- 
dent of Joseph E. Seagram & Sons. “The 
distilling industry and the feed industry are 
also partners and I want to acknowledge 
the admirable scientific contributions which 
have come from the feed industry. The war 
period is outstanding proof of your par? in 
helping to feed the world.” 

Members of a panel discussion which con- 
sidered various aspects in the efficient use 
of distillers’ feeds were: Dr. S. Ansbacher, 
Schenley Distillers Corp.; Dr. C. D. Cas. 
key, Southern States Cooperative; Sylvester 
Fisher, Schenley; Dr. E. C. Pattee, National 
Distillers Products Corp.; J. R. Rash, jr., 
Bourbon Beef association; Dr. R. A. Ras- 
mussen, Hiram Walker & Sons; Dr. P. R. 
Record, Security Mills; Prof. W. L. Robi- 
son, Ohio agricultural experiment station: 
E. W. Ruf, Seagram; and Dr. A. R. Win- 
ter, Ohio agricultural experiment station. 
Lyman Peck, Chicago, IIl., feed consultant, 
served as moderator. 

Concluding speaker at the conference 
was Gen. Frank R. Schwengel, president of 
the Distilled Spirits Institute. Gen. Schwen- 
gel stressed the vital interest of the distil- 
lery industry in making maximum use of 
distillers’ feeds and pledged cooperation 
with the feed and farm leaders of the na- 
tion in accomplishing this most efficient 
utilization. 


Archer-Daniels-Midland to 
Build 5 New Elevators 


Archer-Daniels-Midland Co., Minneapolis, 
Minn., is planning construction of five new 
sub-terminal elevators in the heavy flax pro- 
ducing areas of Minnesota, Philip S. Duff, 
vice president and secretary in charge of 
flax purchases, has announced. The eleva- 
tors will be located in western and south- 
western Minnesota, at Morris, Montevideo, 
Marshall, Windom, and Sleepy Eye. 

Mr. Duff said that the elevators would 
be operated solely for the purpose of re- 
ceiving flaxseed by truck from nearby coun: 
try elevators and that the flaxseed would 
then be stored until sufficient railroad cars 
were available to permit shipment of the 
commodity to terminal elevators. USDA 
has approved construction of the elevators 
to facilitate the prompt marketing of the 
flaxseed crop, made necessary by the box- 
car shortage, Mr. Duff explained. 

The elevators, already under construction, 
are expected to be completed in time to 
handle the early harvested flaxseed next 
autumn. Capacity of the new elevators will 
range from 200,000 to 400,000 
Fegles Construction Co., Minneapolis, is 
building the elevators. 

Qe 
@ LOWELL BLANKENSHIP, Goodell, 
Iowa, has purchased the local feed mill 
from George Hall. 


@ CADY IMPLEMENT CO., Yorktown, 
Ill., has purchased an elevator and lumber 
yard at Deer Grove. 


@ CLERMONT COOPERATIVE ©O., 
Clermont, Iowa, has purchased the Cier’ 
mont Feed & Grain Co. from C. M. Kiice’ 
land. 
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SIDNEY: 


Vertical Mixers 


There’s a model just right 
for your needs... 


SIDNEY Vertical Mixers are all basically the 
same — identical for the fine job of mixing 
they do... for ease and convenience of opera- 
tion, low power consumption, and their many 
labor-saving features. 


These famous machines are made in four 


types, with a wide variety of feeds, drives, and 


capacities (40 bu. to 2 tons). This enables you 
thet: yume The Sidney Gearless Mixer (illustrated) is pop- 


exactly —- and get full advantage of Sidney’s ular for its simplicity — only two bearings to 


practi eal deal gn an d construction. lubricate —- and the flush-with-the-floor loading 
. hopper. Has the same compact efficiency as all 
Specifications and complete description are other Sidney Vertical Mixers. 


yours for the asking. Write today. 


THE SIDNEY GRAIN MACHINERY CO. 


QUALITY MACHINERY SINCE 1859, 


COMPLETE EQUIPMENT -FOR GRAIN ELEVATORS AND FEED MILLS 
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‘RELY ON NOPCO for guaranteed 
Vitamin A and c Fortified Oil 


NOPCO XX (400D/3000A) and NOPCO XXX (800D/ 
4000A)...Cod Liver Oils with added Vitamins A and D 


Nopco Vitamin A and D Feeding Oils—400 or 800 
A.O.A.C. Vitamin D units per gram in combination 
with various potencies of TRUE Vitamin A 


Thousands of poultrymen think of “‘oil,’’ especially ‘cod 
liver oil’’ when they think of Vitamins A and D—those vita- 
mins that are most likely to be lacking in natural feedstuffs. 
The words “Cod Liver Oil with added Vitamins A and D” 
—or ‘Vitamin A and D Feeding Oil’’—on your feed tag 
is ample evidence that your feed contains these two vita- 
mins so vital for poultry profits. 


Since 1926, Nopco Vitamin A and D Fortified Oils have 
been the ‘‘standard of the industry."’ Nopco Fortified Oils 
are produced with unequaled skill, under rigid quality con- 
trol, by the biggest, best-known natural vitamin products 


manufacturer in the United States. And remember—your 
own customers know and respect the Nopco brand of Vita- 
mins A and D, because Nopco Vitamin A and D Fortified 
Oils have been advertised consistently in farm and pou!- 
try journals for nearly 20 years. 


Nopco Fortified Oils are available from Harrison, N. J., 
and Richmond, Calif., in 54 and 30 gallon drums.* Also 
available from convenient jobber and warehouse stocks. 
Nopco XX ‘Cod Liver Oil’’ also packed in 5 gal. pails and 
in cases 5 x 5 lbs. net. For full details, write Nopco— 
Agricultural Dept., at one of these addresses: East of the 
Rockies—1st and Essex Sts., Harrison, N. J., West of the 
Rockies—1140 South 10th St., Richmond, Calif. 


*From time to time, one or another of these products may 
be temporarily unavailable, or additional Fortified Oils of 
various potencies may be included in the Nopco line, du° 
to the need for conserving limited available supplies o/ 
Vitamin A and carrier oils. 


Copyright 1947, N. O. P. Co. “‘Nopco,’’ ‘‘Nopco XX"' and ‘‘Nopco XXX"" are trademarks of N. O. P. Co. 
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Revolutionary new NOPCO “Dry Carrier” product 
containing both guaranteed Vitamin A and Vitamin D 


No more need to depend on natural feedstuffs for your Vitamin A— 


even though you prefer a “dry carrier’? product as your source of 


Vitamin D. Because—after 10 years research—Nopco has perfected 


ANIMAL STEROL (VITAMIN 
DISPERSED IN SOYBEAN OlL MEAL 


Nopdex is D-activated Animal Sterol dispersed in Soybean Oil Meal 
—gvaranteed to contain 900,000 A.O.A.C. units of Vitamin D per 
pound (2,000 per gram). Nopdex is a true Nopco product—your 


To keep making money for you, your feed must contain 
‘ample Vitamins A and D from guaranteed sources—re- 
gardless of whether you prefer a ‘“‘dry carrier’ vitamin 
product or a fortified oil. That's why Nopco’s new product 
line includes both Nopco Vitamin A and D Fortified Oils 
and these two new ‘‘dry carrier'’ products, Viadex and 
Nopdex—guaranteed Vitamins A and D, in either a ‘‘dry 
carrier’’ or a fortified oil. 
Copyright 1947, N.O.P.Co. 
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NOW YOU CAN RELY 


for guaranteed Vitamins A and D in a DRY carrier 


Viadex——-quaranteed Vitamin A and Vitamin D together, in one dry 


““Viadex'' and ‘‘Nopdex'’ are trademarks of N.O.P.Co. 


_ Rely on Nopco “either way” for guaranteed Vitamins D and A NOE a 


carrier product. Truly economical, no frills—just 1,000 A.O.A.C. units 
of Vitamin D and 5,000 U.S.P. units of Vitamin A per gram. And 
remember—Vitamin A stays put in Viadex, just as it stays put in 
Nopco’s famous fortified oils. 


NOPCO'S NEW “DRY D3"’ PRODUCT FOR POULTRY FEEDS. 


Designed exclusively for feed manufacturers who are certain 
their feeds contain ample Vitamin A from guaranteed sources. 


assurance of a “Dry D3" product that is properly produced—up to 
potency always—not a commodity but a precision product, competi- 
tively priced. 


Viadex and Nopdex now are available in light, easily- 
handled fibre drums, 100 Ibs. net, from Harrison, N. J., and 
Richmond, Calif. Also available through conveniently lo- 
cated NOPCO jobbers. For full details, write to Nopco— 
Agricultural Dept., at one of these addresses: East of the 
Rockies—1st and Essex Sts., Harrison, N. J., West of the 
Rockies—1140 South 10th St., Richmond, Calif. 
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@ UNSOUND business practices will be 
largely responsible if the volume of manu- 
factured feed sold during 1947 falls to 24,- 
000,000 tons or less, according to Walter 
C. Berger, president of the American Feed 


Manufacturers association. Mr. Berger 
sounded this warning at the series of re- 
gional meetings which his organization 
sponsored in various sections of the coun- 
try recently. 

Cutting prices to meet competition, mak- 
ing extravagant claims, knocking other 
manufacturers’ products, entering into un- 
sound contracts, and engaging in other cut- 
throat activities would very seriously harm 
the feed industry as a whole and would 
force it to operate at far less than a 29,- 
000,000 ton yearly volume, Mr. Berger de- 
clared. Theodore R. Sills, who heads the 
firm of public relations counsellors employed 
by the association, accompanied Mr. Berger 
to the regional conferences and condemned 
“knocking” by manufacturers of other 
manufacturers’ products. “Selling is a friend- 
ly business,” Mr. Sills stated. “You can 
compete fiercely without viciousness or 
malice.” 

The meetings at which Mr. Berger and 
Mr. Sills spoke were held at the following 
cities: Chicago, Ill., Jan. 3; Kansas City, 
Mo.; Jan. 13; Dallas, Tex., Jan. 14; Mem- 
phis, Tenn., Jan. 15; Minneapolis, Minn., 


Sound Business Practices 


Determine Sales Volume Advises AFMA 


Jan. 20; Cincinnati, Ohio, Jan. 22; Ral- 
eigh, N. C., Jan. 23; Atlanta, Ga., Jan. 24; 
Philadelphia, Pa., Jan. 27; Syracuse, N. Y., 
Jan. 28; Los Angeles, Calif., March 5; San 
Francisco, Calif., March 7; and Seattle, 
Wash., March 11. 

In his talks, Mr. Berger pointed out that 
in 1945 the feed industry produced a rec- 
ord of 30 to 31 million tons of feed and 
that in 1946 production was between 27 
and 28 million tons. He maintained that 29 
million tons could be sold in 1947 but if 
slipshod, cut-throat selling became preva- 
lent, the figure might easily be cut to 24 
million tons. 

“One of the quickest ways to discourage 
a feeder from having confidence in a manu- 
factured feed is by having feed salesmen 
telling this feeder that their competitors’ 
products are no good,” Mr. Berger as- 
serted. “Extravagant claims also are out of 
place. We are doing a good job without 
exaggerating.” Misleading advertising too 
must be eliminated, he warned. 


Executive Changes at Atkins & Durbrow 


KENNETH WALTERS 


John Mecking has been named to suc- 
ceed the late T. H. Ludwig as president 
of Atkins & Durbrow Corp., Chicago, IIl., 
the firm has announced. Mr. Mecking has 
been in charge of the company’s Chicago 
office for the past 14 years and will con- 
tinue to make his headquarters there. 

Kenneth M. Walters will continue in his 
capacity as vice president and manager of 
the vitamin division, officials have an- 
nounced. Mr. Walters will direct activities 
of the division from New York City. Wil- 
liam A. Rosenbach has been appointed vice 
president in charge of eastern sales and 
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JOHN MECKING 


Louis Kroutil office and traffic manager at 
the New York City office. 

All four officials have served for many 
years with Atkins & Durbrow, one of the 
nation’s largest feed industry sales organi- 
zations. According to the new president, 
Mr. Mecking, plans are underway for ex- 
pansion of the firm to make possible better 
service to the feed trade. The company 
maintains offices at New York City; Chi- 
cago; Boston, Mass.; Minneapolis, Minn.; 
Omaha, Neb.; Kansas City, Mo.; Detroit, 
Mich.; Columbus, Ohio; and Buffalo, N. Y. 
Warehouse stocks are maintained in prin- 
cipal cities throughout the country. 


Mr. Berger cautioned that pressure on 
the management of feed firms is often trou- 
blesome too. He cited cases where salesmen 
requested special credit privileges for one 
farmer over another. “These practices would 
hurt both profits and volume in 1947,” he 
said. 

If all the farmers who were using for- 
mula feeds during the war kept buying, the 
29 million ton goal in 1947 could be at- 
tained, Mr. Berger declared. He stated tat 
if all livestock and poultry were fed their 
minimum requirements of protein there 
would still be a 9 per cent shortage. “This 
indicates that there are many new customers 
yet to be educated on the value of manu- 
factured feeds,” Mr. Berger asserted. 

The AFMA president outlined the fol- 
lowing points which, if followed, will help 
attain a 29 million ton sales volume in 1947: 

(1) Sell the good points of your feed 
without knifing your competitor. 

(2) Sell a feeding program instead of 
the feed alone. 

(3) Check up on your advertising to 
be sure it isn’t exaggerated or misleading. 

(4) Make salesmen’s claims for your 
product normal so that farmers will he 
encouraged when their production betters 
your claims. 

(5) Encourage farmers to keep their 
own records as to the performance they 
get from formula feeds. 

(6) Feed manufacturers should support 
the feed dealer sales training program he- 
ing sponsored by the Grain & Feed Dealers 
National association. 

Mr. Berger reviewed five business prin- 
ciples recommended back in 1938 as part 
of the National Feed Merchandising Coun- 
cil plan and urged that feed men reaffirm 
their adherence to them. These principles 
include sanctity of contract and that no 
sales should be made with price guarantees 
against market decline. 

Mr. Sills emphasized the value of good 
public relations for the feed industry. “Your 
company has a constant public relations 
problem,” he explained. “It must sell its 
merchandise and it must keep its friends. 

“Remember you're in a changing econ: 
omy. You've got to sell hard. You've got 
to sell intelligently. And you've got to sv// 
your industry, not sell it out!” 

@ CENTRAL COOPERATIVE, Albany, 
Mo., has purchased the West Elevator «t 
New Hampton. 


KELLNERS COMPLETE NEW WAREHOUSE 


Kellner Bros. Co., Manitowoc, Wis., has 
completed construction of a new feed and 
flour warehouse and installed new milling 
equipment, Lewis J. Kellner, owner of tic 
firm, has announced. The equipment i’ 
cludes a Kelly-Duplex vertical mixer and a 
Universal model C grinder. Kellner Bros. 
Co. was founded in 1855 by Mr. Kellne:’s 
grandfather, a pioneer feed man. Mr. Ke'l- 
ner’s father later operated the business. 
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Greater Boost for your Formula Feeds 


results from vast Research Program 


nation’s 


with 
SOLUDRI— 


(Distillers Solubles Dried) 


THIS MAMMOTH laboratory re- 
search program — plus independent tests 
at leading universities — provides maxi- 
mum efficiency for Schenley’s SOLUDRI 
as a booster ration. 

THIS PRIZE MILCH COW and 

calf are typical of results which may be 

expected when calf starter rations are re- 

inforced with addition of SOLUDRI for 

greater and better balanced nutrition. 


GRAIN DEPARTMENT 


SCHENLEY DISTILLERIES, INC. 
Cincinnati 2, Ohio 


: PROVED BY FEEDING RESEARCH! 


THE FEED BAG — April, 1947 


: 
69 


SAL E Brings 


.. Says M. D. Gibson, Jr. 
Gibson, Company 
Columbus, Georgia 


YOUR SALES 


By Featuring 


Double-Purpose : 
DRINKING WATER MEDICINE 


1. Stimulates Chick GROWTH "tis; Activ, of 
© ‘Sp 
in Q 
2. Prevents CECAL Poul, to OF 
COCCIDIOISIS benep, User 
the 


Get steady, profitable business for yourself by promoting Dr. Salsbury’s 
REN-O-SAL. Build attractive window displays .,. mass displays... 
counter displays near your cash register! Your customers need 
Ren-O-Sal for faster chick growth . . . for quick help to prevent the spread of cecal coc- 
cidiosis. 

So, increase your profits as have hundreds of progressive dealers, like Mr. Gibson. Get 
‘your share of this profitable, made-to-order business. Push nationally-advertised . . « 
powerfully promoted Dr. Salsbury’s Ren-O-Sal for top sales and profits! 


DR. SALSBURY’S LABORATORIES, Charles City, lowa 
A Nation-wide Poultry Service 


DRINKING WATER MEDICINE 


| NATION-W 


) STIMULATES GROWTH PREVENTS CECAL COCCIDIOSIS 


DISPLAY THIS EMBLEM (2 tablets per gallon) | (8 tablets per gallan? 
PROMINENTLY HCS513R 
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e@ TRAINING courses taken at Dr. 
Salsbury’s Laboratories, Charles City, 
Iowa, enable Homer Gash, owner of 
the Cenois Hatchery, Clinton, IIl., to 
offer top-notch advisory service in ad- 
dition to quality feeds, high grade 
baby chicks, and other farm supplies 

“No one can go very far in the 
feed business without knowing live- 
stock and poultry diseases and how 
to relieve or cure them,” Mr. Gash 


Diseases Important 


Gash Profits by His Thorough Training 


declared. “In addition to his respon’ 


sibility to sell quality merchandise, 
every feed dealer has the obligation to 
his customers of offering competent 
advice on their problems.” 

Mr. Gash has been in the hatchery 
business in Clinton for 15 years and 
has been merchandising quality for- 
mula feed almost that long. Until two 
years ago he operated in one 20 by 
50 foot building. Now his feed store is 
housed in a spacious corner structure 
and the adjoining store, which for- 
merly housed his entire business, is 
used exclusively for hatchery purposes. 

“We have one of the largest stocks 
of poultry and livestock remedies in 
the Midwest,” Mr. Gash stated. Four 
complete lines of remedies and sani- 
tation products are carried, Dr. Sals- 
bury’s, Pratt’s, Purina, and Vitality. 
Mr. Gash has attended several of Dr. 
Salsbury’s intensive poultry disease 
control courses and can advise his 
customers on almost all flock ailments. 

“If farmers occasionally have prob- 
lems that stump me too, I consult ex- 
perts and get the right information 
for them,” Mr. Gash explained. “Good 
feeds, proven remedies, and careful 
attention to sanitation are vitally im- 
portant to the success of any poultry- 
man or livestock raiser. My employes 
and I are constantly reminding our 
customers of these facts.” 

Three well-known, widely-advertised 
feeds are handled by the Cenois 
Hatchery. Honegger’s, Vitality, and 
Purina are the brands carried and all 
types of feed are sold in each line. 
“All three of these lines are top-notch 
and we are proud of the results they 
can give to farmers,” Mr. Gash de- 
clared. A large stock of Vitality and 
Purina dog foods is also featured at 
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FARMERS who trade at the 
Cenois Hatchery, Clinton, Ill., 
shown above, get expert free 


advisory service on all their 
livestock and poultry health 
problems from Homer Gash, 
the owner, who has taken ex- 
tensive training in disease pre- 
vention and cure. 


the Cenois Hatchery. More than 15 
tons of feeds are sold monthly. 

The firm also handles a large va- 
riety of other farm necessities. These 
include litter, feeders, waterers, water 
heaters, oyster shell, grit, and Mor- 
ton’s seasonings and block salt. 

“We are constantly expanding our 
inventory,” Mr. Gash stated. “When 
farmers ask for some item we don’t 
have, we usually order it and have it 
on hand by the next time they visit 
our store.” New merchandise is being 
added almost daily to the already well- 
filled shelves at the Cenois Hatchery 

Mr. Gash’s modern hatchery depart- 
ment has incubators with a total ca- 
pacity of 45,000 chicks. During the 
March-July hatching season in 1946 
he hatched an average of 14,000 baby 
chicks every two weeks. The Buck- 
eye incubators are electrically pow- 
ered. 

On his own modern farm, Mr. Gash 
raised 500 broilers last season. He 
usually has about 550 white Leghorns 
on the farm each year, for laying pur- 
poses. Mr. Gash’s farm also produces 
150 to 200 hogs yearly. Fifty farmers 
sell their eggs to the Cenois Hatch- 
ery’s produce department. 


“I do a lot of poultry service work 
right on the farms,” Mr. Gash ex- 
plained. He has set fees for culling 
and blood testing, and his services are 
constantly in demand by Illinois 
farmers. 

“Only a healthy chicken is profitable 
and good feed is a basic factor in 
maintaining good health,” Mr. Gash 
emphasized. “When I do flock service 
work I always stress to farmers the 
importance of feeding quality formula 
feeds.” 

About a year ago Mr. Gash estab- 
lished a cream buying station in con- 
nection with his feed store and hatch- 
ery. He now handles 400 gallons of 
cream weekly, with Fred Luckenbill 
directing cream purchasing and sell- 
ing. Mr. Luckenbill had seven years’ 
experience with a local creamery be- 
fore he joined the Cenois Hatchery 
staff, 

Free delivery service is offered, but 
Mr. Gash has a definite minimum on 
orders which farmers want delivered 
to their homes. The Cenois Hatchery 
truck is also used in hauling in feed 
from wholesale sources. Limited credit 
is available at the firm, but all who 
ask for credit must have established 
favorable credit ratings locally. All 
baby chick sales are strictly for cash. 

Literature supplied by manufactur- 
ers is always brightly displayed at the 
Cenois Hatchery. “We never allow 
dust to gather on the material we hand 


(Continued on page 126) 
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Dramatic 
evidence of 
Riboflavin’s 

effectiveness 


The photographs displayed here pro- 
vide dramatic evidence of the indis- 
pensable réle which riboflavin plays 
in poultry nutrition. An adequate 
intake of riboflavin is essential for 
maximum poultry and egg produc- 
tion. 

Merck riboflavin products are 
among the most favored sources of 
riboflavin. As a recognized leader in 
the synthesis, development, and 
large-scale production of pure vita- 
min substances, Merck continues in 
this réle by providing the feed in- 
dustry with riboflavin that is prac- 
tical to use, and low in cost. 

You are invited to write for fur- 
ther information and prices. 


RIBOFLAVIN 85% MERCK (Not U.S.P.)— 
Riboflavin, 85%; Fe (as Sulfate), 1.5%; 
Ca (as Sulfate), 1.5%; Starch added, 5%. 


NO. 54—RIBOFLAVIN MIXTURE MERCK— 
One ounce contains one gram of Riboflavin. 
Balance is starch and small amounts of 
Calcium Sulfate and Iron Sulfate. 


Riboflavin deficiency in a chick aged Same chick, 4 days 
6 — Note deficient feathering and 


-toe paralysis. 


tty 


Riboflavin deficiency in a turkey poult. 
Age 40 days. Weight, 550 Gm. Note 
typical deficiency characteristics. 


Riboflavin deficiency in a chick. Age 
28 days. Weight, 124 Gm. Note typical 
deficiency characteristics. 


RIBOFLAVIN 


MERCK & CO., Inc. 


MERCK | 


RAHWAY, N. J. 


Photographs Courte 


Manufacturing Chemists 


New York, N. Y. + Philadelphia, Pa. * St. Louis, Mo. * Elkton, Va. 
Chicago, Ill. » Los Angeles, Calif. 
In Canada: Merck & Co., Ltd. * Montreal * Toronto + Valleyfield 
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later. Recovered 
when treated with crystalline Ribo- 


vin. 


Same poult, 6 days later. Recovered 
when treated with crystalline Ribo- 
flavin. Weight, 705 Gm. 


Same chick, 7 days later. Recovered 
when treated with crystalline Ribo- 
flavin. Weight, 210 Gm. 


of Department of Agricultural 
of Missouri 
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Announce Personnel of New Feed 


Industry Advisory Committee 


Members of the feed industry advisory 
committee which will assist in developing 
activities authorized by the research and 
marketing act of 1946 were announced 
March 20 by the department of agricul- 
ture. The 11 members of the committee 
represent producers, processors, and dis- 
tributors. 

They are: L. E. Bopst, Association of 
American Feed Control Officials, College 
Park, Md.; Elwood L. Chase, Cooperative 
GLE Mills, Buffalo, N. Y.; Edward G. 
Cherbonnier, feed consultant, St. Louis, Mo.; 
R. C. Woodworth, Cargill, Inc., Minnea- 
polis, Minn.; Fred J. Ludwig, Farmers 
Trading Co., Laurens, Iowa; H. Clarence 
Eales, Poultry Producers of Central Cali- 
fornia, San Francisco, Calif. 

The following committee members are 
growers: Floyd E. Mundell, Cozad, Neb.; 
Martin L. Salm, Chilton, Wis.; and Charles 
Schmitt, Beason, Ill. Harold L. Peet, Pike, 
N. Y., represents dairymen on the com- 
mittee. 


New Price Supports on Dried Eggs 


Replace Procurement Program 


Effective March 14, the USDA  insti- 
tuted a price support program for dried 
whole eggs which replaced the procurement 
program under which dried eggs were be- 
ing obtained for shipment to Great Britain. 
The principal difference between the new 
and old programs is that the new one in- 
cludes a cancellation provision which was 
not included in the procurement plan. 


No limit has been set on purchases under 
the new price support program. Driers who 
sell to the government under the plan must 
certify that they have paid producers aver- 
age prices of not lower than 33 cents a 
dozen for all the shell eggs they buy. This 
33 cent figure applies to all purchases dur- 
ing April, as well as the last half of March. 


CEA Asks. Three Major Exchanges 
For Higher Grain Margins 


Higher grain margins by the grain ex- 
changes at Chicago, Ill., Kansas City, Mo., 
and Minneapolis, Minn., were requested 
March 14 by J. M. Mehl, administrator of 
the commodity exchange authority. Mr. 
Mehl asked the exchanges to increase mar- 
gin requirements on speculative transactions 
in grains to at least 25 per cent of the 
current market price. 

Assuming a price of $2.75 per bushel for 
Chicago March wheat, Mr. Mehl’s request 
would require the deposit of about 70 
cents per bushel for speculative trading. 
Under existing rules of the Chicago Board 
of Trade at the time of the request, traders 
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were required to deposit 30 cents per bu- 
shel as the minimum margin. 

Changes in the composition of long con- 
tracts during February were the main rea- 
son for the request for higher margins, the 
CEA stated. Large hedgings on the long 
side of the market decreased their holdings 
by about 6,000,000 bushels. This was off- 
set, however, by an increase of about 6,- 
500,000 bushels in the long positions of 
small traders, probably attracted to the 
market by rapidly rising prices. 


Emergency Flour Only Will Go 
To General License Nations 


Effective April 1 and until new crop 
wheat ‘is available, only emergency alloca- 
tions of flour will be made to countries 
now under general license, the department 
of agriculture announced March 20. The 
nations under general license include all 
North and South American countries, the 
Philippines, Dutch East Indies, western 
French Africa, western British Africa, Li- 
beria, and the Belgian Congo. 

The action was taken to insure that 
European and other food-short nations will 
receive the full quantities of flour allocated 
to them, the department said. Only small 
shipments of wheat are being allocated to 
these countries for May and June. The 
current action probably will also help 
stabilize wheat and flour prices in relation 
to available supplies for domestic and ex- 
port use. 


When the countries listed above were’ 


placed on general license last December, 
the USDA specified that the department of 
commerce would be requested to reimpose 
license restrictions in the event an un- 
balanced distribution of flour resulted. 


Death Losses in Laying Flocks 
Decline but are Still High 


Mortality losses in laying flocks through- 
out the nation have shown declines during 
the past three years but are still above the 
years prior to 1939, the bureau of agricul- 
tural economics has reported. Estimated 
mortality during 1946 was 17.4 per cent 
of the number of chickens on hand at the 
beginning of the year as compared with 
17.7 per cent in 1945 and the 1940-44 
average of 18.2 per cent. 

Laying flocks produced a record high 
lay rate during 1946 thanks to ample feed 
supplies and improved management prac- 
tices, the bureau stated. Lower death rates 
were evidenced everywhere except in the 
south Atlantic and south central states. As 
in earlier years, the lowest mortality rates 
were set in New England. 

Highest mortality rates occurred in the 
West, where many large commercial flocks 
raise chickens in close confinement and 
where flocks raised in open country suffer 


relatively high losses from predatory ani- 
mals. 

The west north central area, where nearly 
one-third of the nation’s layers are kept, 
has been experiencing a declining death 
rate since 1940. The same trend is noted 
in the east north central states. In the south 
central and south Atlantic regions, how- 
ever, death loss rates have been increasing 
since 1940. 


Members Named to Soybean and 
Flaxseed Advisory Committee 


Personnel of the soybean and flaxseed 
advisory committee which will serve in 
connection with the research and marketing 
act of 1946 was announced March 13 by 
the department of agriculture. 

Feed and allied industry members named 
to the committee include: D. J. Bunnell, 
Central Soya Co., Chicago, Ill.; R. W. 
Capps, Archer-Daniels-Midland Co., Min- 
neapolis, Minn.; H. E. Carpenter, Lexing- 
ton Soy Products Co., Lexington, Ohio; 
Howard Kellogg, jr., Spencer Kellogg & 
Sons, Inc., Buffalo, N. Y.; Eugene D. Funk, 
jr., Funk Bros. Seed Co., Bloomington, IIl.; 
and Harry Truax, Indiana Farm Bureau 
Co-op association, Indianapolis, Ind. 


New Solvent Extraction Process 
Removes Cottonseed Pigment 


Objectionable pigment material in cotton- 
seed is removed along with the oil in a 
new process for solvent extraction of cotton- 
seed oil, the department of agriculture has 
announced. The new method is said to re- 
sult in purer oil and lighter colored re- 
maining meal which is unmodified by heat- 
ing and which is probably more desirable 
as chicken and swine feed. 

With certain solvent mixtures, the glands 
containing the pigment float to the surface 
of the solvent where they can be skimmed 
away. The solvent is then distilled from the 
oil and can be used repeatedly, USDA 
reported. 

The cottonseed industry up until the 
present has used solvent extraction meth- 
ods infrequently. The usual process was to 
cook and press the seed, either in high 
power hydraulic or screw presses, with the 
result incomplete extraction that left 6 per 
cent of oil still in the meal. 


Government Sets Up Inspection 
Plan for Canned Dog Foods 


The federal government has taken a new 
step to protect users of commercial canned 
dog foods. Under provisions of a new in- 
spection act, manufacturers may apply to 
the USDA for permissive federal inspec- 
tion and certification. If their plants and 
products meet government requirements, 
they are permitted to use on their labels a 
certification of the department of agriculture 
which indicates that the preparations have 
been manufactured under sanitary condi- 
tions and will provide an adequate balanced 
diet. 

In 1941 more than 700,000,000 pounds 
of canned dog foods were consumed. Now 
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manufacturers are once again in full pro- 
duction with government orders restricting 
the use of tin cans lifted. More than 304,- 
500,000 pounds of meat and meat products 
were used in canned dog food production 
in 1941 along with 1,650,000 bushels of 
manufactured cereal products, 35,000,000 
pounds of protein concentrates, 4,500,000 
pounds of vitamin concentrates, and 14,- 
000,000 pounds of vegetables. 


World Rice Crop Still Below 
1935-40 Yearly Average 


World rice production for 1946-47, al- 
though 11 per cent above the previous short 
crop of 6,400,000,000 bushels, is still 4 per 
cent below the 1935-40 yearly average. 

The 1946-47 rice crop is estimated at 


7,100,000,000 bushels. The largest produc- 
tion gain has been noted in the Far East, 
which normally produces 95 per cent of the 
world supply. Substantial increases in pro- 
duction have been made in China, India, 
and Japan and are expected to relieve some- 
what the critical food shortages in those 
countries. 

The output in all Asiatic surplus pro- 
ducing nations is still much below prewar 
and 1947 export supplies are expected to 
show only a slight improvement over last 
year’s low level. 

European rice production is improving 
but has not yet reached prewar levels. 
North American rice crops set a record but 
early forecasts indicate South American 
rice production may be smaller than last 
year’s bumper crops. 


FLORIDA PHOSPHATE 


SOFT PHOSPHATE WITH COLLOIDAL CLAY 
(Containing Tricalcium Phosphate) 


FOR FEED MIXING — FOR RESALE 


Available in 100 Ib. 
Multi-wall Paper Bags 


GUARANTEED ANALYSIS 


Calcium, not less than........................ 19.0% 
Calcium, not more than... 21.0% 
Phosphorus, not less than. ........... 9.0% 
Fluorine, not more than... 1.5% 


SHIPPED BY 


ROBIN JONES PHOSPHATE COMPANY 


Shippers of Phosphate Products Since 1902 
Nashville, Tenn. 


"Plain" Success. 


By EMIL J. BLACK Y 


Nobody thought that Joshua Brown 

By starting a feed store would go right 
to town. 

He dressed just like farm folks, and 
talked like’em too; 

Just where the bloke came from, iio 
one ever knew. 


The uppish in our town just turn 
up their brows 

When Brown talked to folks about 
chickens and cows. 

IIe took trips to the country, shoot 
hands, rapped on doors, 

And sometimes you'd find him pitchine 
in with the chores. 


His store wasn’t much, just a nook 
at the start 

But it grew like a mushroom as jie 
won the trade’s heart. 

Soon a grinder was whirring and a 
mixer waxed hot 

And trucks jammed the driveway, over- 
flowed in the lot. 


There wasn’t a meeting, a social, or 
fair 

Which failed to see Brown’s cheerful 
countenance there. 

frolicked at weddings, went to 
funerals as well,. 

And visited sick folks, put abed for 
a spell. 


Which all goes to prove that, thoug': 
humble you be, 

If you talk the right language and 
make people see 

That you’re a genuine cuss with their 
interests at heart, 

Your business will flourish and grow 
from the start. 

@ CASEY HATCHERY, Casey, Iil., has 

been opened to handle formula feeds, ba! y 

chicks, and produce. 


@ BISHOP GRAIN & IMPLEMENT CO, 
Bishop, Tex., will open a new feed ani 
farm supply store soon. The owners are 
Herbert Esse and Raymond Barrier ©! 
Corpus Christi. 


ESTABLISHES OWN AGENCY 


Edward C. Sucher, advertising represc:: 
tative for Sprout, Waldron & Co., Muncy, 
Pa., has established his own agency at Wi!- 
liamsport, he has announced. Mr. Suche: 
was formerly associated with Miles Sucher 
Advertising. He will continue to handle 
Sprout, Waldron & Co. advertising from 
his new address, 29 W. Third street, W'l- 
liamsport, Pa. 
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Corn Best with Supplements 


Increase Its Worth in Hog Feeding 


@ FARMERS can realize the best results 
from feeding corn to their hogs by sup- 
plementing it with quality manufactured 
supplements, Carroll Swanson, secretary of 
the Feed Institute of Iowa, has reported. 
Although corn is now selling for about 
$1.50 a bushel, farmers can make it worth 
$4 to $4.09 a bushel by proper feeding to 
hogs, he said. 


“When corn is properly supplemented it 
requires 31 per cent less feed to put on 


100 pounds of gain,” Mr. Swanson stated, 
basing his declaration on work done by the 
Illinois agricultural experiment station. “IIli- 
nois experimenters also found that when 
feeding growing-fattening pigs, the corn 
supplemented produced nearly two times 
faster daily gains than when corn alone was 
feed. Our computations here in Iowa bear 
out this fact.” 


Mr. Swanson explained that 51% bushels 
of corn and 50 pounds of manufactured 


‘1, Cleans bags fast — with 
minimum power. 
2. Eliminates dust nuisance. 
Prevents heat loss. 
4. Saves floorspace. 


5. Has drop-out-screen for 
easy cleaning. 


6. Comes complete — easy to 
install . .. just bolt together. 


TYPE cc 


BAG CLEANER 


This speedy, efficient DAY Bag 
Cleaner (Type CC) cleans 2500 
bags in 8 hours with one man. 


Special high-suction fan gives 
30% more suction per H.P. con- 
sumed than ordinary fan. Patent- 
ed, 2-stage DAY DUAL-CLONE 
Dust Collector removes 97.5% 


of dust. Cloth filter returns dust-free 
air to work space, saves heat and 
- eliminates dust nuisance. 


Close-coupled to save floorspace, 


the DAY Model CC is prefabricated 
and shipped complete. Comes knocked 
down—inexperienced help can easily 
bolt it together. 

Comes complete with DAY Dust Collector, suction 
fan with 72 H.P. motor, easy-to-clean nozzle, dust 
filter, dust-tight box with bagger, angle iron frame and 
required fittings... WRITE FOR FOLDER! 


supplement are needed to produce 100 
pounds of pork. “If corn is $1.50 and 
supplement $5, this means $8.25 worth of 
corn and $2.50 worth of supplements per 
hundred pounds of gain. With hogs around 
$25 net to the producer after paying the 
trucking to market the farmer receives a 
return of $2.32 for every $1 worth of feed 


Cost per Pricefor Return Return 
100 Il 100 Lbs. per $1 er Bu. 
Costs Table Gain of Hog Worth Of Corn 
on Hog Feeding of Feed 
5% bu. corn 
@ $1.50 8.25 
50 lb. supp. 
@ $5 cwt. 2.50 
10.75 25.00* 2:32 4.09 
5% bu. corn 
@ $1.50 8.25 
50 lb. supp. 
@$5.50 cwt. 2.75 
11.00 25.00* 2.27 4.05 
5% bu. corn 
1.50 8.25 
50 Ib. supp. 
@ $6 cwt. 3.00 


11.25 25.00* 2.22 4.00 
*The $25 figure is based on the mid-March mar. 
ket, after allowing for trucking charges. Even if 
hog prices should go down to $20 cwt. net to 
the producer, with supplement at $6 cwt. corn 
will bring $3 a bushel when properly fed to hogs. 


used, and a return of $4.09 for every bu- 
shel of corn he feeds.” 

A one dollar increase in supplement cost 
would make very little variation in the 
feeding return per 100 pounds of pork 
when the hogs are fed a balanced ration, 
Mr. Swanson stated. He based his statement 
on the fact that with supplements at $5.50 
the return per dollar's worth of feed is 
$2.27 and with supplement at $6 the return 
is $2.22. 


13 Major Projects Built By 
Commercial Solvents 


Commercial Solvents Corp., New York 
City, initiated the construction of 13 major 
projects during 1946 at an estimated cost 
of more than $13,500,000, according to a 
report by Maj. Theodore P. Walker, pres: 
ident of the firm. Five new plants were in- 
cluded in the vast expansion program. 

The largest single construction begun 
during 1946 was for a $4,334,000 methanol 
plant at Sterlington, La. Commercial Sol- 
vents Corp. acquired the former Dixie Ord- 
nance Works at Sterlington last year and 
the plant is now producing anhydrous ain- 
monia from natural gas. Full production at 
the new plant at Sterlington is expected to 
be reached early in 1948. 

The company’s net profit for 1946 was 
$5,719,779 or $2.17 per share of stock. In 
1945 the profit was $2,033,418 or $.77 per 
share. Net sales in 1946 were $41,874,998 
compared with $40,284,861 in 1945. 


@ COLUMBIA FEED & GRAIN CO. 
Columbia, Ky., has been purchased by 
Jesse Keith and H. Christensen from H. 
W. Henderson and J. L. Ferris. 


@ CLAYTON SCHAEFER, Chishol:. 
Minn., has purchased the former Merchan's 
Feed Co. from Melvin Clark and is ope: 
ating it as Chisholm Flour & Feed. 


@ RUSSELL HATFIELD, Niles, Mich. 
has purchased the Umholtz Feed store froi 
Charles Umholtz. 
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Other Plants at Kansas City, Mo. and Ft. William, Ont. Representatives in principal cities. 


W. R.’Cassell Promoted by 
White Laboratories, Inc. 


W. R. Cassell has been appointed vice 
president in charge of sales by White Labo- 
ratories, Inc., Newark, N. J., the firm has 
announced. Since 1939 he has been vice 


W. R. CASSELL 


president in charge of sales to special mar- 
kets. Mr. Cassell has directed sales to the 
feed and food industries as well as to phar- 
maceutical manufacturers since 1931. 

Mr. Cassell will now direct all the firm’s 
sales activities, including distribution of 
pharmaceutical specialties to the veterinary, 
medical, and dental professions. 

White Laboratories also announced the 
appointment of Henry W. Swanson as sales 
manager of its special markets division. He 
is well known to the feed trade and for- 
merly served as regional sales manager. 


Chicago Firm Changes Name 
To Tolford & Cassady 


Tolford & Cassady, Inc., is the new name 
for the Chicago, Ill., firm formerly known 
as Werner, Spencer & Tolford, Inc., ac- 
cording to an announcement by Frank Tol- 
ford, who will continue as president of the 
company. Ralph H. Cassady has been 
named to succeed Spencer Werner as vice 
president, Mr. Tolford said. 

The firm maintains offices at 205 W. 
Wacker drive, Chicago, and handles alfalfa 
meal, oats, soybean oil meal, hominy feed, 
pulverized oats, and litter. Ray O. Booth 
will continue as Indiana representative for 
the company, with offices at Spencer, Ind. 


@ PAUL G. WESTHOFF, DeSoto, Mo., 
has opened Paul's Feed store. 


@ BASCOM ELEVATOR CO., Bascom, 
Ohio, is planning construction of a new 
elevator. 


@ RIFFE BROS. GRAIN CO., Stratford, 
Tex., has completed construction of a new 
305,000 bushel concrete elevator. 
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L HEAVY DUTY 


@ LOWER FIRST COST 
© LOWER POWER COST 
© LOWER UPKEEP COST 


For many years Gehl has had a repu- 
tation in both farm and commercial 
fields, for fast, clean-cutting mills, with 
big capacity, low power requirements, 
and long life. Gehl commercial mills, 
installed more than fifteen years ago 
are still in excellent condition. 


Most of the grinding in a Gehl mill 
is a y done over the lip of the 
heavy steel breaker plate just before 
the grain reaches the screen. Hammers 
are tool steel, swinging, 4-way-rever- 
sible, making all four corners usable 
. . « less likely than rigid hammers to 
cause damage should a piece of iron 
get into the mill. 


Screens are extra long, and easily re- 
moved without tipping open the cover 
. . Without stopping mill . . . saves 
time and power (14 mesh sizes, 7s” to 
2”). Positive auger feed, instead of 
suction pickup, prevents clogging . . . 
permits the use of a smaller blower 
and a compact dust collector . . . The 
blower is driven by a V-Belt. Variqus 


WRITE for details, stat- 
ing your capacity re- 
quirements 


DEPT. HD-540 


COMMERCIAL HAMMER MILLS 


sizes pulleys available to meet elevating 
requirements. Heavy boiler plate hous- 
ing . . . rigid and practically unbreak- 
able. 


FOR ELECTRIC MOTOR, BELT 
DRIVE OR DIRECT-CONNECTED 
GASOLINE MOTOR 


There are two models of the Gehl com- 
mercial mill—No. 20, with a grinding 
chamber 20” wide by 34” in diameter; 
No. 17 with grinding chamber 17” 
wide, by 28” diameter. Either mill may 
be had for any of the three types of 
power listed above. 


GEHL BROS. MFG. CO. 


Established 1867 
WEST BEND, WISCONSIN 


Mills may also be equpped 
with magnetic seprtator, 
feed mixer, feed coiveyor 
and other accessor¢s. 
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ALL PREPARED 
They were driving in a secluded spot 
when the car sputtered and stalled. 
He: “Outa gas, by golly.” 
She: “Oh, yeah?” (Pulls out flask). 
He: ““Ah, what have we here?” 
She: “Gasoline.” 
* 
You'll find that the highest tax you pay 
is on your own darn foolishness. 
* 
HAPPY DAZE 
The lowly cub reporter who was assigned 
to cover the class plays of the high school 
came in for his share of literary fame when 
the following appeared in his write-up: “The 
auditorium was filled with expectant moth- 
ers, eagerly awaiting the appearance of their 
offspring.” 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


GOOD ADVICE 

Wife (in back seat): “Don't drive so 
fast, George.” 

George: “Why not?” 

Wife: “That policeman on the motor- 
cycle behind us can’t get by.” 

Hard work may be highly respectable but 

you can’t ever make it popular. 


We RECOMMEND — 


e FISH MEALS 


SUPPLIES 


PHONE 7756 


UNIVERSALLY KNOWN, READILY 
ACCEPTED BRANDS WILL HELP YOU BUILD 


SALES-POWER 


e PILOT BRAND OYSTER SHELLS 

e MT. AIRY GRAN-I-GRIT 

e NOPCO A & D FEEDING OILS 

e ARMOUR MEAT FEEDS 

e CLEAR QUILL LIVESTOCK MINERAL 

e BLATCHFORD’S PRODUCTS 

e CLEAR QUILL POULTRY CONCENTRATES 


e LEADER PEAT LITTER 

e SMALL’S DEHYDRATED ALFALFA MEALS 
e NOPCO A & D DRY VITAMIN PRODUCTS 
e WATERLOO HOG FEEDS 

e SERVALL STAZDRY POULTRY LITTER 

e LINSEED—COTTONSEED—SOYBEAN MEALS 
e V-C PHOSPHO-TOBACCO FERTILIZERS 

@e ROYAL OAK CHARCOAL 

e ANDERSON CHICK BOXES AND HATCHERY 


@ WESTERN CONDENSED BUTTERMILK 


AND ... Many Other Leading Brands of Nationally Known, 
Universally Accepted Feeds, Ingredients and Supplies. 


WATERLOO MILLS COMPANY 


MANUFACTURERS — JOBBERS — WHOLESALERS 


Our service department offers free technical assistance to feed 
manufacturers, large and small 


WATERLOO, IOWA 


SOUTHERN FRIED 
Cannibal cook: “Shall I boil the missicn- 
ary, chief?” 
Chief: ““Don’t be silly. That’s not a mis- 
sionary, that’s a friar.” 
* 


TACTFUL 


“Come up and see me some time,” said 
the cute young thing. “Just ring the door 
bell with your elbow.” 

“Why the elbow?” asked the gallant 
sailor. 

“Well, you’re not coming empty-handed 
are you?” 

* & 


SO DISCOURAGING 


“May I have another cake?” 
“Another cake what?” 
“Another cake, please.” 
“Please what?” 
“Please, mother.” 
“Please mother what?” 
“Please mother, dear.” 
“No you can’t: you've had two already.” 
When Cupid hits his mark, he generally 
Mrs. it. 
* & 
DEEP SECRET 


Newlyweds (having tipped the porter 
generously to keep their marriage a secret): 
“Did you tell those people in the pullman 
we were married? They looked at «is 
strangely.” 

Porter: “Lan” sakes, boss, when they 
asked me if you just married, I said ‘No: 
they just good friends, that’s all.” ” 

x 


AMBITIOUS 


A newlywed filling out his income tax 
return listed a deduction for his wife. In 
the section marked “Exemption claimed 
for children” he penciled the notation, 
“Watch this space!” 

I thought it was true love but it was only 
a passing fanny. 


INSOMNIA 


Rastus: “You ain't yo’self no mo’, Mose 
Sick or sumpin’?” 
Mose: “I’se got insomnia 
up every few days!” 
* & 


VERY REMOTE CONTROL 


Some of the boys had gotten togethe 
for the evening. Feeling no pain, two 
them stumblingly climbed into their car ‘ 
drive home. As the speedometer whirl: 
around to fifty, sixty, seventy and final! 
eighty miles an hour, the passenger begg: 
the driver: 

“Bill, ain’t you going a little fast?” 

And Bill, gazing at him in utter horror. 
gasped: “Goddlemighty, Henry! I thoug! 
you were doing the drivin’! 


keep awaki’ 


<_ 
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Porky: 


Pete: 


Porky: 


Pete: 


Porky: 


Pete: 


You mean the little pig didn’t really go to market? 


Shucks, why send Jittle pigs to market when Pillsbury’s Best Feed Dealers are doing 
such a swell job? 


I wish you’d explain the connection... 


It’ssimple. Just show a farmer a practical scientific short-cut 
to fine finished big pigs and he won’t market any pigmies. 


Sounds oink to me, but what’s in it for the dealer? 


Tonnage, pal! Big, profitable orders for Pillsbury’s Best 
Hog Feeds. That’s what! And that’s what feed dealers like! 


Pillsburys Best Hog Feeds 


Division headquarters, Clinton,lowa. 
Feed Mills in Nine Other Cities. 
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—Prebluda 


(Continued from page 60; 


In egg marketing there is a growing trend 
to sell eggs by the pound. This helps the 
consuming public realize their economic 
value in comparison to other products sold 
on the pound basis. 


Through applied management and more 
scientific feeding the dairy industry will 
make greater contributions in bringing bet- 
ter nutrition to the American people. Feed- 
ing tests have shown that it is most impor- 
tant to have proper feed intake during the 
dry period of the cow, inasmuch as a great 
deal depends upon quality feeding for suc- 
cess during lactation. The feeding of natu- 
ral feedstuffs or high vitamin A concen- 
trates to dry cows has a tendency to eco- 
nomically benefit the new born calf. Vita- 
min A deficient rations in livestock feed- 
ing have become a major winter problem. 
One way of getting around this type of de- 
ficiency has been the use of good quality 
alfalfa meal. Preliminary experiments at 
Ohio State university indicated that 1,- 
000,000 units of vitamin A daily, for one 
month prior to calving were suggestive of 
positive results for the prevention of milk 
fever. 


Although vitamin D has been considered 
more stable than vitamin A in poultry feeds, 
recent work has shown that a large per- 
centage of this vitamin is lost after long 
periods of storage. Because of demand of 
vitamin A fish gjils by the pharmaceutical 
and food industries there has been a de- 
creased use of these materials for feeding 
animals because of the high cost. There is 
an increased trend for the use of alfalfa in 
formula feeds for poultry since it contains 
carotene pigments capable of being broken 
down to vitamin A in the chicken. 


A great deal of vitamin A comes from 
grasses which are so commonplace and taken 
too much for granted. Progressive agricul- 
ture could not be possible without well 
managed pastures. Harvested roughage pro- 
vides the backbone of winter dairy rations. 


There is a close inter-relationship of vita- 
min E and vitamin A. The fact that anti- 
oxidant properties of vitamin E protect 
vitamin A from running down was not too 
well appreciated until a few years ago. This 
may also be correlated with investigators’ 
findings that virtually the same general 
physiological defects have been attributed 
to vitamin A and E deficiencies of animals. 
These two vitamins work together in all 
tissues in a sort of cooperative, protective 
and nutritive capacity. Vitamin E not only 


% * 


customer's profits. 


forever. 


fruit thou helpeth it yield. 


and sell it on its own merits. 


thy own have taught thou. 


art vested. 


Ten Commandments for Feed Dealers 
By EMIL J. BLACKY * * 


1. Thou shalt not consider thyself a superior being, for thou 
art but the servant of thy customer. 


2. Thou shalt not covet thy competitor's misfortune because 
thou hast more scarce items to offer than he possesseth. 


3. Thou shalt not consider it a favor to thy following to visit 
them in their own farm lot and help set it in order. 


4. Thou shalt not live by the amount of the sale alone but by 
service, knowledge of thy product and genuine interest in thy 


5. Thou shalt not be deceived by believing that the sellers’ 
market still existeth as before and that the honeymoon shall last 


6. Thou shalt not refuse to labor in the vineyard for less pence, 
but shall be content with remuneration commensurate with the 


7. Thou shalt not fall for the temptation of price cutting and 
special inducement but shall stand steadfastly by thy merchandise 


8. Thou shalt not assume that thou hast reached the apex of 
a big business man but shall ever possess an open mind, eager to 
learn, and to keep thy thinking and methods in accordance with 
farm and business conditions. 


9. Thou shalt join thy fellow dealers-in associations and at 
conventions, learning from their experiences and contributing what 


10. Thou shalt honor the feed business as thy 
thy greatest opportunity to exercise the talents with which thou 


rovider and 


stabilizes vitamin A but makes it more 
available. 

In the field of hormones there seems tv 
be a bit of disagreement and skepticism, 
Nevertheless research is making progres, 
through the organic synthesis of low cost 
compounds which affect the metabolism of 
warm blooded animals. These compounds 
have a hormone like action in that minute 
quantities can produce great changes in 
natural processes, especially growth and 
fat deposition. Some of the materials such 
as thyroprotein behave through the stimu- 
lation of the thyroid. Another group of 
compounds such as thiourea and thiouracil 
inhibit thyroxine secretion in the thyroid, 
Because of a resulting decrease in meta- 
bolism there is usually an increase in feed 
utilization upon administration. The limit- 
ing factors in the use of antithyroid agents 
is their lack of palatibility to farm animals. 
Another series of compounds having hor- 
mone action is called the “estrogenic group.” 
The estrogenic hormones are primarily he- 
havior hormones of females and are re- 
sponsible for some of the differences which 
characterize a hen from a capon. Adminis: 
tration of estrogens increases the fat con 
tent of the blood and causes deposits of fat 
under the skin. It is, therefore, possible to 
feed these compounds to poultry so that 
regardless of age or sex the birds take on 
a soft, glossy skin finish which is character- 
istic of “milk fed” birds. 

In reviewing the advancements made ia 
animal nutrition during this past year, one 
notices the increased dependence of the 
minerals, vitamins, amino acids, enzymes, 
and hormones on one another in the great 
physiological process of metabolism. 

There are millions of people within the 
borders of our country whose production 
capacities could be improved with proper 
nourishment. Improved human _ nutrition 
not only in the United States, but through- 
out the world, will provide enormous new 
markets. Most nutrition troubles stem from 
a lack of the right kind of food. Surveys 
have indicated that the average American's 
understanding of nutrition as applied to 
food quality is most appalling because of 
lack of education and attitudes of indiffer- 
ence. 

Education in the rudiments of good nu- 
trition should be emphasized to both young 
and old in all income brackets. Greater 
emphasis on the quality and better tasting 
flavor of agricultural products will have to 
be stressed by modern advertising to make 
consumers nutrition conscious. 


@ EVERETT SHABER, Hamel, Minn., 
has purchased the Farmers’ Feed Mill from 
John Bennett. 


RADCLIFFE TRANSFERRED 

V. F. Radcliffe, formerly New York sales 
representative for the Chase Bag Co., Chi- 
cago, Ill., has been transferred to the sales 
staff at Detroit, Mich., according to an 
announcement by R. N. Conners, vice pres: 
ident and general sales manager of the firm. 
Mr. Radcliffe joined the New York sales 
office in 1940, shortly after graduation 
from Washington & Lee university. During 
World War II he served as a major in the 
army air forces. 
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Salt 


can bring you 
profit 


: eens profit isn’t all in the salt. Most of it is in the extra feed 
you sell when livestock get all the salt they want and need. On 
the basis of tests at Purdue University, hogs eating 100 pounds of 
salt will eat 270 extra pounds of protein supplement. They'll put 
on weight as much as 100 per cent faster than hogs that get no salt 
and be ready for market weeks earlier. You profit from the sale of 
more feed . . . your feeds get credit for doing a better job... 


the farmer makes more money . . . his overall feeding cost is 43 


lower—all because salt helps the animal to get more nutrients 
out of feeds, Morton’s Free Choice Salt is especially developed 

for livestock feeding — and is nationally advertised in more than 
60 important farm magazines. Write for copy of booklet “Free Choice 
Salt for More Profitable Livestock Feeding.” 


MORTON SALT COMPANY, Chicago 4, Illinois 
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Free Cartons 


Attract Business for Klema 


@ FREE egg cartons are a special in- 
ducement to farmers of southern Wis- 
consin who buy their feed and farm 
supplies from Martin E. Klema, 
Franksville, Wis. Fifteen cartons are in- 
cluded with the purchase of every 100 
pound sack of laying mash and custo- 
mers have given hearty approval to 
the idea, according to Mr. Klema. 
“Everyone likes to get something 
for nothing,” he explained. “Farmers 
are especially interested in getting full 
value for every dollar they spend and 
. so they think the free egg cartons are 
very practical for them.” The cartons 
are imprinted with the Purina name 
and advertise the quality of eggs 
which are sold in them. They are 
supplied by the manufacturer. 
“Quality feeds have no substitutes,” 
Mr. Klema declared. “They give maxi- 
mum production at minimum cost 
when all angles are considered.” The 
busy Franksville firm handles Purina, 
Arcady, and King Midas products. 
Purina and Arcady feeds are featured 
and Mr. Klema does a substantial vol- 
ume of business in King Midas flour. 
In his modern milling department, 
Mr. Klema offers a complete custom 
grinding and mixing service for custo- 
mers who prefer to have their own 
grains ground into feed. Equipment 
in the neat and clean mill includes a 
Prater hammer mill, Prater corn 
cracker, Harvey corn sheller, and two 
Prater mixers. 
Sidelines are important to Martin 
E. Klema’s annual profit and he has 
stocked them generously. Coal, salt, 


cement, lime, tile, nails, roofing, and 
stove pipes all bring in a substantial 
profit. Other popular sideline sellers 
are poultry feeders and fountains, elec- 
tric brooders, light hardware, paint, 
fertilizer, seed, insecticides, fencing, 
and wheelbarrows. 

“There's plenty of room for more 
sidelines in my business,” Mr. Klema 
declared. “My aim is to give farmers 
the most complete one-stop farm shop- 
ping center possible.” 

Mr. Klema’s coal handling depart- 
ment is entirely mechanized. His prop- 
erty adjoins a spur track of the Mil- 
waukee Road and a scraper type un- 
loader is used to transfer coal from 
hopper bottom railroad cars into out- 
door bins along the siding. The con- 
veyor is mounted on an _ overhead 
track and can easily be moved from 
bin to bin. Another loading device 
transfers the coal to the company’s 
trucks. Both loading machines are 
electrically operated. 

Martin E. Klema does most of his 
advertising through the prominent 
signs that identify his firm and by the 
mailing of attractive calendars every 
year. Before the war he used to or- 
ganize groups of 15 and 20 farmers 
for trips to the Purina farms near St. 
Louis. Although this practice was dis- 
continued during the war and imme- 
diate postwar periods, it may be re- 
sumed sometime in the future. 

“We seldom have any credit losses 
because cash is our general policy,” 
Mr. Klema stated. “Credit is granted 
only to those farmers whose ability 


FREE egg cartons to attract 
farmers, quality feeds to satisfy 
them, and friendly, courteous 
service to bring them back are 
fundamental business policies 
of Martin E. Klema, Franks- 
ville, Wis., above. The build- 
ings which house Mr. Klema's 
firm are shown at lower left. 


to pay is well-known to us.” Three 
efficient delivery trucks handle pick- 
up of firm purchases and make regu 
lar deliveries to the homes of farm 
customers. 

Eight employes assist Mr. Klema in 
his feed business. Several of them 
have been with him for more than 10 
years. Up until he was 17, Mr. Klema 
worked on a farm. After service with 
a wholesale grocer and then in a re- 
tail grocery of his own, Mr. Klema 
acquired his present feed business in 
1922. 

Membership in a good feed trade 
association is important because it 
helps a dealer keep posted at all times 
on what other dealers are doing, Mr. 
Klema declared. He has been an ac 
tive member and booster of the Ce 
tral Retail Feed association for miny 
years. When Mr. Klema took over ‘iis 
present business from a coopera‘:ve 
in 1922 he had only 350 square {ct 
of floor space. Now his rapidly griow- 
ing firm occupies 6,000 square fee: in 
two buildings. 

“Sidelines and service have tur: -d 
the trick for me,” Martin E. Kle 1 
asserted. “With free egg cartons 0% 
a ‘leader’ my feed sales are hold ig 
up well. In the future we plan to 
expand even more in order to ¢ ve 
our customers a thoroughly up-to-d ic 
one-stop farm center.” 


y 
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Farm and Poultry periodicals with over 10,000,000 


monthly circulation. 
Page and Half Page advertisements in 2 and 4 color. 


These are the heavy artillery of SULFAGUANIDINEF’S 
1947 advertising. 


More important, however, is the increasing volume of 


comment from experienced poultrymen— 


**Use of SULFA-GUAN-I-DINE controls coccidiosis, saves chicks 


and avoids stunting.” 


Make certain that your stock of SULFAGUANIDINE is adequate. 
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Takes New Position 


expect We an? 


to protect livestock 
and poultry from goiter 
and related conditions 


GUSTAVUS A. BENTLEY 


Nutritional experts have long recoeniz 
P 5 cog ed the value of Gustavus A. Bentley, Jamestown, N. Y., 


IODINE in the nutrition of livestock and poultry. Manufac- has been appointed representative for west- 
turers of high-grade feed include 1op1neE in their products. ern New York and western Pennsylvania 
by the New England By-Products Corp., 

Farm animals, just like human beings, require IODINE. Boston, Mass., W. M. Andersen, secretary 
To be sure, only a little is needed — but that small amount of the firm, has announced. Mr. Bentley is 
is vital to prevent goiter and related conditions. the Feed 
Dealers association and was formerly asso- 

In goiter areas, IODINE is a ‘must’. In other areas, it is a f ciated with the Pearl City Mills at James- 
wise precaution. town. During World War II he served as 
. co-pilot of a B-24 Liberator bomber with 

Buyers naturally look for IODINE in the feed they buy. the dw 
They know how essential it is in the proper nutrition of tinguished flying cross and five air medals. 
livestock and poultry. So make sure your feed contains 


versity, where he majored in science edu- 


IODINE. The cost per ton of feed is negligible. cation. 


Dannen Mills Purchases 
Mill at Red Oak, lowa 


Dannen Mills, Inc., St. Joseph, Mo., has 
purchased the Replogle flour mill at Red 
Oak, Iowa, and will convert it to a feed 
manufacturing plant, H. L. Dannen, pres 
ident of the purchasing firm, has an- 
nounced. The plant will be thoroughly 
modernized and a new warehouse will be 
constructed, Mr. Dannen said. 

The feed plant at Red Oak, when com- 

pleted, will manufacture all the varieties 
W. M. BELL COM PANY of feeds also being manufactured at the 
Dannen home installation at St. Joseph. It 
will serve western Iowa and eastern Ne- 


COMMISSION MERCHANTS braska. 
Dwight L. Dannen is vice president of 
SPECIALIZING IN Dannen Mills; A. J. Monach, general sup 


erintendent; Clarence Keck, construction 


foreman at Red Oak; and Dean Murren, 
BARLEY and R ? E manager at Red Oak. 


@ IOWA GRAIN CO., Seney, Iowa, has 


AT MILWAUKEE purchased the Hartog Elevator. 


placing their oil-burning engine power with 
new electric motors. 
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Use Classified Advertising 


Closely Read in Cities Says Mann 


e@ CLASSIFIED advertising has produced 
splendid results for the Crosstown Feed 
store, Indianapolis, Ind., according to the 
firm’s alert owner, W. H. Mann. Mr. Mann 
believes that many feed dealers, especially 
in large cities, should make better use of 
the want ad section of their local news- 
papers. 

“Feed stores in large cities have to cater 
to backyard farmers,” Mr. Mann explained. 
“These city folks who have a dog or two 
or a dozen chickens usually read closely the 
classified section of their newspapers, es- 
pecially the items listed under the headings 
which apply to their animals or poultry.” 
The Crosstown Feed store spends a sub- 
stantial sum on regular advertising in the 
classified sections of Indianapolis dailies to 
stress its extensive stock and its services 
available to small scale farmers. 

“Advertise in or near the part of the 
classified pages devoted to livestock and 
pets and you will reach the eyes of people 
who buy feed,” Mr. Mann advised. “These 
people who take the trouble to turn to the 
classified section obviously are at least some- 
what interested in buying because the clas- 
sified pages certainly aren’t the best read- 
ing,” he explained. 

“We feature the complete Vitality line 
of feeds,” Mr. Mann stated. “This nation- 
ally advertised line has proven very popu- 
lar with our customers and offers quality 
rations to fill all feeding needs. Every retail 
feed dealer should carry at least one na- 
tionally advertised brand of feed, because 
farmers today are name conscious and are 
looking for the merchandise which they 
have heard advertised.” 

Mr. Mann is a strong advocate of coop- 
eration with manufacturers in the matter of 
advertising. “Our suppliers share with us 
on a 50-50 basis and are always just as 
eager to gain new friends and steady users 
as we are,” he said. 

The Crosstown Feed store is still com- 
paratively new but its reputation for high 
quality merchandise and speedy service is 
already widespread in the Indianapolis 
metropolitan area. Remedies are a very im- 
portant source of profit to Mr. Mann and 
he is constantly expanding his remedy de- 
partment and increasing the services he ren- 
ders his customers. The store handles the 
popular Val-A line of tested and proven 
remedies, sprays, and insecticides. 

“Handling a good line of remedies and 
acquainting yourself thoroughly with what 
the products can do is very important,” Mr. 
Mann declared. “A complete inventory of 
high grade remedies means a more rapid 
turnover and a substantial profit, both on 
a very reasonable investment.” 

In addition to feeds and remedies, the 
Crosstown Feed store also handles poultry 
fountains, livestock troughs, and other pop- 
ular farm necessities. Mr. Mann is constant- 
ly adding new merchandise as it becomes 
available from the manufacturers. 

“We're definitely growing,” Mr. Mann 
declared. “We plan to expand both our 
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stock and our store as soon as possible.” 
Sanitation is as important in a city feed 
store as in a country elevator, Mr. Mann 
maintains. “We know that customers ap- 
preciate cleanliness here. They like to see 
fresh advertising on the walls and won't 
even bother to look at dusty, stained pla- 
cards. That’s why we are changing our dis- 
plays and promotional literature constantly.” 

Mr. Mann gives’a generous amount of 
attention to women shoppers who come to 
his store. He has noted that in many fami- 


lies the women do almost all of the feed 
buying as well as the shopping for food 
and household necessities. ““No feed dealer 
should overlook his women customers,” Mr. 
Mann explained. “They hold the success 
or failure of any feed business in the palms 
of their hands. Even when the women don’t 
do all the actual shopping themselves, they 
wield a very powerful influence on their 
husbands.” Mrs. Mann is always on hand 
to serve the women customers who prefer 
her services. 

“From our classified advertising right on 
through to our special attention to women 
shoppers, we are attempting at every turn 
to serve city and suburban feed customers 
better,” W. H. Mann asserted. “We are 
planning an expanded business in the future 
built on dependability and one-stop service.” 


H. P. Cap. 


All Steel, 
Welded 


The more grinding you put through your mill, the more profit you 
make ... it pays to have a mill that grinds fast. 


That's where the FORDS Hammermill comes in . . . it puts volumes 
of grinding through in a hurry, and keeps putting it through day 
after day and week after week. The FORDS speeds up your grinding 


and lowers your grinding costs. 


In actual tests, the FORDS used less than half as much power per 
100 pounds of grinding as other well-known hammermills tested. 
This means faster grinding at a saving in power expense . . . less 
slugging and slow-down . .. and reduced mill strain and wear. 
Why not investigate other profit-making advantages of the FORDS? 


Write — 


MYERS-SHERMAN CO.,1404 12th St, Streator, Ill. 


40 to 150 | 
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4 INDUSTRIAL HAMMERMILL 


The most complete 
group of naturally 
related nutrients 


HIGH POTENCY 
FREE FLOWING 
DISPERSES EVENLY 


or Better Mash—Easily Mixed 


Use DRIED WHEY WITH RIBOLAC 


You add all the natural milk solids in whey plus extra Riboflavin 
from the same source, that more than doubles the vitamin G content. 


Guaranteed The naturally related ingredients function with maximum efficiency, 
and as a group aid poultry get more out of their total intake. 
NOT LESS THAN 


Higher potency and easier digestibility are assured by Peebles 
50 MICROGRAMS low heat process used exclusively by Western Condensing Company. 


RIBOFLAVIN With this one product you increase and balance nutrition values, 
PER GRAM set any level of Riboflavin your formula requires. 


It is free-flowing, easy to disperse evenly by all mixing methods. 


° 
er i It is an economical feed enricher of long proved merit. 


For feed improving information address National Sales Agents 


National Sales” ‘Agents 


-GOLDE N EAGLE MILLI NG co. 
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Streamlining Plans 


Virgil Will Build New Store 


e@ PLANS for a new two-story brick 
feed store are foremost in the mind of 
Calvin M. Virgil, owner of the South 
Bend Feed & Seed Co., South Bend, 
Ind. “We're going to construct a new 
building just as soon as sufficient 
quality building materials are avail- 
able,” he stated. 

“The old freight station ain't what 
it used to be,” Mr. Virgil explained 
humorously. The firm was established 
in an abandoned building of the South 
Shore railroad three years ago in the 
midst of the war period of hard-to- 
get building materials and merchan- 
dise shortages. “The freight station 
was the best place available,” Mr. Vir- 
gil declared. “But now we're definitely 
ready for something better!” 

The new home of the South Bend 
Feed & Seed Co. will be streamlined 
and compact. Mr. Virgil has been ac- 
tive in the retail feed trade since he 
was 19 and has definite ideas on the 
features he wants to incorporate in 
his new building. The present freight 
station is 300 feet long and only 30 
feet wide, which, according to Mr. 
Virgil, “makes our employes do a lot 
of extra walking.” 

When Mr. Virgil moved into the 
freight station there were still evi- 
dences of the somewhat unprogressive 
firm which had preceded him in the 
layout. “Financially and from the 
equipment standpoint things were in 
a mess,” he explained. The only ad- 
vantage the old building had was its 
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five doors which opened towards the 
nearby tracks and made unloading 
simple. 

“What our plant lacked in physical 
characteristics we determined to make 
up by better, faster service,” Mr. Vir- 
gil said. The South Bend Feed & Seed 
Co. has two large semi-trailer trucks 
and three regular trucks. One field 
man is constantly on the road blood 
testing for hatching eggs, which play 
an important part in Mr. Virgil's fu- 
ture plans. 

On the second floor of his new 
brick building he plans to install a 
40,000 egg hatchery department. “The 
hatchery will bring in a greater vol- 
ume of business and will also result 
in plenty of new feed customers,” Mr. 
Virgil asserted. 

“Remedies are about our most profit- 
able sideline,” he declared. “They are 
almost essential on every farm and 
feed dealers should stock them if they 
really want to serve all the farmers’ 
needs.” Mr. Virgil handles Dr. Sals- 
bury’s, Dr. Hess, and Lee remedies. 


Other successful sidelines include 
a score of farm household needs, rang- 
ing from cleaning fluid to hardware. 
“We also handle alfalfa, seed oats, 
Brome grass, Sudan grass, and vege- 
table and flower seeds,” Mr. Virgil 
stated. 

The South Bend Feed & Seed Co. 
carries a full line of Arcady formula 
feeds which have become increasingly 
popular with Indiana farmers, accord- 
ing to Mr. Virgil. In addition the firm 
manufactures its own line of livestock 
and poultry feeds under the brand 
name Merit. Sales last year were 2,500 
tons. 

Eleven employes keep things hum- 
ming at the South Bend Feed & Seed 
Co. “I pay my men a living wage, 
don’t overwork them, and pay them 
for holidays and when they are sick,” 
Mr. Virgil explained. “I treat them 
fairly and they do a fine job for me.” 

One man takes care of the firm’s 
trucks and milling machinery, which 
includes a Bryant hammer mill, Bry- 
ant corn cutter, a Sidney mixer, and 
a Gump mixer. A limited amount of 
custom grinding is done. 


REPLACING his outmoded for- 
mer freight station with a mod- 
ern new feed store is the prin- 
cipal aim of Calvin M. Virgil, 
above, owner of the South 
Bend Feed & Seed Co., South 
Bend, Ind. An exterior view of 
his plant is shown at lower left. 


One employe works through the 
evening hours, operating the corn cut- 
ter and loading the truck that will 
make deliveries the next morning. 
“This speeds work up considerably 
because the truck is always all set to 
go in the early morning,” Mr. Virgil 
said. 

Fifteen hundred Indiana farmers 
regularly receive the unusual adver- 
tising circulars of the South Bend 
Feed & Seed Co. The literature is es- 
pecially prepared for Mr. Virgil by 
a prominent Indianapolis mailing serv- 
ice, which charges him $45 total cost 
for mailing to the 1,500 customers 
and prospects. 

The experimental farm at famed 
Notre Dame university purchases a 
substantial volume of feeds from Mr. 
Virgil. He also sells poultry feed to 
the religious seminary at the univer- 
sity, which raises poultry for its own 
use. 

Circuses which play South Bend 
also are regular customers of the South 
Bend Feed & Seed Co. The advance 
or “24 hour” man of each circus con- 
tacts Mr. Virgil a day before the cir- 
cus is to arrive. He provides an accu- 
rate list of the quantity of straw, hay, 
oats, and feed that will be needed and 
gives specific delivery information. 
Some of the commodities must go to 
the elephant area, some to the trained 
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Help your customers with 


NADRISOL 
SOLUBLES 


and 


help yourself to profits 


The supply of Nadrisol Solubles is no longer limited, nor 
are the benefits this valued ingredient can bring to your 
customers. Its palatability is an important factor from a 
production standpoint. Rich in the Vitamin B-G complex, 
it contributes materially to the effectiveness and proper 


balance of the poultry and livestock ration. 


Try Nadrisol Solubles. Through your customers’ reports, 
you will soon be convinced that here is an ingredient you 


can mix with profit. 


Consider also Produlac Dried Distillers Grains with 
Solubles. It is an ingredient of proven dependability to 
mix in starting rations for the young birds and in laying 


rations for the older ones. 


ISTILLERS 
Grains WITH SOLUBLES ORIED DISTILLERS SOLUBLES 


of 
NATIONAL DISTILLERS PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION + 120 BROADWAY + NEW YORK 


lowa Feed Institute Names 
Swine Nutrition Committee 


Three members of the Feed Institute of 
Iowa have been appointed to a committee 
which will cooperate with Iowa State col- 
lege researchers in swine nutrition work, 
Howard Boeke, president of the feed or- 
ganization, has announced. Carroll Swan- 
son, Des Moines, has been appointed chair- 
man with William Foster, Des Moines, and 
Burdette Lundberg, Harlan, as his asso- 
ciates. 

The committee was appointed at a mect- 
ing of the Feed Institute’s board of direc- 
tors held March 25 at Hotel Fort Des 
Moines, Des Moines. Three new directors 
were elected at the meeting. They are: Ray- 
mond Fleck, Fleck Grain & Feed Co., Kill- 
duff; George Morris, Pillsbury Mills, Clin- 
ton; and Burdette Lundberg, Harlan Ren- 
dering Co., Harlan. Mr. Fleck was also 
elected vice president of the Institute. 

William Foster, Des Moines, was ap- 
pointed by President Boeke to head the 
organization’s advertising committee which 
directs the preparation of educational and 
advertising material on poultry and live- 
stock nutrition topics. 

@ ERNEST BESS, Champlain, Ill., and his 
son Willard have purchased the Farmers 
Grain Co. elevator. 


@ ANDREW THORNTON, Decorah, 
Iowa, has moved the Thornton Feed store 
to a new building. 


Ko COD LIVER & FEEDING OILS 


MAXIMUM DOUBLE PROTECTION IN BOTH VITAMINS A & D 


GORTON’S 
VITAMIN OILS 


WAREHOUSE STOCKS AVAILABLE 
FOR IMMEDIATE DELIVERY: 


Akron, Ohio 
Dayton, Ohio 
Lansing, Michigan 
Contact: ©. C. WELCH 
Sunbury, Ohio 
Phone 52-R-5 


Madison, Wisconsin 
Minneapolis, Minnesota 
Contact: E. F. MORRIS 
Hopkins, Minn. 
Phone Hopkins 7169 


Des Moines, lowa 


Contact: R. H. MORRIS 
c/o Blue Line Storage Co. 
200 Elm Street 
Phone 4-8151 


NEW ENGLAND 


BY-PRODUCTS CORP. 


177 Milk Street 
Boston 9, Mass. 
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We don’t know any better way to tell the story of Gorton’s 400D-2000A 
oil than to state these facts: 


VITAMIN A AND D REQUIREMENTS are only partially met from 
cereal sources under present feed conditions. You can insure an adequate 


supply of vitamin A and D by adding 400D-2000A oil to your formula 
in the following quantities: 


400D-2000A 

(Ibs. of oil per ton of feed) 
All Mash Chick and Broiler 2 
Chick and Broiler (fed 1 with grain) 4 
All Mash Growing 2 
Growing Mash (fed 14 with grain) 4 
All Mash Laying 4 
Laying Mash (fed 14 with grain) 8 
All Mash Breeder 6 
Breeder Mash (fed 14 with grain) 12 
Turkey All Mash 6 
Turkey Mashes (fed 1% with grain) 12 


LONG-RUN ECONOMY is easily demonstrated by taking an example 
from the above table. 400D-2000A oil used in an all mash laying feed 
requires only 4 Ibs. per ton of feed while the seemingly lower-priced 85D 
oils require 20 Ibs. to furnish the same necessary vitamin A and D pro- 
tection. You will therefore save money by using 400D-2000A oil, and 
AT THE SAME TIME PROVIDE ADEQUATE VITAMIN A 
AND D PROTECTION. THAT’S PRACTICAL ECONOMY. 


A complete line of VITAMIN OILS produced, tested, and guaranteed 
by GORTON-PEW FISHERIES, of Gloucester, Mass. 


BY-PRODUC 


THE FEED BAG — April, 1947 


( 
Lor 


HERE'S HOW! 


KODDY-MIX supplies Vitamin 
D in chick mashes economi- 
cally. Use it like 400-D oil, 
pound for pound... Get vita- 
min A from corn and alfalfa. 
KODDY-MIX gives good re- 
sults at low cost. In 100 Ib. 
drums. 100-D and 400-D po- 


tencies. 


YOU'LL LIKE THIS 
Try MULTI-MIX for adding 


vitamin D, plus natural ribo- 
flavin to feeds. More value 
for your feed dollar when you 
use MULTI-MIX in your ax 
mulas. Packed in fiber drums, 
100 Ibs. net. 


Be Sure With F.I.D.Y. 


Enrich your dairy and swine 
rations with Fleischmann's Ir- 
radiated Dry Yeast. It's the 
sure and economical way to 
supply ample sunshine vita- 
min D to ewtent. Get the 
handy 5 pounders for resale. 


CLO-TRATE IS 
DEPENDABLE 


Year in, year out, feed mixers 
have learned to rely on CLO- 
TRATE to assure adequate 
fortification in vitamin A & 
D. Get the "400" (2000-A & 
400-D). Genuine Fortified 
Cod Liver Oil. Also Clotrate 
“Dry D"—2000-D units. 


SPRING'S HERE 


Place orders now for: Weedi- 
cide 2, 4-D Powder (70%) 
. . . Airosol DDT Bombs, 
Chemical Cat 20% Antu... 


Anadex Kaf-Kaps. Lederle 
Sulfaguanidine . . . Controls 
Coccidiosis. 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 


MILWAUKEE 2, WISCONSIN 
MARQUETTE 7411 
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Honorary king of the May birthday pa- 
rade is Charles P. Gulick, president and 
chairman of the board of the National Oil 
Products Co., Harrison, N. J., who will 
celebrate May 21. Mr. Gulick has been ac- 
tive in the feed and allied industries since 
1904 when he began as clerk for a firm 
at Newark. 

In 1907 Mr. Gulick was named treasurer 
of a newly organized company which in 
1912 consolidated with the National Oil 
Products Co. He then served as treasurer 
of the consolidated firm from 1912 to 1932. 
In 1932 Mr. Gulick became president of 
Nopco and served in that capacity until 
1938. From 1938 to 1940 he was chairman 
of the board and since 1940 has held both 
positions. 

Golf and color photography are Mr. 
Gulick’s favorite hobbies. He is recognized 
throughout the feed industry as a pioneer 
exponent of research and a vigorous champ- 
ion of free enterprise. 

Other May birthday celebrants include: 


MAY 2—Harold A. Abbott, Sr., Funk Bros. 
Seed Co., Bloomington, Ill. 

MAY 3—John A. Becker, Wm. A. Becker 
Co., Monroe, Wis. 

MAY 4—Elmer De Buhr, La Budde Feed 
& Grain Co., Milwaukee, Wis. 

MAY 5—C. W. Greer, Cokato Mill & Ele- 
vator Co., Cokato, Minn. 

MAY 6—J. K. Davidson, Sr., Stone Moun- 
tain Grit Co., Lithonia, Ga. 

MAY 8—J. E. Walsh, Scarsdale, N. Y. 
(Ladish-Stoppenbach Co.) 

MAY 9—Chris F. Miller, Russell-Miller 
Milling Co., Minneapolis, Minn. 

MAY 10—Arthur L. Callow, Minard & Co., 
Elma, Wash.; Gilbert P. Lane, Arcady 
Farms Milling Co., Chicago, Ill. 

MAY 11—James B. Gavan, Morton Salt 
Co., Milwaukee, Wis.; C. F. Marsh, Glid- 
den Co., Indianapolis, Ind.; Frank C. 
Nahser, Frank C. Nahser, Inc., Chicago, 
Ill.; J. S. McLaren, Fairall & Co., Des 
Moines, Iowa. 

MAY 13—John L. Richardson, Allied Mills, 
Inc., Fort Wayne, Ind. 

MAY 14—J. K. Davidson, Jr., Stone Moun- 
tain Grit Co., Lithonia, Ga.; Lester V. 
Peachey, Peachey Bros., Burnett, Wis. 

MAY 16—Ray Wm. Kanitz, Nitragin Co., 
Inc., Milwaukee, Wis. 

MAY 17—A. F. G. Raikes, Bemis Bro. Bag 
Co., St. Louis, Mo. 

MAY 18 — V. A. Fogg, Coop. Grange 
League Federation, Ithaca, N. Y.; Dolph 
B. Hill, Golden Eagle Milling Co., Peta- 
luma, Calif.; L. C. Risberg, Ryde & Co., 
Chicago, Ill.; Arthur Towell, Arthur 
Towell, Inc., Madison, Wis. 

MAY 19—H. J. Prebluda, U. S. Industrial 
Chemicals, Inc., New York, N. Y. 

MAY 20—Fred C. Frey, American Maize 
Products Co., New York, N. Y., Roy E. 
Peterson, Red Wing Feed & Supply Co., 
Red Wing, Minn.; W. S. Weiss, La- 
Grange Mills, Red Wing, Minn. 

MAY 21—Charles P. Gulick, National Oil 
Products Co., Inc., Harrison, N. J. 


CHARLES P. GULICK 


MAY 22—Ernst Mayer, Premier Peat Moss 
Corp., New York, N. Y.; John W. Ray- 
ney, Oak Park, Ill. (Silmo Chemical 
Corp.) 

MAY 23—C. M. Bodensteiner, Tobin Pack- 
ing Co., Fort Dodge, Iowa. 

MAY 24—W. R. Cassell, White Labora- 
tories, Inc., Newark, N. J.; L. J. Kraft, 
Borden Co., New York, N. Y. 

MAY 25—M. F. Brobst, Gelatin Products, 
Ltd., Windsor, Ontario, Canada. 

MAY 26—R. O. Bate, G. E. Conkey Co., 
Cleveland, Ohio; Walter B. Hawke, “ven- 
cer Kellogg & Sons, Inc., Buffalo, N. Y.; 
B. J. Logan, Westby Feed & Seed Co., 
Westby, Wis.; Gradon Swanson, Ultra- 
Life Laboratories, East St. Louis, Ill. 

MAY 27—Ron Kennedy, Grain © Feed 
Dealers National Ass’n., St. Louis, Mo.; 
Harold K. Parker, George H. Parker 
Grain Co., Danvers, Mass. 

MAY 28 — Anger Armstrong, Hiram 
Walker & Sons Grain Corp., Walkerville, 
Ontario, Canada; Howard Hand, Oyster 
Shell Products Corp., New Rochelle, 
N. Y.; Merton Moore, Carnation Co., 
Seattle, Wash.; J. G. Nellis, Nellis Feed 
Co., Chicago, Il. 

MAY 29—Carl M. Post, Foote, Cone & 
Belding, Chicago, 

MAY 30—Harry L. Reinshagen, Cereal 
Byproducts Co., Minneapolis, Minn.; 
Earl K. Warner, Archer-Daniels-Midland 
Co., Minneapolis, Minn.; W. M. Pearson, 
Chicago, Ill. 

MAY 31—J. E. Sams, Blatchford Calf Meal 
Co., Waukegan, IIl.; Walter Uebele, Sr., 
Burlington Feed Co., Burlington, Ws. 


@ MIDLAND FLOUR MILLING ©O., 
Marshall, Mo., expects to have its new 
feed mill in operation early in Apml. 


@ CARROLLTON PROCESSING ©O., 
Carrollton, Mo., is constructing a new al- 
falfa dehydrating plant. 


@ KESLEY ELEVATOR CO., Kevley, 
Iowa, has been purchased by Lester Men: 
nen of Kesley and Eddie Meyer of Apling’ 
ton from Harm Uhlenhopp and August 
Brinkman. 
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William J. Geist Promoted 
By Sprout, Waldron & Co. 


William J. Geist has been appointed ter- 
ritorial sales manager of Sprout, Waldron & 
Co., Muncy, Pa., H. M. Soars, president 
and general manager of the firm, has an- 
nounced. Mr. Geist has headed the com- 
pany's tobacco machinery division for the 
past two years. He will continue as super- 
visory head of the division in addition to 
his new duties which involve the training 
of new district sales representatives and the 
coordination of existing general sales efforts. 

The appointment of three new sales rep- 
resentatives was also announced by Mr. 
Soars. Harry C. Lee has been named dis- 
trict general sales representative for Vir- 
ginia, North Carolina, and South Carolina. 
H. T. Young has been appointed represen- 
tative for certain adjoining counties in 
Pennsylvania, Delaware, and New Jersey, 
and Randall Bennett has been assigned to 
New York state, outside the metropolitan 
area. 


Millers’ and Grain Clubs 
Of St. Lovis Merged 


Consolidation of the St. Louis Millers’ 
club and the St. Louis Grain club was voted 
at a joint meeting of the two groups held 
March 6 at the Statler hotel, according to 
an announcement by Ed Schurmann, Han- 
over Star Milling Co., who was elected 
president. No name has yet been chosen 
for the new organization, which will parti- 
cipate actively in feed, flour, and grain mat- 
ters in St. Louis. 

D. W. Kleitsch, Cargill, Inc., was elected 
first vice president; R. H. Dean, Ralston 
Purina Co., second vice president; and W. 
J. Krings, secretary of the Merchants’ ex- 
change of St. Louis, secretary-treasurer. 

Elected to the executive committee were: 
J. R. Mulroy, Russell-Miller Milling Co., 
chairman; R. E. Lungstras, Dixie Mills Co., 
E. F. Hugo, Illinois Grain Co.; Charles Bick, 
Bemis Bro. Bag Co.; and Messrs. Schur- 
mann, Kleitsch, and Dean. 


MARKET (MILLER CANDY 


POULTRY T CHOCOLATE EAST 


EGGS 


QFRE SH MEAT 


"I've been waiting all week to see the 
hen that laid them." 
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Feed dealers have always made money selling 
calf food — especially National ‘““No- Milk.” Three 
generations of dairymen have fed ‘‘No-Milk’’ 
with success, endorse it, enthuse over it... . for 
‘““No-Milk”’ produces top grade 
calves, allows farmers to turn 
all of their milk into cash. Plan 
now to push this sales-repeating, 
business-building feed, available 
in meal or pellets, as dairymen 
prefer it. Write now for com- 
plete information. 


NATIONAL FOOD COMPAN 


FOND DU LAC, WISCONSIN 
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— Streamlining 


(Continued from page 87) 


horses, more to the work horses, and the 
rest to the-railroad cars for use while the 
circus is en route to its next show date. 

Deliveries to the circuses begin at 4 a.m., 
with the advance man signing every deliv- 
ery slip. When all deliveries are completed, 
usually in the late afternoon, Mr. Virgil col- 
lects payment at prevailing retail prices 
from the paymaster’s wagon. Sales to cir- 
cuses average several hundred dollars every 
summer. 

“Because many of my customers are busi- 
ness and professional men with half-acre 
farms I feel I can’ grant some limited credit 
to them,” Mr. Virgil explained. “Of course, 


I would prefer to deal on a straight cash 
basis, but my accounts are all carefully in- 
vestigated and I seldom suffer any loss.” 
No credit is granted for more than 30 days. 

“When we get our new store in full- 
scale operation we're really going to go in 
for new innovations and for more sidelines,” 
Mr. Virgil declared. “You see, I'm firmly 
convinced that we need a new store, because 
‘the old freight station ain't what it used 
to be’!” 


@ OSBORNE McMILLAN ELEVATOR 
Co., Ipswich, S. D., is planning construc- 
tion of a new feed mill, office, and ware- 
house. 


@ MIAMI COUNTY FARM BUREAU, 
Lena, Ohio, has purchased the Lena Grain 
Co. from Alva Coddington. 


Too little of this .. 


. too much of that; or the wrong source of this 
or that may destroy both the feeding performance and the mixing 
qualities of a mineral concentrate. The customer satisfaction from 
feeds mineralized with Herman Nagel’s Mineral Concentrates 
traces back to highly specialized knowledge and experience. 


HERMAN NAGEL, 


formulator of 


the products listed below, is justly 
famous in the field of mineral nu- 
trition. His studies both here and 
abroad plus 25 years of practical 
experience stand behind his pro- 
your guarantee of 


ducts 
quality. 


FORTIFY YOUR FEED with the 7 
“trace” minerals so necessary to 
animal health, growth, productior 
and reproduction. At small cost, you 
greatly increase the value of your 
feed. You add cobalt, manganese, 
iodine, iron, boron, copper, and zinc 
to your feed with Trace Minera! Con- 
centrate. A lack of any one of these 
minerals can mean serious trouble 
to livestock! 


MINERAL CONCENTRATE 


Distributed in Eastern States by 
The Amburgo Company, Inc. 


1421 Chestnut St. 
Philadelphia 2, Pa. 


WRITE FOR DESCRIPTIVE LITERATURE ON THESE PRODUCTS 


HERMAN NAGEL’S 


TRACE MINERAL 


CONCENTRATE 


SIMPLY ADD salt and calcium 
carbonate to Formula B to make a 
complete (and completely soluble) 
mineral feed. Contains all 7 
“trace” minerals, plus all 4 phos- 
phates, mono and disodium; and 
mono and di-calcium phosphate. 


PENB Seeking $200,000 


For Consumer Education 


The Poultry & Egg National board’s 
1947 financial campaign to raise $200,000 
for consumer education will open Apri! 15, 
according to a joint announcement by Glenn 
Campbell, hatchery and feed dealer chair. 
man, and Norb Schaefer, general finance 
chairman. The proposed budget includes 
$60,000 from the hatchery industry and 
$30,000 from the feed trade. 

“The PENB should be backed to the 
limit by the industry members who profit 
from the tremendously successful promo- 
tional ventures undertaken by the Board,” 
Mr. Campbell declared. In 1946 493 feed 
men and 3,096 hatcherymen contributed. 

“All poultry and egg industry members 
can show their appreciation of the success. 
ful promotion of their products through 
PENB by investing their share of the pro- 
motional budget,” Mr. Campbell stated. 
“We don’t expect present investing mem- 
bers to invest more than their share, but 
we do expect more hatcherymen and feed 
dealers to become investing members be- 
cause today’s investment guarantees tomor- 
row’s sales.” 


Plan Mid-Summer Meeting 
Of Indiana Feed Group 


The Indiana Grain & Feed Dealers asso- 
ciation will hold its mid-summer meeting 
at the French Lick Springs hotel, French 
Lick, June 23-24, Fred K. Sale, Indianapolis, 
secretary of the organization, has an- 
nounced. Philip E. Legge, Uniondale, pres 
ident of the Indiana group, has appointed 
committees to plan sports events for the 
meeting. 

All business sessions will be held in the 
morning, Mr. Sale stated. Afternoons will 
be free for convention sports competitions 
and general recreation. Ample accommoda- 
tions will be available and all representatives 
of the feed trade and allied industries are 
invited to attend, Mr. Sale announced. 
French Lick Springs is nationally known 
as an outstanding summer resort. 


“Hello, Friendly Farm store? Didn't my 
wife order a poultry fountain?" 


THE FEED BAG — April, 1947 


— 
. | “or. 
is 


HEAD ARIE 
Protein Meals 


BUFFALO, N.Y GAC AGO, Wh, 
Phone 5350 Phone Franklin 
BELLENUE, OHIO | DECATUR, NIN 
Phone Bellevue 2-820\ Phone Decatur Prone 9309 
ACH, CAL. 
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Feed Information Service 


AFMA to Compile Monthly Tonnage Reports 


@ MONTHLY feed production figures by 
geographical areas compared with the same 
periods of the previous year will soon be 
available for the feed trade, Walter C. Ber- 
ger, president of the American Feed Manu- 
facturers association, has announced. The 
organization’s new reporting program is 
unique in the industry, in that no such re- 
port on production tonnage has previously 
been available. 

“The feed industry is severely hand.- 
capped because of the lack of information 
on the production of manufactured feed,” 


AFMaA stated in its original appeal to mills 
to cooperate on production figures. “Prob- 
ably no other industry of the size and im- 
portance of ours is as lacking in this basic 
information. The department of agriculture 
provides excellent reports on production of 
feed ingredients, but its figures on manu- 
factured feeds are incomplete and consti- 
tute only an estimate. Furthermore, these 
figures, being a year late, do not provide 
necessary current data on month to month 
operations.” 

Trends in feed production will be noted 


- 
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Algona, lowa 


FIRST FIRST 


Always quick turnover, big volume with 


Minral Meal 


because it’s the Grandaddy of them all . . . first choice 
of hog ieeders among protein-mineral supplements. For 


sales and PROFITS, there’s only ONE Sargent Min- 
ral Meal. Write for our dealer proposition. 


SARGENT PLANT 


Fremont, Nebr. 


DES MOINES 
IOWA 


Monmouth, Ill. 
Waverly, Mo. 


from regular tonnage reports and will be of 
value both to buying and production de- 
partments in future business planning, 
AFMA declared. 

They also would provide a guide for 
evaluating production of the cooperating 
members’ plants in comparison with that 
of the industry as a whole, and would as- 
sist sales and advertising departments in 
planning their policies and programs, AFMA 
said. 

“Most important is the need for this in- 
formation in negotiating with the USDA 
and other federal and state groups,” the 
association added. “The lack of this in/or- 
mation put our industry at a great disad- 
vantage in presenting its problems to the 
various government agencies during the 
period of OPA and other wartime contr«ls.” 

Under the plan adopted by the AFMA, 
reports will be rendered by manufacturers 
each month, covering production by ions 
for poultry mashes and concentrates, dairy 
feed and concentrates, hog feed and con- 
centrates, beef and sheep feeds, scratch 
feed, and miscellaneous feeds. The monthly 
report will give production of each of 
these types of feed as compared with the 
same month of last year. Since most manu- 
facturers serve only one general area, the 
United States has been divided into 11 dif- 
ferent regions and statistics will be given 
for each. 

In announcing the program, the asso- 
ciation emphasized that all production in- 
eee would be kept strictly confiden- 
tial. 

“The compilation of these figures and: 
the report will not be made in the AFMA 
office but will be compiled by a reliable 
statistical tabulating company with aid of 
modern tabulating machines,” the AFMA 
explained. “This company will make up the 
reports to be sent to our members. Under 
this system we will not have in our office 
the production tonnage of any company as 
our staff will not compile it. All the in- 
formation we will have is who is and who 
isn’t reporting.” 

The association asked for the support of 
members and non-members alike in making 
this report as valuable as possible for indi- 
vidual manufacturers and the industry as 
a whole. 

@ MARQUETTE COOPERATIVE 
Farm Supply, Westfield, Wis., has pur 
chased the Johnson Feed Co. stock and 
warehouses at Oxford. 

@ MURL’S FEED & SUPPLY CO., Bloom- 
field, Ind., has been opened by Murl Hea: 
ton and Murl C. Ranard. 

@ BLUFFS FARMERS GRAIN CO., 
Bluffs, Ill., is planning construction of! a 


new elevator. 


BEN CLEMENT DIES 


Ben E. Clement, Waco, Tex., who once 
served simultaneously as president of the 
Grain & Feed Dealers National association, 
Texas Grain & Feed Dealers association, 
and the Waco Grain exchange, died in 
Waco Feb. 24. Mr. Clement had been ac 
tive in the feed business since 1896 and 
was widely known throughout the industry. 
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Today it is an accepted standby for hundreds of feed 
manufacturers. Both Vitamin A and Vitamin D are 
stabilized, and their stability has been proved by 
assays of field samples made many times during the 
past year. 

Realizing that a dry vitamin supplement with only 
Vitamin D, while a decided improvement in 
mixing, flowing qualities and economy over 


cod liver oils. and feeding oils, was not 5 - 
utopia, SILMO chemists went to work on the _ WwW as hi 
problem of stabilizing fish liver oil Vitamin A 4 


when mixed with cereals. 

The result of our research work is U. S. 
Patent No. 2394456, “Stabilization of Vitamin 
A and Vitamin A Containing Material.” The : 4 
Vitamin A in VIT-AD is stabilized under this news q year a 0 eee 
patent. The stability of Vitamin A in VIT-AD 
is definitely shown by assays conducted by the Feed 
Inspection Services of the various states on samples 
picked up in the field. Copies of these assays will be 
gladly furnished. 


VIT-AD is guaranteed to contain 400 A.O.A.C. chick 


units of Vitamin D and 1000 U.S.P. units of Vitamin A 
per gram. Packed in 100 lb. drums. ; 


There is a SILMO product to fit the requirements of 
every feed manufacturer. Write for full information. 


SILMO CHEMICAL CORP. 


Main Office and Laboratories, Vineland, New Jersey 
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per cent of total sales volume could be 
appropriated for advertising. This same sur- 
vey revealed that for every $100,000 in 
gross sales a feed dealer must have a $20,- 
000 net worth and not more than $5,000 in 
liabilities. 

In addition, Mr. Tobias put a high value 
on a progressive sales program adapted to 
the region in which a dealer is located. He 
also pointed out the value of a sound 
expansion program. 

Local chairmen who arranged the meet- 
ings were C. L. Smith, Farley Feed Co., 
Janesville; Karl Juve, National Food Co., 


Fond du Lac; Donald F. Crane, E. J. Crane 
& Sons, Chippewa Falls; and M. L. John- 
son, Russell-Miller Milling Co., Green Bay. 
@ CLINTON INDUSTRIES, INC., Clin- 
ton, Iowa, is planning construction of a new 
500,000 bushel elevator. 


ORGANIZE NEW BUSINESS 
Interstate Commodities, Albany, N. Y., 
has been incorporated to engage in jobbing 
and brokerage of feed ingredients and 
grain, V. A. Oberting, president of the 
firm, has announced. Mr. Oberting was 
formerly associated with Barber & Bennett 
Co. of Albany. Offices of the new concern 
are located at 4 Chestnut street and the 

company telephone number is 4-5181. 


Soybean 
Oil Meal 


And it’ll make your business big, Mr. 
Feed Manufacturer, Mr. Feed Dealer 
and Mr. Feed Mixer. Because Swift’s 
Soybean Oil Meal in your livestock 
feeds brings in new customers and re- 
peat orders from old ones. (1) Itisa 
good source of high-quality protein 
and other important nutrients. (2) It 
adds appetite appeal to livestock and 
poultry feeds. (3) It gives the right 
balance to your formulas. (4) It is 
always uniform in quality and gives 
dependable results. 

When buying Soybean Oil Meal 
from ...or when selling soybeans to 
... Swift & Company, you can rely on 
Swift’s prompt, friendly service. 


SWIFT & COMPANY 


Mills at: Cairo, Fostoria, Ohio Champaign, Ill. 
Des Moines, lowa Frankfort,ind. Blytheville, Ark. 


Joins Kasco Mills Staff 


MARSH PICKETT 


Marsh Pickett has been appointed to the 
staff of Kasco Mills, Inc., Toledo, Ohio, the 
firm has announced. Mr. Pickett was for- 
merly associated with the Russell-Miller 
Milling Co., Minneapolis, Minn., and re- 
cently returned from 314 years’ service with 
the navy. During World War II he served 
as an armed guard officer aboard merchant 
ships. 


New England Feedmen Plan 
Convention June 12-13 


Plans for the annual meeting of the New 
England Feedmen were mapped out by 
feed industry representatives who met 
March 13 at Rhode Island State college, 
Kingston, R. I., W. M. Andersen, Boston, 
Mass., secretary of the feed group, has 
reported. The convention will be held on 
the Rhode Island State college campus June 
12-13. 

Members of the New England Feedmen 
who attended the preliminary planning con- 
ference were: Errol Cook, Robert Jensen, 
Percy Freeman, Raymond Smith, Harold 
Parker, Arno Hangas, Robert McLeod, 
Charles Congdon, John Kent, A. Taucvin, 
William Fletcher, and Mr. Andersen. Rich- 
ard H. Gee represented poultrymen at the 
meeting and college representatives includ: 
ed H. O. Stuart, director of extension; 
C. L. Norton, dairy department head; T. C. 
Higgins, extension poultryman; and J. E. 
Ladd, extension dairyman. 


@ STARK GRAIN CO., Wyoming, Ill. 
has leased a mill at Henry from Mrs. Mar’ 
garet Miller and will install new feed mill- 
ing equipment. 

@ KIMMELL ELEVATOR, Ligonier, Ind., 
has been purchased by Royal Clapp and 
Fred Sell of Columbia City from the Stiefel 
Grain Co. Extensive modernization is 
planned. 


THE FEED BAG — April, 1947 


4 
a 
\) 
=, 
Swe, 
[2 
Z N 
\ 
3 S 
Sm 
FT & 
7 


Radio Dollar’s Worth 


Choose Hours When Farmers Listen 


@ IF your feed store is going to invest in 
radio advertising, there are several ways by 
which your advertising dollar can be made 
to do a better job. While radio advertising 
in any form is almost always effective to a 
degree, a carefully planned radio campaign 
can improve results immeasurably. 

Many feed firms contact their local radio 
stations and say, “We have $25 to spend 
on radio advertising. How much time can 
you give us?” 

The answer usually is something like this, 
“Well, for that sum we'll see that you get 
a 30-second announcement for five days.” 
This sounds like, and basically is, a good 


value and many feed dealers agree imme- 


diately and sign up for a stipulated broad- 
cast contract. 

Here is where the rub lies. A radio sta- 
tion which accepts $25 for five 30-second 
commercials without any other conditions 
to the contract can broadcast the feed 
dealer's advertisement at any time it sees 
fit. The result often is that the feed store 
commercial is heard at 10 a.m., 2:30 p.m., 
or even at midnight. Obviously, none of 
these times is best for reaching the vast 
majority of the farmers that the feed dealer 
hopes to reach. Few, if any, farmers have 
time to listen to the radio in mid-morning 
or mid-afternoon. Not too many are sitting 
up at midnight listening to the radio after 
a hard day's work. 

The mid-morning and _ mid-afternoon 
broadcasts probably will be heard by many 
farm women, but unless the women actually 
do the feed and farm supply buying or have 
a tremendous influence on the merchandise 
their husbands buy, these odd-hour com- 
mercials are largely wasted. 

What then are the ideal hours for feed 
store commercials? The answer to this ques- 
tion differs by communities, of course. Poul- 
trymen in New Jersey and dairy farmers in 
Wisconsin do not rise at exactly the same 
hour. Nor are they eating breakfast and 
perhaps listening to the radio at the same 
time. 

However, many farmers today do start off 
their mornings by listening to a radio news 
broadcast. In almost any locality, the min- 
ute just before and just after an early morn- 
ing news program is excellent for feed store 
commercials. Fancy and flowery phrases are 
neither appropriate nor effective at 5:30 or 
6 am., but truthful, informative commer- 
cials can put across fruitful selling messages, 
even at those early hours. 

Noontime news programs also are good 

spots for feed store advertising. Many farm- 
ers listen to the radio while they eat their 
dinner at noon. Punch-packed, crisp an- 
nouncements go over best at mid-day. 
In the evening, it is largely a question of 
listeners’ preference as to the best time to 
sponsor a 30-second commercial. If a cer- 
tain network show is especially well-liked 
in your trading area, then the brief inter- 
vals just before and just after the program 
Probably will accommodate your merchan- 
dising message effectively. 
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Most farmers are avid followers of one 
sport or another and the seconds before 
and after popular sports broadcasts prob- 
ably will do full justice to feed store com- 
mercials. 

When the local station carries a nationally 
known program designed especially for 
farmer listening, there are choice spots just 
before and after the show for your com- 
mercials. Be choosy, pick programs that are 
really the cream of the crop as far as your 
trading area is concerned and then fit your 


40 to 150 HP. 
Engine or Motor Drive 


quality grinding. 


features. 


BETTER ALL 'ROUND PERFORMANCE 


For flour and feed manufacturers, there’s profit in the enormous 
capacity, remarkable endurance and the uniformly fine 


For those engaged in custom feed grinding, profit also 
lies in the speed, adaptability and quick “change-over” 


Prompt delivery of several sizes — Write today for complete information. 


30-second sales talks in before and after 
them. 

Radio advertising can be very effective 
advertising. A radio advertising dollar, 
thoughtfully spent, can do a lot of good 
for a feed store. But feed dealers should 
demand the best possible times of the day 
for their commercials in order to get their 
full money’s worth from expenditures for 
air wave advertising. 

@ FARMERS GRAIN, LUMBER & 
Coal Co., Thomasboro, Ill, is planning 
construction of new warehouse facilities to 
double its grain storage capacity. 


@ A. MUELLER, Jefferson City, Mo., has 
purchased V. J. Witthaus’ elevator at 
Centertown. 


Really 
BIG Capacity 


Hammermill 


Capable of 
24 Hour SERVICE 
7 DAYS A WEEK 


1074 Tenth Avenue S. E. 


JACOBSON MACHINE WORKS 


Minneapolis 14, Minn. 
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BUTTERMILK 


fol 
Sa /flogs. chickens, ducks & preys 
e/PLAIN CONDENSED BUTTERMILK 
FORTIFIED PIG MILK VITAMINS D 6 
SS FORTIFIED MILK VITAMINS 02/6 


CO. 


— 536 LIVINGSTON STREET CINCINNATI, OHIO 
Plan 


ts “throughout the Middle West J Write us for Prices 
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New AFMA Booklet Lists 
Basic Association Goals 


Five major aims have been outlined by 
the American Feed Manufacturers associa- 
tion in the organization's new booklet, 
“Policy Objectives”, published in February. 
The five basic goals are: (1) a prosperous 
American agriculture; (2) efficient, profit 
able production of livestock and poultry; 
(3) cooperation with other agencies and 
organizations; (4) preservation of the Amer- 
ican way of life; and (5) a strong associa- 
tion. 


In the introduction to its new booklet, © 


the AFMA points out that during the past 
25 years the production of livestock has 
increased 44 per cent per acre of land and 
27 per cent per unit of feed available. The 
feed industry has contributed substantially 
to this marked improvement, the booklet 
notes. 

The feed manufacturers’ organization lists 
a prosperous American agriculture as one 
of its aims because “‘a prosperous agricul- 
ture is fundamental to this country’s eco- 
nomic well being.” It stresses that service 
to farmers is the industry's prime function 
and the primary reason for its existence and 
profit. 

Encouragement should be given to live- 
stock and poultry producers to improve the 
quality and scale of their production, the 
second AFMA policy states. The associa- 
tion pledges support of applied research to 
make possible greater efficiency in the 
feeding of livestock and poultry. 

The third policy plank assures complete 
cooperation with government agencies, col- 
lege staffs, and all other groups or indi- 
viduals interested in improving the lot of 
the American farmer. “Since in their pro- 
grams of research, education, and leader- 
ship they seek objectives identical with 
those of the feed manufacturing industry, 
the association pledges these organizations 
whole-hearted cooperation,” the booklet 
declares. 

Cooperation with the government and 
observance of its laws is pledged in the 
fourth plank of the policy program. The 


"If Grandpa don't cut his whiskers I'm 
goinc to tie them around his neck to keep 
them out of the milk!" 
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right to criticize what it believes unjust 
processes of government is retained by the 
AFMA, however. The policy objectives 
state, “The association urges its members 
to accept the full responsibility of citizen- 
ship in all communities of which they are 
a part.” 

Summing up, the fifth objective calls 
for a continued strong organization “for 
coordination and dissemination within the 
industry of research on animal and poultry 
nutrition, of feed and management pro- 
grams, of improved methods of manufacture 
and distribution, and of business practices.” 


@ HAROLD ADAMS, Paris, Ill., has pur- 
chased elevators at Redmon and Borton. 


@ FARMERS COOPERATIVE ELEVA- 
tor, Lakin, Kan., is constructing a new 
office building and is modernizing its ele- 
vator. 

@ MAYR SEED & FEED CO., Beaver 
Dam, Wis., is planning to reconstruct the 
wing of its warehouse which burned re- 
cently. 


PURCHASES BUSINESS 


V. T. Durbin has purchased the Simp- 
son Hatchery & Feed store, Cambridge City, 
Ind., and is now operating it as the Durbin 
Hatchery & Feed store, he has announced. 
Mr. Durbin was formerly active in the feed 
business at Huntley, Ill. 


LINDSEY-ROBINSON 
AND COMPANY 


INCORPORATED 


Roanoke, Virginia 


G}roR THE MONEY . . 


Somebody's going to make a 
lot of money on Fair-Acre Feeds 
right in your trading area. Why 
shouldn't YOU make this money ? 


Gyror THE SHOW .. 


The show has started via radio, 
farm magazines, newspapers, 
direct mail, Farm Service. These 
promotions are starting a lot of 
feeders on Fair-Acre. 


GET READY .. 


Opportunities are bigger in 
the new South — but don't wait. 
Get ready and underwrite your 
own future success with a Fair- 
Acre franchise. 


AND co! 


Let's go now . . . phone, wire, 
or write at once for more particu- 
lars about your Fair-Acre fran- 


chise — we'll do the rest. 


May we send you our illustrated 
brochure? It’s titled ‘‘The Fair- 
Acre Plan’”’. 


The Re AGRE 
ewe 
: 


@ More farmers are inoculating legumes every 
year and more and more of them are insisting on 
NITRAGIN for best results. This growing market 
... this increasing demand makes NITRAGIN an 
important profit item for seed dealers. 
NITRAGIN has been the most widely used in- 
oculant in the world for nearly fifty years. This 
leadership reflects farmers’ satisfaction through 
many years of use. NITRAGIN’S sales have ‘> 
been built by the quality of the product. Con- Wy WAurp, i ME BACTERIA 
sistent advertising through all channels, and con- 


WEST cost” 
structive sales promotion help build good will for 
NITRAGIN. 


: Seed dealers can cash in on this demand by sel. THESE SALES- HELPS BUILD BUSINESS! 
ling NITRAGIN every time they sell legume 


PACKED WITH 


NITRAGIN is advertised in 75 farm 
@ FARM PAPER ADS ‘ 
seed. Write your jobber . . . or the address below, pertedicnls . . . radio 
carry the NITRAGIN message over 2 
and remember to ring up another sale—sell | ¢ raDio ANNOUNCEMENTS stations, Booklets, bulletins and pos! 
ers in dealer's stores add emphasis ‘o 
NITRAGIN inoculation. the importance of inoculating cl! 
@ BOOKLETS-BULLETINS “legumes with NITRAGIN, 
THE NITRAGIN CO., INC. e@ 3855 N. BOOTH ST. @© MILWAUKEE 12, WIS. 
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NEWS for FEED MEN 


2, 4-D Proven Effective Weed 
Killer for Some Field Crops 


Previously used mainly as a weed killer 
on lawns 2, 4-D, a selective herbicide, has 
been proven suitable for killing weeds in 
some field crops, the agricultural research 
administration has reported. Weed control 
specialists suggest its use in wheat, oats, 
barley, and sugar cane. 

In the Red river valley of North Dakota, 
wheat fields badly infested with wild mus- 
tard produced 10 to 15 more bushels an 
acre when treated with 2, 4-D. The use of 
2, 4-D is expected to be most wide in small 
grains because they are grown widely and 
because weeds present an especial problem 
to farmers in the belt from Maine to North 
Dakota, south to Iowa and Maryland, and 
in the humid sections of the Northwest. 

Plans for chemical weed killing cam- 
paigns have been announced for 24 west- 
ern and north central states. At current 
prices, treatment of crops with 2, 4-D will 
average less than $1 an acre. With home 
spraying equipment, the total cost of the 
herbicide and application should be less 
than $3 an acre. 


Thin Seeding Advantageous in 
Oats, Illinois Tests Show 


Thin seeding of oats in recent tests at 
the University of Illinois, Urbana, IIl., re- 
sulted in taller plants, stronger straw, an 
increased number of clover plants in the 
oats, and increased the height of the clover. 
Despite the thin seeding, the total oat yield 
was reduced only 7 per cent. 

Seeding oats with a drill at one bushel 
per acre gave 93 per cent as much yield as 
seeding at a two bushel rate. Thin seeding 
resulted in taller plants with larger and 
stiffer stems. 

Red clover seeded in the thin oats pro- 
duced 53 per cent more clover plants and 
the plants were 22 per cent taller in the thin 
oats at harvest than in adjoining plots seed- 
ed with two bushels per acre. 


Brown Stem Rot and Bud Blight 
Biggest Threats to Soybeans 


Although some 30 diseases affect soy- 
beans in the state of Illinois, brown stem 
rot and bud blight are the most dangerous 
troublemakers, according to William B. 
Allington, pathologist at the regional soy- 
bean laboratory. The other 28 diseases, 
while troublesome, do not generally cause 
as heavy economic losses, Mr. Allington 
stated. 

Brown stem rot is the more dangerous 
disease affecting soybean plants in Illinois, 
according to Mr. Allington. First noticed in 
central Illinois in 1944, the unnamed fungus 
which causes the disease lives in the soil 
When not actually attacking soybeans. 

Ost prominent outward symptoms of 
brown stem rot are the blanching and turn- 
ing hrown of the leaf tissues between the 
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veins. Some of the tissue close to the veins 
and the main veins themselves remain green 
longer. The interior of the stems, especially 
the lower half, is brown, however. These 
leaves then probably die because their food 
supply has been cut off. The same thing 
is likely to happen to the pods which would 
cut the yield from the crop. 

Too frequent growing of soybeans on 
the same soil during the recent war period 
may have influenced considerably the 
severity of the disease, according to Mr. 
Allington. Continuous growing of soybeans 
or soybean-corn rotation is believed to en- 
courage the disease. When soybeans are 
grown on a section of land once in three 
years, the disease appears less active and 
when the beans are grown in rotation once 
in four years the disease seldom appears, 
Mr. Allington declared. 

No control measures have yet been de- 
vised for bud blight, a virus disease which, 
like brown stem rot, has not been found to 
be transmitted in the seed. 


Application of Borax to Soil May 
Double Affalfa Hay Yield 


Borax applied to the soil may double al- 
falfa hay yields in many boron-deficient 
areas of Illinois, according to D. A. Russel 
of the University of Illinois college of agri- 
culture. Application of 30 to 35 pounds of 
borax per acre, at an approximate cost of 
$1.50 an acre, may be made to an estab- 
lished alfalfa stand at any time of the year 
or when the alfalfa is seeded. Borax fertil- 
izers correct yellowing due to lack of avail- 
able boron in the soil but cannot be ex- 
pected to correct symptoms caused by other 
deficiencies, Mr. Russell reported. 

Legumes require more boron than grain 


or other crops. In the southern one-third 


Seed Meetings 


Arkansas Seed Dealers Association, 
Marion hotel, Little Rock, Ark. 
May 15 


Pacific States Seedsmen’s Associa- 
tion, Yosemite Valley, 
May 25-27 

Kentucky Seed Dealers Association, 
University of Kentucky, Lexing- 


ton, Ky. May 26 
Southern Seedsmen’s Association, 
Memphis, Tenn. ........... June 18-20 
American Seed Trade Association, 
Palmer House, Chicago, Ill. 
June 21-25 


Alabama Seedsmen’s Association, 
Whitley Hotel, Montgomery, 
Ala. July 9-10 


Calif. 1 


of the state of Illinois the soil does not con- 
tain enough boron to grow alfalfa or other 
legumes satisfactorily, Mr. Russel said. At 
Oblong, very favorable results have been 
obtained with alfalfa planted in soil treated 
with borax. 


Indiana Oat Growers Warned to 
Control Victoria Blight 


Indiana oat growers have been warned 
to take control measures against ‘the new 
Victoria blight disease by Dr. Ralph M. 
Caldwell, head of the department of botany 
and plant pathology at Purdue university, 
Lafayette, Ind. The disease caused losses in 
several counties of the state in 1946 and is 
expected to become a widespread menace 
this year unless control measures are taken. 

The Victoria blight affects varieties of 
the Victoria-Richland parentage, including 
Tama and Vicland, but does not harm re- 
sistant oats such as the new Benton and 
Clinton varieties and the older Columbia _ 
and Cartier types. 

New improved ceresan is the treatment 
recommended for Victoria blight. This dust 
must be applied to the seed at least 24 
hours and preferably at least two weeks be- 
fore seeding. The dust is poisonous and 
must be applied with care. 


Thorough Cleaning of Sprayers 
Needed After Use with 2, 4-D 


Sprayers which have been used for 2, 4-D 
should be cleaned after use to make certain 
that cultivated plants will not be injured by 
remnants of the weed killing compound 
when the sprayers are next used, according 
to T. B. Symons of the University of Mary- 
land. Mr. Symons recommends the follow- 
ing method of cleaning: (1) Fill sprayer 
with warm water to which 2 teaspoonsful of 
ammonia have been added for each gallon. 
(2) Let it stand overnight, then spray out 
enough water to wash hose and nozzle. 
(3) Empty tank and rinse with warm water. 


GOOD SUPPLY OF SEED CORN 


Large quantities of foundation hybrid 
seed corn are on hand at the Illinois Seed 
Producers association, Urbana, the group 
has reported. This is the first year the or- 
ganization contracted for the production 
of foundation hybrid and the quality is 
excellent, officials stated. 

NEW SEED CORN VARIETY 

The Kentucky Seed Improvement associa- 
tion has reported that 2,100 farmers in the 
sate competed in yield tests on hybrid seed 
corn during 1946. A new variety, Fescue 31, 
is being widely distributed throughout Ken- 
tucky and an ample supply should be avail- 


able for 1947, the organization stated. 


ARKANSAS DEALERS TO MEET 

The Arkansas Seed Dealers’ association 
will hold its annual meeting May 15 at 
the Marion hotel, Little Rock, according to 
an announcement by Jacob Hartz, jr., Stutt- 
gart, president of the organization. Final 
details have not yet been completed but 
the convention committee has scheduled 
talks by a number of prominent seed au- 
thorities; Mr. Hartz said. 
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HEADQUARTERS 


THE ALBERT DICKINSON COMPANY 


Chicago, Illinois 


Distributing The 2, 4-D Which Sprays More 
Weeds To The Dollar 


WEEDICIDE Liquid Concentrate (50% Free 2, 4-D Acid) 
WEEDICIDE 70% Powder (70% Free 2, 4-D Acid) 


Information You Need Regarding All Phases of 2, 4-D Materials 
And Operations At Your Disposal 


SPRAY RIGS 

SPRAYING METHODS 

SMALL SPRAYING EQUIPMENT 
ALL TYPES OF 2, 4-D MATERIALS 
GOVERNMENT SUBSIDY PAYMENTS 


HOW TO MAKE COMMERCIAL SPRAYING 
A PROFITABLE PART OF YOUR BUSINESS 


WRITE, WIRE, OR PHONE! If You Wish, A Representative 
Will Call With Complete Details. 


Farm Laboratory Division 


THE ALBERT DICKINSON COMPANY 


Lock Box 788 Chicago, Iil. 
FOUNDED 1854 
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@ FEED dealers looking for additional 
sources of income this year will do well to 
investigate the possibilities of operating a 
spray rig for weed control. Most agricul- 
tural colleges have endorsed weed control 
by spraying 2, 4-D solutions and the pro- 
gressive dealer who enters this field will 
not only find it profitable but also of defi- 
nite value to the community. 

One such enterprising feed dealer is Clif- 
ford Reinemann of Ed Reinemann & Sons, 
Reedsville, Wis. He operates a 300 gallon 
rig manufactured by the Evans Orchard 
Supply Co., Kansas City, Mo., and pur- 
chased from the Albert Dickinson Co., 
Chicago, Ill. 

Some feed dealers may say that it 
wouldn’t pay them to take on another ac- 
tivity. It is hoped that these dealers are in 
the minority. It is only logical to keep the 
spray business in the feed field since it is 
a natural for the industry. 

One reason for this is because the magic 
preperation 2, 4-D is one item the farmer 
will naturally look for in a feed store. It is 
bulky and heavy and the type of merchan- 
dise that a feed store can handle to good 
advantage. 

Because of the publicity given 2, 4-D 
many farmers will want to use it. The big- 
gest problem for the farmer will be that of 
application and because it is not practical 
to spray large areas with hand or small 
power sprayers, the farmer will look to the 
progressive feed dealer to provide this 
spraying as an additional service. The serv- 
ice will be a profit builder for the dealer. 

The large spray units now on the mar- 
ket are of the 300 to 500 gallon type. They 
have a 20 to 30 foot spray boom, a 5 h.p. 
to 8 h.p. gas engine, and a 20 to 25 gallon 
per minute pump which will develop up 
to 300 pounds pressure. These units are 
often carried on skids and are mounted on 
a 1!2 ton truck. Mr. Reinemann’s unit is 
of the trailer type but he has indicated that 
he may mount it on a truck. Either type is 
satisfactory. 

The average spraying season lasts about 
70 days of which there usually are 40 to 
50 days when the weather is right for 
spraying. The business of commercial spray- 
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Dealers Say It Pays to Spray 


Field Spraying Means Extra Profit 


ing fits in nicely with the feed business since 
it comes at a time when the feed man is 
generally not too busy, thereby filling in a 
period when trucks and men might other- 
wise be idle. 

Two men are usually required on a rig 
and with favorable conditions they can 
cover about 25 acres per day. Water is a 
problem, but most rigs are equipped with 
a refiller to enable them to take water on 
from a stream, lake, or nearby tank. 

Experience has shown that 75 gallons of 
water to the acre will satisfactorily spread 
the 2, 4-D, so a 300 gallon tank will take 
care of about four acres at one filling. Pow- 
dered 2, 4-D seems to be as satisfactory as 
any other type and is a little less expensive 
to use. This material retails at about $2.00 
a pound and as a general rule about 1 1/3 
pounds should be applied per acre. The 
powder is the sodium salt type of 2, 4-D 
and is satisfactory to use in killing weeds 
in growing crops. 

The fact that the production and mar- 
keting administration, formerly the AAA, 
pays a subsidy to farmers for spraying their 
land is making the spray rig more attrac- 
tive. The government pays $1.50 per pound 
of active 2, 4-D used. It works like this: 

If a farmer wants to treat 10 acres he 
should apply one pound of active 2, 4-D 
per acre. Thus, he would buy about 1414 
pounds of the 70 per cent powder to treat 
10 acres. The dealer selling him the 2, 4-D 
gives the farmer a sales slip. The farmer 


DOING field spraying for 
farmers is a very profitable 
sideline activity, according to 
Clifford Reinemann, Reedsville, 
Wis., shown at left below 
standing beside his firm's new 
300 gallon spray rig. With him 
is W. G. Smith, local voca- 
tional agricultural teacher. 


takes this to his PMA office and they pay 
him the subsidy on the basis of active 2, 4-D 
which in this case would be 70 per cent of 
1414 pounds or 10.15 pounds. At $1.50 
per pound this would bring the farmer a 
subsidy of $15.23. 

Now the question arises as to how the 
feed dealer should charge for this service. 
There are three possible ways: (1) by the 
acre; (2) by the hour; or (3) per gallon of 
material sprayed. The last method is most 
practical. Experience has shown that a 
charge of at least 14 cents per gallon for 
spot spraying (picking out badly infested 
areas in a field) and 10 to 12 cents per 
gallon for boom spraying is required to 
make a fair return on the investment. 

A large sprayer will cost between $1,000 
and $1,200 and it will be necessary either 
to buy another truck or use one already 
owned by the company. 

Spraying can be a profitable business if 
handled right. The alert dealer will study 
the material, fields, weeds, and weather 
conditions. For the coming year, at least, 
there will be a severe shortage of spray 
rigs and a dealer with a spraying device 
should be able to line up all the business he 
can handle. 

It might be not advisable to contract to 
spray more than 1,000 acres for the sea- 
son. As the customers sign up for the serv- 
ice, the careful dealer will try to lay out 
his work to conserve time and travel. 

Care should be taken not to accept a 
job which will have insufficient volume to 
justify the trip. Some dealers will overcome 
this situation by having a flat fee for merely 
coming onto a farm with their rig. This fee 
may be $10 or $15 to apply against the 
first 100 gallons of material used. 

With the big demand for 2, 4-D spray- 
ing, progressive feed dealers can obtain a 
substantial share of this business. Experts 
have shown that proper spraying of weeds 
can greatly increase crop yields. This is a 
definite service to a dealer’s farm customers 
and means extra profits, either in the op- 
eration of a spray rig or in selling 2, 4-D to 
farmers who want to do their own spraying. 


NEW SEED PLANT 
Tri-State Milling Co., Rapid City, S. D., 


> has established a new seed plant, according 


to an announcement by C. W. Klingaman, 

manager of the firm’s seed department. The 

seed plant will specialize in the purchasing 

and processing of alfalfa seed, Mr. Kligaman 

stated. The firm is doing business in South 

Dakota, Wyoming, Montana, and Nebraska. 


GEORGIA SEEDSMEN TO MEET 
The Georgia Seedsmen’s association will 
hold its annual convention July 14-15 at 


“= the General Oglethorpe hotel, Savannah, 


according to an announcement by W. B. 
Kuhlke, Augusta, secretary-treasurer of the 


organization. Special pre-convention festi- 


vities are being planned for July 13 by G. 
L. Corbin of Savannah, president of the 


=, seed group. 
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List Appointments to Seed 
Trade Advisory Committee 


Members of the seed industry advisory 
committee which will aid in the develop- 
ment of plans for operation of the research 
and marketing act of 1946 have been an- 
nounced by the department of agriculture. 


Those named to the committee are: Carl 
F. Barnum, Eastern States Farmers Ex- 
change, Buffalo, N. Y.; Lloyd M. Brown, 
Albert Dickinson Co.. Chicago, IIl.; Dr. W. 
L. Burlison, University of Illinois, Urbana, 
Ill.; Merritt Clark, Associated Seed Grow- 
ers, New Haven, Conn.; Earl M. Godshalk, 
A. H. Hoffman Seed Co., Landisville, Pa.; 
Robert Pease, Pease Grain & Seed Co., Bea- 
trice, Neb. 


Producers appointed to committee mem- 
bership are: Harrison Evans, Shuqulak, 
Miss.; R. A. Krantz, Hutchinson, Kan.; 
Maurice A. Perry, Hemet, Calif.; John D. 
Remsberg, jr., Rupert, Iowa; and Jess F. 
Van Fossen, Croton, Ohio. 


@ CAMPBELL GRAIN & SEED CO., 
West Salem, Ill., has published and dis- 
tributed a telephone directory for the trad- 
ing area it serves. 
ALABAMA SEED CONVENTION 

The Alabama Seedsmen’s association has 
set July 9-10 as the dates for its annual 
convention, Raymond Shreve, Andalusia, 
secretary of the organization, has an- 
nounced. The meeting will be held at the 
Whitley hotel in Montgomery. 


CAPITAL BRAND SEED 
TOPS THEM ALL 


WE WELCOME INQUIRIES 
ON SEED, AND ALL KINDS 
OF FEED INGREDIENTS 


We Sell Only Tested, Quality Seeds 


651 W. WASHINGTON ST. 


STANDARD SEED & FEED CO. 


MADISON, WIS. 


Years 


MILWAUKEE (1) 


BADGER BRAND SEEDS 


DISTRICGUVUTED 


L. TEWELES SEED CO. 


BRANp, 


SELECTED 


BY 


WISCONSIN 


Philip McKim Appointed to Sales 
Staff of Northrup, King & Co. 


Philip J. McKim has been appointed sales 
representative for northeastern Iowa by 
Northrup, King & 
Co., Minneapolis, 
Minn., according to 
an = announcement 
by E. A. Knudtson, 
district sales man- 
ager for the firm. 
Mr. McKim served 
as district circula- 
tion manager for 
the Cedar Rapids, 
(Iowa) Gazette for 
the past 14 years 
with the exception 
of three years mili- 
tary service in World War II. Mr. McKim 
is a graduate of Coe college and at present 
is located in Cedar Rapids. Later he plans 
to make his headquarters at Oelwein. 


Philip J. McKim 


Hybrid and Open-Pollinated Corn 
Perform Alike in Georgia Tests 


Hybrid corn and open-pollinated varie- 
ties performed about the same in tests con- 
ducted during the past five years at the 
Georgia agricultural experiment station, re- 
searchers at the station have reported. Ten- 
nessee 10, a hybrid developed by the Ten- 
nessee agricultural experiment station and 
suited to northern Georgia, led most of the 
trials but did not produce significantly 
higher yields than Neal Paymaster, the best 
yielding open-pollinated variety. 

Varieties which also performed well in 
the tests were: Hastings yellow prolific, 
Hastings prolific, Whatley prolific, Legg 
prolific, Cherokee Indian, and hybrids Ten- 
nessee 15 and Funk G-717. 


DDT Applied to Alfalfa in Bloom 
May Poison Wild and Honey Bees 


DDT should not be applied to seed al 
falfa while it is in bloom because of the 
danger of poisoning bees, the department 
of agriculture has warned. Wild and honey 
bees are essential to the pollination and 
setting of alfalfa seed, the USDA stated. 

If seed alfalfa is treated with DDT for 
control of Lygus bugs, the dust should be 
used while the flowers are in the bud stage, 
before many of them have opened. Accord 
ing to the bureau of entomology and plant 
quarantine, chaff and straw from alfalfa seed 
treated with DDT should not be {ed to 
livestock. 


@ W. T. EVANS JR., Stroud, Okla., has 
opened the Stroud Poultryman, a new feed 


and produce store. 


MOVE TO NEW QUARTERS 

West Texas Feed, Seed & Hatchery Co., 
Hereford, Tex., has moved to new and 
larger quarters, according to a joint an 
nouncement by Jack Wright and H. L. 
Kearns, owners of the firm. The companys 
new building is located on Miles street and 
gives the firm 1/3 more floor space than 
its previous location. Expansion of seed, 
feed, and hatchery departments is planned. 
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New Corn Planter Makes Use 
Of Plates Unnecessary 


Development of an experimental corn 
planter which eliminates the need for plates 
and which accurately drops ungraded corn 
has been announced by E. V. Collins, Iowa 
State college, Ames, Iowa. The planter was 
designed by Charles Morrison, a research 
fellow at the college who worked under 
Mr. Collins’ supervision. 


The new device will take seeds varying 
from lima bean size to popcorn and will 
drop two, three, or four per hill, depending 
on the setting. It will also drill accurately, 
according to Mr. Collins. Production of the 
new machine has not yet started and it 
very likely will not reach the market for 
some time. 


Busy illinois Woman Runs 
Prosperous Seed Firm 


Filling in for her two sons who are com- 
pleting their studies at the University of 
Illinois, Mrs. Maude C. Ferris, owner and 
manager of the Ferris Hybrid Corn Co., 
Princeton, Ill., is doing a creditable job of 
overseeing the firm’s growing and process- 
ing activities as well as managing the com- 
pany. Jack and Bob Ferris are completing 
courses at the state university. 

Mrs. Ferris recently installed a new Sut- 
ton, Steele & Steele gravity grader to in- 
sure her customers of excellent grading. 


@ QUAKER OATS CO., Chicago, Ill, 
is planning construction of a new plant at 
Tama, Iowa. 

@ HERB BLAKEWAY, Summerfield, Kan., 
has opened a new feed and seed store at 
Beattie. 

@ FARMERS ELEVATOR CO., Danvers, 
Ill., is constructing a new feed mill and has 
expanded its storage facilities. 


NEW ILLINOIS DIRECTORY 


The 54th annual directory of the Illi- 
nois Grain Dealers association has been dis- 
tributed to members, W. E. Culbertson, 
Delevan, secretary of the organization, has 
announced. The new guide to the state's 
grain and feed dealers contains 158 pages. 
Copies of the directory are available from 
Mr. Culbertson. The price is $3. 


SEED COR 


OUR 


38th 
CROP 


and 


FISH MEAL 


FISH SCRAP 


from 
Atlantic and Gulf 
Shipping Points 


OFFICE 


Deliveries April forward 


Communicate our nearest 


H.J.BAKER& BRO. 


271 Madison Ave. Maryland Trust 


New York 16,N.Y. Md. 


208 S. LaSalle St. 
Chicago 4, III. 


THE FEED BAG — April, 1947 


JACQUES 
SEED CO. 


“BRED IN THE NORTH— 
CULLED BY NORTHERN WEATHER" 


JACQUES PROVEN 


@ Sweet Corn Hybrids 
@ Field Corn Hybrids 
@ Open Pollinated Varieties 


Write us about your needs! 


Prescott, Wisc. 


acques 


\ How BUIL 
BIGGER SEED CORN | 
\ PROFITS! 
\ Jacques NEW 100 page \ 4 
Question and Answet Book | j J 
\ tells gil about hybrid com 
|, and how {9 FREE \ | 
\ to Jacaves Dealers and theit \ 
\ salesme™- Write today 
for your copy: \ 
i 
HY 
with 
Seagre™ Solubles will fortity YOU" feed with extra 
vitamin yalue plus fermentation growth factors. 
Seagra™ Solubles added *° your pid and sow 
supplement and your \ayind and growin mashes 
a will enable the farmers to 9e* good results from Zz 
your feed Greater customer gatistaction means 
more sales and provits for YOU: padition?! 
supplies of gEAGRAM are now 
JOSEPH E. SE 


(Continued from page 30) 


a month to customers right here in Olean. 
We have plenty of storage space and the 
coal practically sells itself.” 

In conjunction with its milling business, 
the Olean Milling Co. owns the Olean 
Sales Barn, a local livestock market, which 
is operated by C. R. Belshe of Eldon. 
Average sales at the barn are about $17,000. 

“Cash is the basis of all selling at our 
firm,” A. G. Gattermeir declared. “We feel 
that credit can do no good for anyone but 
can create much ill will in many cases.” 

John Gattermeir emphasized the firm’s 
strict cash policy. “When our customers 
come here, select the products they want, 


and pay for them all of us are satisfied and 
there is no ground for misunderstanding. 
Cash selling means less clerical work and 
reduces operating expenses. When we save 
money by selling for cash, we are able to 
pass a portion of this saving on to our 
customers.” 


Ten full-time employes staff the Olean 
Milling Co. with six part-time workers com- 
ing in during rush seasons. “We do our 
best to live up to our ‘pillar of the com- 
munity’ title,’ A. G. Gattermeir declared. 
“We feel we owe it to our father, Joseph 
Gattermeir, his customers, and our custo- 
mers.” 


@ WAYNE STEWART, Mt. Sterling, IIl., 
has moved the Stewart Feed Mill to prop- 
erty he acquired recently. 


WE REPEAT—MAFCO SOLUBLES makes a really good 


beginning and is a “must” 


in the feeding program 


for your pigs and poultry. Helps promote fast growth, 
good health, fattens quickly and steps up hatching to 


A 


delivered tati 
elivere: your station, 


3) “Stick Chick 


&y 


GAY and WATER ats 


market time .. . thus saving you money. Add MAFCO \ 
SOLUBLES to your feeding program. Ask for price x 


Duck -( x 


THE MARYLAND FEED 


101 National Marine: Bank. Building 


BALTIMORE 2, MD. 


Oregon Feed & Seed Dealers Assv. 
ciation, Multnomah Hotel, 
land, Ore. 


May 16 


Kansas Grain, Feed & Seed Dealers 
Association, Lamar Hotel, Salin. 


Kan. May 23-2+4 
Central Retail Feed Associatio i, 
Schroeder Hotel, Milwaukee. 
Wis. June 2-3 


Nebraska Grain & Feed Dealers 
Association, Hotel Paxton, Om.- 


Association of Operative Millers, 
Minneapolis, Minn.......... June 2-6 


Eastern Federation of Feed Mer- 
chants, Commodore Hotel, New 


New England Feedmen’s Conven- 
tion, Rhode Island State College, 
Kingston, R. 1................. June 12-13 


Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind. 

June 23-24 


Canadian Feed Manufacturers Asso- 
ciation, Bigwin Inn, Lake-of-Bays, 
June 30-July 3 


International Baby Chick Associa- 
tion, Cleveland Auditorium, 
Cleveland, Ohio.......... July 22-25 


Grain & Feed Dealers National As- 
sociation, Hotel Statler, St. Louis, 
Mo. Sept. 14-17 


Illinois Poultry Improvement Asso- 
ciation, Pere Marquette Hotel, 
Oct. 21-22 


Association of American Feed Con- 
trol Officials, Shoreham H»tcl, 
Washington, D. C......Oct. 23-24 


American Dehydrators Association, 
Congress Hotel, Chicago, [!l. 
Jan. 15-16 


@ GRAHAM GRAIN CO., Terre Haute, 


Ind., is planning construction of « new 
750,000 bushel elevator. 
@ MIKELS & IRELAN, Waveland. Ind., 
have opened a new feed store. The  wners 
are Forest Mikels and David Irelan 
FROEDTERT PAYS DIVIDEND 
Froedtert Grain & Malting Co., \):\wau 
kee, Wis., has declared dividends «| 12% 
cents per share on its common capits! stock 
and 55 cents per share on cumulatis: pre’ 
ferred stock, both payable April 30, Kurtis 
R. Froedtert, president and chairm.n of 
the board of the firm, has announce’. The 
dividends will be payable to  stock!: ders 
of record at the close of business Ap:il 15. 
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Buffalo Feed & Supply Co. 
Incorporates Business 


Incorporation of the Buffalo Feed & 
Supply Co., Buffalo, N. Y., as brokers and 
jobbers of specialty products to the feed 
trade has been announced by John C. 


JOHN C. ADOURIAN 


Adourian, president and general manager. 
Other officers of the newly incorporated 
concern are Harold E. Bradt, vice presi- 
dent; Max F. Cohn, secretary; and Paul F. 
Pitt, treasurer. 

Mr. Adourian has operated the Buffalo 
Feed & Supply Co. for the past three years. 
A graduate of Rutgers university college of 
agriculture, he served as nutritional service 
representative and territory manager of 
the Borden Co., New York City, for five 
years. 

Mr. Cohn is widely known throughout 
the feed industry. He is president of the 
Sunset Feed & Grain Co. which he or- 
ganized in 1919. Mr. Bradt, vice president 
of the new corporation, is also vice presi- 
dent of Sunset. 


Milling Firms Give $2,400 
For Wheat Research Work 


Four midwestern milling and grain firms 
have granted $2,400 to Kansas State col- 
lege, Manhattan, Kan., for research in build- 
ing resistance in winter wheat, officials of 
the college have announced. The grant will 
finance work with perennial wheat for breed- 
ing resistance into varieties of winter wheat 
grown in Kansas. 

The four companies sponsoring the re- 
search are: Uhlmann Grain Co., Rodney 
Milling Co., Midland Flour Milling Co., 
and Flour Mills of America. Paul Uhlmann, 
Uhlmann Grain Co., has pioneered research 
in the use of perennial wheat in Kansas. 
Although unsuited for grain production, 
perennial wheat has proven resistant to 
drought, disease, and low temperature. 


@ CLAIRE SULLIVAN, Pekin, Ind., has 


opened a new feed store. 


THE FEED BAG — April, 1947 


LITTER THAT 


ABSORBS 20 TIMES 
ITS OWN WEIGHT 


is better in every way! 


RED 
BALE 
HEAD 

Identifies 


Premier 
Litter. 


EE in the circles above the many advan- 
tages of Premier’s amazing absorbency. 
Add them up — and this is what you get: 
a poultry litter that is outstanding in pro- 
ducing healthy poultry, in saving labor, in 


reducing costs. 


Your customers will thank you for selling 
them Premier — quality litter — selected, 
tested and proven for many years. There is 
no need to sell substitutes now. Sell Premier 
Litter — for satisfied customers. Write 
today for complete information, and prices. 


PREMIER PEAT MOSS CORP. 


535 Fifth Avenue 


New York 17, N. Y. 


In 
ine pressed. 
__18"x20"x39". Machi available. 
SUPER BALE Veneer wrapping also In 


in S-ply kraft paper: 
ed asphalt. 


| 7 aod | 
af 
COVERAGE 
wow IN BURLAP AGAIN" 
PREVENT SPILLING ° REDUCE BREAKAGE | 
HANDY BALE im 
r M all burlap wrapping 40 
SPECIAL BALE— 18 xl4 x 
SPECIAL BACT of lamina 


PACKAGE 
APPEAL... 


With the end of government 
controls, Feed Manufacturers 
once again find themselves 


back on a SELLING BASIS. 
Here PACKAGE APPEAL 


again plays an important part 
in sales. The attractive feed 
bag is taking on new impor- 
tance. EYE APPEAL in pack- 
aging your feed needs more 
attention now than at any time 
in the past five or six years. 


Take Advantage of 
WERTHAN SERVICE 


Every WERTHAN employe 
is interested in creating the 
kind of PACKAGE APPEAL 
for our customers which sells 
merchandise. Let us show you 
what we can do. 


You will like the friendly 
interest we have in YOUR 
problems. WERTHAN service 
is bound to fill your needs 


and PLEASE YOU. 


WERTHAN BAG CORP. 


8th Ave and Howard St. 
NASHVILLE e TENN. 


—In the Mill 
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from Canada and South America to meet our demands. Mr. 
Hoover's report had something to do with the rise in the price 
of wheat. 

In clothing the situation is acute, also. Europe needs unlimited 
supplies, but with summer coming on the need may lessen. There 
is general complaint in this country about the high cost of cloth- 
ing, but relief is not in sight unless a recession changes the picture. 
The businessman should move with caution; inventories should 
be kept low. 


CONTROLS 


Gradually wartime controls are being eliminated. OPA and 
CPA go by the boards this month. Sugar rationing, rent controls, 
and allocations of some building materials will be taken over by 
some other agency and will remain, but not for more than a year, 
They cannot go too soon. The slow progress being made in the 
veterans housing field can be traced to the control of materials 
that go into homes. Even rent control is affecting the building 
industry. There must be freedom to compete if the industry is 
to come back. 


CUTTING GOVERNMENT COSTS 


The public will never know what a job it is for the congress to 
cut the costs of government which has grown to such proportions 
under the New Deal. This past week the house had an appropria- 
tion bill for the labor department and education. When the de- 
partment heads realized that congress was going to cut their re- 
quests the charge was made that it was wrecking the particular 
agency. The propaganda boys were called in and immediately 
every congressman was on the spot. These professional misinforma- 
tion men must go. Congress has a job to do on them and it will. 

Senator Byrd is economy minded and is asking for a review of 
all federal subsidies. It’s about time. In the past 12 years, Uncle 
Sam has shelled out 49 billions of dollars in public subsidies. These 
were just pure gifts and in most instances were used for political 
purpose. The cost to each worker in this country averaged about 
$800. Soon there will be a request for millions to provide a school 
lunch program. This should be handled on the local level. It is not 
an obligation to be saddled on Uncle Sam. 


SOMETHING ABOUT NATIONAL SECURITY 


Last August President Truman gave orders to army and navy 
officials to hold back $1,650,000,000 of the amount appropriated 
for the armed forces for this fiscal year, the same to be kept as a 
reserve for spending during the next fiscal year. The reserve of 
$1,650,000,000 when added to the President's budget request of 
$11,200,000,000 will make available—if congress allows the total 
amount asked—$12,850,000,000 for the armed forces to spend 
during the next fiscal year. This would be $2,000,000,000 more 
than congress appropriated for the armed forces for this fiscal 
year. In the light of these facts, will congress be weakening our 
armed forces if it makes a cut of one or two billion dollars in 
President Truman’s budget request for $11,200,000,000? I{ you 
think it will do so, then did not the President himself weaken the 
armed forces during this fiscal year when he issued orders to hold 
back $1,650,000,000 of the amount appropriated for the armed 
forces? These facts have not been reported to the public. 


A STRAW IN THE WIND 


If there is doubt in the mind of John Q. Public that congress 
is shirking its duty on labor legislation it had an answer when 
the house passed the portal pay bill by the resounding vote of 
354 to 56. The bill is designed to meet the supreme court decision 
which in effect permitted the filing of back pay claims. The ciaims 
on file aggregate some six billions of dollars. Under this bill the 
courts are closed to suits for portal pay, with certain exceptions. 
Employers are given the right to claim “good faith” as a defense 
to claims that are advanced. All claims must be filed in one year. 
Passage of this bill clearly indicates the temper of congress. 
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Ask 


A penny post card or a phone 
call to us will save you money when 
in the market for: 


& 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 


BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS FEEDING CORN 


WASCO CORN FEED SUGAR MOLASSES 


BREWERS’ GRAIN 
MALT SPROUTS | 
CORN DISTILLERS' GRAINS 


tabili li 
La Budde Feed & Grain Co. of any live 
stock feed mixture— 
AT MILWAUKEE : 
including pellets and 
cubes. 


You Can Save Time. Feed. Labor. jf The dextrose con- 
Money with Exact — Seales tent of Hydrol is an 


If you sack in 
hundreds in vol- 


= economical health pro- 
ume you can do 


with EXACT 


WEIGHT Sacki i 

ilated carbohydrate. 
save time by fill- 


and checking a 
bag in one op- 
eration. Second you save feed 


CORN PRODUCTS 


Valve which opens and cuts off S A LE S € OM PA N Y 
oes waste. Third this modern . 
sacking scale uses only one 
_ for the operation. Fourth by 1 7 BATTERY PLACE 
sacking 6 to 8 bags per minute 

you do the job faster and for a NEW YORK 4, N. Y. 
less money. Present users say 

their sacking costs are the low- 
est in their experience due main- 
ly to savings in labor costs, more 
tonnage sacked and saving in 
feed through overweight and 


waste in handling. You can do 
the same thing. Write for full details today. 


THE EXACT WEIGHT SCALE CO. 
701 W. Fifth Avenue Columbus 8, Ohio 
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afternoon cocktail party, with a repeat show 
at the Latin Quarter planned for those who 
wish to attend on Friday night. 

The AFMA board of directors will hold 
its annual meeting April 30, the day before 
the convention officially begins. 

On May 2 the morning session will be 
devoted to a unique dramatic presentation 
which President Berger states “will open 
new horizons for industry cooperation.” 
Details of this program for Friday morning 
will not be revealed until the actual presen- 
tation itself, Mr. Berger said. 

@ FRANK R. YAGGIE, Yankton, S. D., 


has opened a new feed store. 


Manufacturers Will Tour 
Western Condensing Co. 


Immediately after the annual convention 
of the American Feed Manufacturers asso- 
ciation, which will be held May 1-3 at the 
Drake hotel, Chicago, Ill., the Golden Eagle 
Milling Co., Petaluma, Calif., will entertain 
a group of feed manufacturers on a tour 
of Western Condensing Co. plants at Adell 
and Appleton, Wis. 

The group will leave the AFMA conven- 
tion site traveling by bus and will visit the 
plant at Adell on Saturday afternoon, May 
3 following luncheon at the Milwaukee 
Athletic club. Arriving at Appleton Satur- 
day evening, the feed manufacturers will 
be guests at a dinner at the Hotel Conway. 


THROUGH 


DEALERS 


THE SURE PROFIT 
LINE OF FEED BALANCERS 


Yes, you can mix with Marble- 
head ... and safely, too! For we 
sell only through our regular 
dealers, who are given complete 
information and formulas for 
the correct use of Marblehead 
feed balancers. Write for partic- 
ulars . . . you'll make sure- 
profits when you mix with Mar- 
blehead. 


Mineral Feed Division, 
Marblehead Lime Co., 160 N. 
La Salle St., Chicago 1, Iil., Salt 
Lake City, Utah. 


00 LBS, 


WHEN PACKED © 


MINERAL FeeD DIVISION. 


LIME COMPA 


A tour of the Appleton plant and labora. 
tories will be conducted on Sunday morning, 
May 4. 

Arrangements for the tour are being 
completed by Dolph B. Hill, president; 
Ellis Hart, secretary and manager; and |. R, 
Wall of Golden Eagle. 


High Farm Income is Vital 
Says Land O'Lakes Head 


If farm income declines, the national in- 
come will decline and business will suffer 
accordingly, John Brandt, president of 
Land O'Lakes Creameries, Inc., Minnea- 
polis, Minn., declared at the 26th annual 
meeting of the dairy cooperative held March 
13. “With all conditions remaining as they 
are, the farm net income must decline, but 
with any substantial decline in price levels, 
farm income may well present the first fac 
tor in the decline of total national income,” 
Mr. Brandt asserted. 

Agricultural commodities “which the 
American farmer already produces in suf- 
ficiency” should not be imported, Mr. 
Brandt stated. He criticized the mass im- 
ports of food products which the United 
States itself produces in quantity, saying, 
“There are no individuals or firms that 
would last very long if they bought the 
things they already have in excess. Until 
the world has enough to eat, American 
farmers can never produce too much.” 

Government control of agriculture was 
attacked by Mr. Brandt who pointed out 
the potato surpluses as examples of the 
failure of federal production restrictions. “I 
am more convinced now than ever that the 
so-called central planning of every detail 
of agricultural activity is the road to ruin,” 
he said. 

Among the improvements being insti- 
tuted by Land O’Lakes Creameries, a co- 
operative organization which comprises 417 
members units in Minnesota, Wisconsin, 
North Dakota, and South Dakota, are an 
artificial breeding program, a new ultra 
modern research laboratory, market re 
search, and a newly established export de- 
partment. 

During 1946 Land O’Lakes Creameries 
did a business volume of $96,650,550 com’ 
pared with a previous high set the year be- 
fore of $81,318,915. Current assets of the 
cooperative are $16,238,780 with invest: 
ments by members and patrons totalling 
$10,141,390, according to Mr. Brandt. 

— Qe 
@ GRANT CENTER GRAIN CO., Grant 
Center, Iowa, has been purchased by John 
Schick and E. W. Sauder of Gridley {rom 
Earl and Bruce Fulenwider. 

@ DON SMITH, Tama, Iowa, has opened 
a new feed and produce store at North 
English. 

@ H. W. SKINNER GRAIN & LUMBER 
Co., Medicine Lodge, Kan., has move to 
its new concrete office and wareh«ise 
building. 


@ LONG & HOTLE, Washington, I.wa, 
have purchased the Finney Feed & Supply 
Co. from H. C. Finney. The new ownets 
are Cecil Long and Charles Hotle. 
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AUSTIN W. CARPENTER 


Participating recently in a radio debate 
over a Syracuse broadcasting station on the 
subject of tax equality for all competing 
business groups I had as my opponent Rev. 
Donald Tarr, pastor of a Syracuse Congre- 
gations! church, who upheld the position 
that income tax freedom should be con- 
tinued for cooperatives. 

Both in the radio presentation and the 
friendly discussion which followed our go- 
ing off the air this clergyman emphasized 
his conviction that production and mer- 
chandising should be for use, not for profit. 
What's left after paying the cost of busi- 
ness, according to his philosophy, should 
be returned by manufacturers and mer- 


Austin W. Carpenter is executive director 
of the Eastern Federation of Feed Mer- 
chants and managing editor of Business 
Farming. His opinions as expressed in this 
column are his own and not necessarily 


shared by the publishers of The Feed Bag. 


chants to customers in the form of patron- 
age rebates. He thought private businesses 
could do this as well as cooperatives—if the 
will was there to do it. 

The pastor’s philosophy quite similarly 
follows the pattern of some of the leaders 
of the Federal Council of Churches of 
America, a division of which devotes a 
substantial amount of effort and money for 
the promotion of consumer cooperative 
businesses in various sections of America. 

In this connection it is interesting to 
note that a three-day national study confer- 
ence on church and economic life was re- 
cently convened in Pittsburgh by this 
council of churches. Representatives of in- 
dustry, labor, and agriculture from approxi- 
mately 25 religious denominations partici- 
pated in the conference. High on the dis- 
cussion agenda was the topic “What are 
the Crucial Issues in Economic Life in 
Which Church People Should be More 
Concerned?” 

Unquestionably, a good many clergymen 
conscientiously look upon profit in business 
as sin. This negative mental attitude is hard 
to understand by many who have observed 
this country under the capitalistic profit 
incentive motive system produce the great- 
est national wealth, the best standard of liv- 
ing, the highest wage level, and the hap- 
Plest people on earth. Yet, we must face the 
fact that such is their conscientious belief 
and as crusaders for social uplift they are 
Preaching and teaching that production 
should be for use rather than for profit. 
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There must exist, it seems to me, a lack 
of understanding of industry and business 
by the clergymen responsible for this trend 
of thinking. The risks and the headaches 
of business are little known to them. In 
appraising the situation they have over- 
looked that a large portion of every busi- 
ness dollar goes for wages for employes 
and for taxes to support government. 
Perhaps, after all, the attitude of reli- 
gious leaders toward business is not so 
much different than the attitude that existed 
years ago with agricultural teachers and 
farm extension leaders toward the feed 
manufacturing and distributing trades. In 
the days to which I refer agricultural col- 
lege leaders questioned the sincerity of pur- 
pose of manufacturers in the production 


and sale of balanced rations which it was 
claimed would do a better and more econ’ 
omical job for feeders than would straight 
home grown grains or home mixtures. 


Not until these college leaders and ex- 
tension workers became acquainted with 
the folks in the feed manufacturing business 
did this negative attitude disappear. Initiat- 
ing the practice of bringing agricultural 
educators and extension workers together 
with feed industry people for friendly dis- 
cussions representatives of each group soon 
developed a mutual understanding of each 
other’s objectives which they found ran 
in the same direction, namely, good service 
to the livestock feeders of the country. We 
all know that in these days agricultural col- 
lege and extension men in large numbers 


THIS 


ALIKE AS TWO PEAS IN A POD NOW—But... 
THIS 


IT COSTS SO LITTLE MORE TO BUILD A BETTER FEED 


Which hog will your feed mix build? 
Will it be an underfed, scrawny, 
rachitic hog like that shown at left 
... or will it be a strong, healthy, 
meaty hog that will bring top mar- 
ket prices? 


By adding IFCO Vitamin D to your 
feed mixes the chances that it will be 
the latter are greatly strengthened. 
IFCO Vitamin unleashes the 
pent-up power of calcium and phos- 
phorus which helps build strong, 
sturdy skeletons . . . tones up the 
whole system ... makes for health- 
ier, faster gaining hogs and live- 
stock. And the cost is low. For only 
2c you can fortify the average bag 
= oe fattener or low protein dairy 
eed. 


Build a better feed. Add easy-to-mix 
IFCO Vitamin D to all your poul- 
try and livestock feeds. Invite profit- 
wise feeders to beat a path to your 
door. For complete details and prices 
write or wire today! 


IOWA FEED COMPANY 


618-20 DES MOINES BLDG. 


IFCO VITA- 


Supplies 4,000,- 
000 U.S.P. 
units vitamin 
D for all four- 
footed animals. 
Other poten- 
cies supplied 
on request. 


IFCO VITA- 
MIN D-3 For 
ALL POUL- 
Supplies over 
900,000 AOAC 
units vitamin 
D for all poul- 
try. Other po- 
tencies can be 
supplied by re- 
quest. 


DES MOINES 


4 ‘| 
| 
x 4 
THIS 
THIS 
CAN GIVE THIS 
MIN D-2 For 
ALL LIVE- = 
STOCK... 
im 
elle 


MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Dust Collectors Feed Hoppers 
Malt Cleaners Elevator Casings 
Reels, Bins, Tanks Elevator Legging 
Spark Choke Damper Elevator Heads 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 
General Sheet Metal Work 
Building Special Machinery 


L. BURMEISTER COMPANY 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


OYSTER SHELL 
MEAL and FLOUR 


99 25/100 PURE CALCIUM CARBONATE 


FOR YOUR lp ri FOR YOUR 
MASH FEED MASH FEED 


Used by many manufacturers of the Nation's Quality 
Feeds. 


We can make prompt shipment of straight cars of 
meal and flour. 


If you cannot use a straight car of meal or flour, 
os not include some in your next carload of medium 


and chick size PILOT BRAND Oyster Shell? 


OYSTER SHELL PRODUCTS CORPORATION 


New Rochelle, N. Y. Morgan City, La. @ St. Louis, Mo. 


participate in feed meetings. They now work 
closely with feed industry people. Together 
they constitute a service team for the good 
of agriculture. 

Because of the apparent misinformation 
that exists with the clergy in reference 
to the profit incentive philosophy in busgj- 
ness perhaps feed men should lead the way 
in an all-out effort to straighten out the 
negative thinking of these religious leaders, 
It might even be appropriate to bring 
clergymen into our feed conventions and 
conferences. 

Clergymen reading this suggestion might 
counter with another one—that more feed 
men participate in church activity. 

All this is written to point out the pos 
sibilities of convincing religious leaders that 
a fair profit reward for the risks involved in 
business is a fundamental to the mainte- 
nance of a sound national overall economy. 
Kill off the profit philosophy and what do 
you have left but socialism? Socialism means 
ultimate government ownership and govern- 
ment ownership means state control of the 
means of production, transportation, and 
distribution. It means the loss of human 
liberty. Surely, Christianity wants none of 
these. 

If our churches are to become interested 
in the economic life of America, and in 
my thinking they have a responsibility to do 
just that, then isn’t it time that business 
men presented facts, of which there are 
plenty, that profit in business is virtue— 
not sin? 


Dehydrators’ Group Makes 
Committee Appointments 


Committee appointments and plans for 
future activities of the American Dehydra- 
tors association have been announced by 
John A. Caple, A. B. Caple Co., Toledo, 
Ohio, president of the organization. Mr. 
Caple met recently with Lloyd S. Larson, 
Chicago, IIl., secretary of the group, to map 
future plans. 

John Dwiggins, New Paris, Ind., was ap- 
pointed chairman of the committee for 
standardization of grades, with R. L. Rob 
ertson and Neill Waldo as his associates. 
W. J. Small, Neodesha, Kan., was named 
chairman of the committee for a uniform 
sales contract with Frank Parman and Leo 
Murphy as committee members. 

R. E. Nye, St. Louis, Mo., was appointed 
to another term as chairman of the conven: 
tion committee, with Ben Hilgard and Lloyd 
Larson as his assistants. Mr. Small, Mr. Nye, 
and Mr. Caple constitute the association's 
advertising committee. 

The organization’s primary aim at pres 
ent should be the promotion of greater 
use of alfalfa meal, Mr. Caple stated. He 
urged members of the association to keep 
their committees informed on suggestions 
for the improvement of problems facing the 
group. 


@ HERKE & LUNDGREN, Graeitinger, 
Iowa, have opened a new feed and seed 
store. 

@ W. E. SHUTT GRAIN CO., Auburn, 
Ill., has installed a new Gruendler hammer 
mill and a 114 ton mixer. 
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Natural color educational slides showing 
the proper method of fitting and showing 
dairy calves, beef calves, lambs, and pigs 
were presented to the national 4-H clubs 
recently by the Blatchford Calf Meal Co., 
Waukegan, Ill. The presentation was made 
at a special agricultural luncheon of the 
Waukegan-North Chicago Chamber of 
Commerce. The slides were prepared by 
experts at Purdue university. 


Shown above, left to right, are: J. E. 
(Jack) Sams, Blatchford vice president, 
who made the presentation; G. A. Mac- 
Donald, national 4-H field representative; 
Everett Mitchell of NBC who recorded the 
ceremony; and Kenneth Anderson, associate 
director of the National Committee on Boys 
& Girls Club Work, who received the slides 
on behalf of 4-H and Future Farmers mem- 
bers. 


Livestock Feeds. 
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THE COMPLETE LINE... 


Tonnage builders . . . profitable 
specialties . . . priced to win your 
market, built to hold it........ 


VITALITY MILLS INC., Board of trade, Chicago 4, Il. 


Manufacturers of famous VITALITY 
Poultry, Turkey, Hog, Dairy and 


Brokers 
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(Continued from page 17) 


an active manager of athletic squads. His 
youngest son, Jack, is a professional baseball 
player and is now in the New York Yankee 
farm system. Jack was in the armed forces 
for two years. 

“Just as I use sounds to guide me in 
my work around the mill, I am able to 
attend athletic events today and understand 
just about every detail of what is going on 
by intense listening,” Mr. Phillips declared. 
“I know voices pretty well and that’s a big 
help both in my business and social life. 
Strange as it may seem, I find my wife's 
voice and that of my daughter the most 
confusing of any I hear over the tele- 
phone.” 


The mark of better quality and 
greater economy in Calf Feeds 


- = the best there is 
for gruel feeding! 
Also flaked for 

dry feeding. 


Look for the crown 
and red-spotted bag 


Sold Only Through Dealers 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill. 


Mr. Phillips’ own voice is young and 
vigorous, especially when he is expounding 
his business principles. He repeats time and 
time again that the feed firm which expects 
maximum service from its overhead ex- 
penditure should emphasize the many-sided 
abilities of its personnel. Every employe 
should “know the works’, Mr. Phillips be- 
lieves, for the most efficient operation of 
any feed plant. 

“The success of any business depends on 
a Jarge volume of selling with a compara- 
tively small overhead,” Mr. Phillips stated. 
“The best way I know of reducing over- 
head while increasing gross income is to 
have a diversity of skills in every member 
of the plant and sales staff.” 


New Products Marketed 
By Salsbury Laboratories 


Two new products, Bug-Bane and Mite 
Killer & Wood Preserver, manufactured by 
Dr. Salsbury’s Laboratories, Charles City, 
Iowa, are now being distributed for sale by 
the feed trade, Dr. J. E. Salsbury, president 
of the firm, has announced. Both have been 
developed by the Salsbury farm chemical 
division. 

Bug-Bane is a general purpose insecticide 
for farm and home use and is said to be 
especially effective protection against cock- 
roaches. Mite Killer & Wood Preserver is 
applied like paint. One application is suffi- 
cient protection for a full year, the manu- 
facturer states. 


EVOLDS 


“VITAMIN A&D FeepincoiL 


1000 A/400 A.O.A.C. D 
2000 A/400 A.O.A.C. D 


Vilumine frand OILS 


REG. TRADE MARK 


(Cod Liver Oils with 
added Vitamins A & D) 


2000 A/400 A.O.A.C.D. 
3000 A/400 A.O.A.C.D. 


Reliable, chick - tested 
sources of the so essential vitamins 
A and D. 


economical, 


147-P Varick St., New York 13, N. Y. 


PEDER DEVOLO OIL COMPANY 


Division of CHAS. L. HUISKING & CO., INC: 


Barred Plymouth Rock Wins 
PENB Slick Chick Title 


Chosen “Miss Slick Chick of 1947” jy 
the nation-wide promotion sponsored by 
the Poultry & Egg National Board and the 
producers of “The Egg and I” is a barred 
Plymouth Rock hen raised by Roger Jen. 
sen, ll-year-old farm boy from Sheridan 
Wyo. His prize bird won the youth $509 
and a memorable trip through the world’s 
film capital, Hollywood, where he received 
his award March 27. 

Five regional winners brought their birds 
to Hollywood for the final judging. Besides 
the national winner, they were: Mrs. W. 
Muskgrave, Billerica, Mass., Rhode Island 
Red; Dolores Weigle, Sterling, Ill, New 
Hampshire; Vincent Buskovick, Owatonna, 
Minn., White Rock; and Betty F. O'Brian, 
Cedar Bluff, Miss., White Leghorn. 


— 
@ JOHN EISENBEIS & SONS, Ste. Gene- 
vieve, Mo., have purchased the Reuter Ele- 
vator. 

TAKES NEW POSITION 
Dr. Sivert Eriksen has purchased an in- 

terest in the American Scientific Labora: 
tories, Polo, Ill., and will take an active part 
in the management of the business, the 
firm has announced. Dr. Eriksen is a grad 
uate of Kansas State college and has had 
25 years’ experience in the veterinary pro- 
fession. American Scientific Laboratories 
manufactures veterinary biologics and is 
now expanding its facilities and adding 
new products to its line. 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 

LAMAR, COLORADO 


ST. LOUIS, MO. 
CHANDLER, ARIZ. 
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Merchandising and sales plans for the 
remainder of 1947 were discussed by dis- 
trict sales managers of Dr. Salsbury’s Labo- 
ratories, Charles City, Iowa, when they met 
at the firm’s home office March 10-12. 
Promotional and sales accomplishments of 
the previous year were also reviewed at the 
meeting, which was conducted by H. G. 
Bos, sales and advertising director of the 
company. District managers present held 
sales meetings in their own territories fol- 


lowing the meeting at Charles City, review- 
ing plans for their salesmen. 

Shown above, left to right, are: Front 
row, W. H. Hazen, Sea Girt, N. J.; Mr. 
Bos; L. L. Sauer, Wichita, Kan.; and F. E. 
Gilbert, Rosemead, Calif. Second row, Mar- 
tin Potratz, sales field supervisor, Sumner, 
Iowa; V. I. Helgen, Decatur, Ill.; Shirley 
Thornton, Rolfe, Iowa; O. S. Lander, Jack- 
son, Miss.; and A. H. Jeannoutot, Lincoln, 
Neb. 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 
Cane Molasses which offers 
you these big advantages: 


Exceptionally high in amides and 
amino acids and with approximately 
three times as much crude protein as 
average cane molasses. 
2 Rich and well balanced content of 
" Vitamins B,, B, and B, as well as 
Vitamins C, E (fertility factor), H 
(Biotin), P-P (Niacin), and Pantothenic 
Acid, 
| High content of digestible carbo- 
* hydrates in form of various sugars 
and polysaccharides, including the very 
nutritious pectin and soluble gums. 


Solicited 
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4 Many minerals and elements essen- 

" tial to animal health including iron, 
calcium, phosphorus, magnesium, potas- 
sium, sodium, chlorine, sulphur, manga- 
nese, aluminum and copper. 


5 Uniformly high quality, plus other 

"advantages of dealing direct with 
producer as we market only our own 
production. 


Ideally located to serve customers 


in the Southeastern territory. 


Inquiries UNITED STATES SUGAR CORPORATION 


CLEWISTON, FLORIDA 


TAX 
from Armour 


More than three-fourths of the cost 

of raising any farm animal is feed | 
cost. Consequently, feed buyers are 

constantly seeking productive, prof- 

itable and economical rations for 

livestock and poultry. 


* 
That’s why the “azimalpro- 
tein factor”— recently dis- 
covered in meat proteins — 
is of extreme importance 
to you. 


For scientific studies show that the 
“animal protein factor’’ apparently 
does help livestock and poultry grow 
faster, produce moreand stay healthy 
and free from disease. Science also 
reveals that this important factor is 
not found in certain vegetable pro- 
teins. 


For these reasons, good 
feeders have found that 
meat proteins, used as sup- 
plemental rations for live- 
stock and poultry, help 
make feeding costs and re- 
sults compare more favor- 


ably. 


Meat proteins made by Armour re- 
tain more of their vital benefits be- 
cause they’re processed immediately 
after the killing-floor operations . . . 
in our large, government-inspected 
plants where quality control and 
product uniformity can be depended 
upon. * 


The feeding of Spring 
chicks presents a won- 
derful chance to prove the 
benefits of Armour’s meat 
proteins. Why not begin 
now? 


ANIMAL FEED DEPARTMENT 
UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


ARMOUR 


AND NY 


Armour Digester Tankage 
Armour Meat and Bone Scraps 
Armour Special Steamed Bone Meal 


Salsbury’s District Sales Managers Meet 
j 
| 
; | 
HIGH 
A 
CANE Wt 
.| 


“JAY BEE” 
MODEL S MILL 


Equipped With 
ERIEZ SEPARATOR 


The Great 
Money Maker 


Grinding competition will be tough. The man who is 
best equipped will keep ahead of those whose equipment 
is not up to par. 


“Jay Bee” equipped plants have always been in the 
lead. They get plenty of grinding jobs; and they make 
money. The reason: all steel balanced construction — 
heavy cast iron base — 3600 R.P.M. on direct connected 
mills. Practically indestructible. Thousands of mills in 
more than 10 years’ heavy grinding jobs still practically 
like new. 


When you want the best, invest in “Jay Bee’. 


Sizes and styles to meet every grinding requirement: 
20 H.P. to 200 H.P. with belt, V-belt, and direct connected 
drives. Manufactured by the Bossert Company, Inc., Utica, 
N. Y. for more than a quarter century. 


Write for detailed information 


J.B. SEDBERRY, INC., Dept. 78, Franklin, Tenn., Utica, N. /. 


John J. Woods & Sons, Jay Bee Sales Co., Dallas, Tex.; Jay Bee Sales Co., 4619 S. 7th 523, Canton, Ohio; Bryant C. Long, Box 893, 
rg Livestock aoe te. Bidg., Kansas St. Louisville, Ky.; The Lamiell Co., Green- Baton Rouge, La.; M. E. Padgett, Bennetts- 
Sales 220 wich, Ohio; W. H. Hust, Jay Bee Co., Ss. D, Padget, Ganderayille, 

ew York —Jackson, Tenn.; ol- cLe Ox olumbia, 
land Mach, Co., 474 Fairfax Road, Drexel Hill, 1031 N. Humphrey Ave., Oak Park, Ill; E. The _ Dibert Co., San Francisco, Calif.; J: 


Pa.; Harold W. Grubbs, Box 2469, Winston- B. Harrison, Whigham, Ga.; C. Y. Wier, Sr., D. Vance, P. O. Box 497, Murfreesboro, Tenn. 


Salem, N. C.; A. M. Sorenson, Jefferson Hotel, Yates Hotel, Utica, N. Y.; A. F. Shirk, Box 


e116 


A. E. Thompson Co., 714 Washington Ave. N., 
Minneapolis, Minn. 
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do they really store away for future use all 
of the nutrient materials, prominent among 
them minerals, very likely including trace 
minerals. 

With this in mind, we would expect dairy 
cattle to be healthier when having a chance 
to graze pasture produced on fertile soil. 
The longest lived usefulness of cows ap- 
parently is obtained in countries or climates 
that boast a nearly year-round pasture sea- 
son, such as New Zealand, the Channel 
Islands, and a few other places on the 
globe. We are in our north central states 
handicapped by climate, but much may be 
done in the way of at least approximating 
year-round pasture conditions through more 
and better forage: lush green pasture dur- 
ing the entire growing season, leafy green 
hay and the same quality of silage, includ- 
ing grass silage, during the rest of the year. 
This naturally suggests paying due atten- 
tion to somewhat longer than usual crop 
rotations and therefore having more acres 
in forage crops rather than in short-rota- 
tion, soil-exhausting grain crops. 

The mineral elements calcium and phos- 
phorus are usually contained in relative 
abundance in legume forage and in pro- 
tein concentrates, respectively. Under cer- 
tain seasonal growing conditions, the as- 
similation of these major minerals may not 
be ideal so far as their assimilation by for- 
age crops is concerned. I mentioned ex- 
cessive dryness and wetness of growing 
seasons. Within limits, this principle of 
poor assimilation also seems to apply to 
the trace mineral elements of which we 
recognize five to be necessary, these being 
iodine, cobalt, manganese, copper, and 
iron. Perhaps the soil itself is not well 
enough supplied with the tiny amounts of 
these minerals that are all that are neces- 
sary for making the feed crops, especially 
the forage crops, of greatest benefit to the 
animal consuming such forage. 

In looking at the mineral deficiency map 
of the United States, one is impressed with 
phosphorus deficiencies, to be sure, but also 


"You can't move, eh? Well, maybe this 
will teach you to look before you 
wallow." 
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with the growing prevalence of cobalt de- 
ficient areas. This is especially noticeable 
in Florida and adjoining coastal areas; fur- 
thermore in some of the New England 
states, Wisconsin, and Michigan. Since a 
cobalt deficiency showed up in the province 
of Alberta, Canada, some years ago, it is 
not inconceivable that such a deficiency 
may be found in some of our western 
states. Copper and iron deficiencies seem 
to be localized in the sandy or muck soils 
of Florida. While in a deficiency map to 
which I have reference, no manganese de- 
ficiency is indicated, the addition of man- 
ganese to not merely poultry rations but 
also dairy rations has given favorable re- 
sponses, enough to suggest that this trace 
mineral element also needs to be considered. 

These minor elements need to be fed in 


very small amounts to prove effective where 
they are really lacking in ordinary rations. 
Thus potassium iodide and cobalt sulphate 
for preventive purposes need be fed in the 
amount of only about % ounce each with 
100 pounds of salt. Manganese sulphate 
and copper sulphate might possibly make 
up about 3 ounces each and iron oxide per- 
haps about 6 ounces with 100 pounds salt. 
This amounts to less than one pound of 
these trace minerals in 100 pounds of salt 
and together with a stabilizer for the pur- 
pose of retaining iodine in such a mixture, 
would amount to only a little more than a 
total of 1 per cent of these additions in 
100 pounds of stock salt. This trace-min- 
eralized salt would, because of the iron ox- 
ide, be red colored and could be manufac- 
tured and sold for relatively few dollars 


ELTON CONVEYING EQUIPMENT 


¥ ...——-— 
Handle Your Sacks and 
Boxes the Easy Way by 
Using One of These Mod- 
ern Stackers. Save Time 
Space and Money Doing it. 
Repeat Orders Tell the 
Story. Write for Circular. 
Made and Distributed By 


¥ 


Pat’d & Applied For 


CHANTLAND MFG. CO. 


BADGER, IOWA 


White's 


dependable fortifiers 
for quality feeds 


JS 


Riboflavin Supplements 


CLO-TRATE “400” 


Cod Liver Oil With 
Added Vitamins A and D 


CLO-TRATE 
‘ ‘DRY D ” 


NEWARK 7 


All White’s vitamin products are tested Chemically, Phys- 
tcally and Biologically to insure utmost dependability. 


White Laboratories, Tue. 


NEW JERSEY, U.S. A. 
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more per ton than the iodized salt of the 
trade. 

Trace-mineralized salt is cheap insurance 
against one or the other nutritional defi- 
ciency from which our farm animals, in- 
cluding dairy cattle, are likely to suffer. 
Even if the ordinary feeds that make up 
their rations should already have enough 
of these five trace minerals, the additional 
amounts in the trace-mineralized salt work 
no harm whatever. Such salt is perfectly 
safe. A dairyman and stockman therefore 
investing in such trace-mineralized salt, if 
properly made, can rest at ease, insofar 
as all known necessary minor mineral ele- 
ments are concerned, that his stock is well 
taken care of. 

There would then remain the two major 
minerals, calcium and phosphorus, which 


Ask the Man 
who sells 
Way-- 


- Ask him about the results 
_ _ his customers get from Pay 
Way Feeds .. . ask him 
_ about the increased good 
will and confidence result- 
ing from the use of Pay 
Way Feeds .. . ask him 
about the interest, cooper- 
ation and assistance Pay 
Way extends every dealer 


—then ask us about selling 
Pay Way Feeds! 


i 


he may wish to feed by way of either 
ground limestone or bone meal, possibly 
defluorinated rock phosphate, or by a mix- 
ture of limestone and a suitable phosphate. 
This is a relatively inexpensive way of feed- 
ing minerals. If legume roughage makes up 
a fair proportion of the ration, plenty of 
calcium is in that way already supplied to 
the cow or the growing heifer. If the grain 
mixture contains at least 20 per cent of oil 
meal or mill feed, or both, again the 
chances are that so far as phosphorus is 
concerned, the animal is well taken care of. 
One of the best ways of feeding calcium 
and phosphorus to cattle is to lime and 
phosphate the soil on which to grow better 
feed crops. 

We here come back to approved soil 
conservation practices, to necessary fertiliza- 


tion involving liming, the use of manure, 
and adapted fertilizer formulae, proper crop 
rotations, and the production of high qual- 
ity forage for all-year use. By intelligent 
feeding and management of our cattle with 
the means at hand, we can in that way do 
a great deal in protecting our herds from 
deficiencies of one sort or another, and 
make sure that, at least so far as nutrition 
is concerned, their health, reproduction, 
and production are safeguarded. 


@ JACK FINNEY, Fulton, Mo., has pur- 
chased the Clubb Feed & Supply store at 


Farmington. 


@ CHANHASSEN FEED & IMPLE. 
ment, Chanhassen, Minn., has completed 
modernization and expansion of its ‘eed 


plant. 


VITA-MASTER 
A SPECIAL 
TURKEY CONCENTRATE 


A complete turkey concentrate, 
packed in a five pound bag. Con- 
taining all of the necessary and 
essential vitamins in their maxi- 
mum potencies. Write for fur- 
ther information and a circular 
describing this new product. A 


trial will satisfy. 


W. C. PRATT CO. © 53 W. Jackson Blvd. © Chicago 4, Illinois 
Manufacturers of Praco Products 


For DAIRY 


WHEREVER MILK 
1S HANDLED 


LO-BAX IS NEEDED 
wherever milk is pro- 
duced or processed. A 
fast killer of bacteria 
— Dissolves quickly 
in water — Makes 
clear dairy rinse solu- 
tions—Contains 50% 
available chlorine — 
Dependable — Retains its full strength 
—Is economical and easy to handle. 


For POULTRY 


AND OTHER 
FARM USES 


For Colds — Use HTH-15 
as a Dry Chlorine Inhalant. 
HTH-15 is a dry “floating 
powder” that floats in the 
air a long time when 
dusted above birds. Use 
whenever treatment (or 
colds is needed. 

Add HTH-15 to drinking 
fountains to keep water 
safe. Helps eliminate slime 
from fountains. 

Use HTH-15 to make germ-killing solutions 
for general sanitation. 


These CHLORINE TWINS will Help You! 


LO-BAX and HTH-15 are two good items for your line. They provide 
everything in the way of chlorine disinfectants needed by your trade. 
Write for literature and our favorable dealer terms. 


THE MATHIESON ALKALI WORKS (ING) 


60 EAST 42nd STREET 


NEW YORK 17, N. 
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PAY WAY FEED MILLS, Inc. 
Oscar Straube Pres. 
‘ 


One Stop 


Every feed ingredient you want under one 


Shellbuilder your trucks to our whole- 


cite CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
HEN SIZE CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
Predigeated by Mature” LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
et TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
Shellbuilder Co. TAY PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
ee KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED AND 
43 OTHER COMMODITIES. 


GOOD STOCKS RIGHT NOW OF: 


100 LBS. NET 


Foun | FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


DEHYDRATED 


ALFALFA MEAL 


Distributors For 


Minnesota, North Dakota 
South Dakota and 
Northern Wisconsin 

e 


ALSO DISTRIBUTORS OF 
STALEY’S 
NOPCO 
ARMOUR'S 
PACIFIC MOLASSES Co's. 


Cane Blackstrap Molasses 


MANAMAR 
OMALASS 
TO 


MANEY BROTHERS | 
“MILL & ELEVATOR CO 


‘MINNEAPOLIS, MINN. 


Nappanee Milling Co., Inc., 
Nappanee, Ind. 


We Make Machinery 
More Efficient 


Efficiency, greater production, and lower 
costs all enter into IBBERSON plans for 
Feed Mills and Elevators. 

Write for particulars. Consultation entails 


no obligation. You can write us in confidence. 
Send for our FREE book. 


TLE. IBBERSON COMPANY 


\ Engineers and Contractors Minneapolis, Minn 
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You Gain...Added Profits 
Easier Sales by Selling 


GRANITE POULTRY GRIT 


TRADEMARK REGISTERED 


It’s sound and profitable for you to sell a product 
your customers believe in... like Stonemo. Your 
selling job is made easier because powerful na- 
tional advertising pre-sells your customers. Repeat 
orders come oftener, too. 

In Iowa, Minnesota and surrounding territory 
order from your Iowa Limestone representative, 
or from our conveniently located Des Moines office. 


Exclusive Iowa and Minnesota 


Distributors, also Distributors 
for surrounding territory. 


IOWA LIMESTONE 
COMPANY 


BANKERS TRUST BLDG. 
DES MOINES, IOWA 


FEEDS FEEDING 


By F. B. Morrison 


* 


Here is a book which is a definite asset for any 
person producing or handling feeds. This 20th 
edition of FEEDS AND FEEDING, written by 
Prof. F. B. Morrison of Cornell university, contains 
more than one thousand pages. It is the most 
practical compilation of information on livestock 
feeding and nutrition ever printed—a book you 
can use almost every day. 


Order For Deferred Delivery 


Get your copy of FEEDS AND FEEDING direct 
from The Feed Bag by placing your order now 


Che feed Bag 


THE TRUTH 


@ More and more feed mixers are using 
REX Wheat Germ Oil in breeding 


rations. 


@ More and more breeders are using 
REX Wheat Germ Oil in breeding 
live stock. 

@ More and more Veterinarians are 


recommending REX Wheat Germ Oil 


in correcting breeding disorders. 


@ Year after year, after year the TRUTH 
is being proved by experience. 


Monticello, Hlinois 
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1712 W. St. Paul Ave. 

Milwaukee 3, Wisconsin 
[AMERICN'S LEADING HAMMERMILL | 
Greater Capacities—and a Uniform Product 
with the amazing 


‘SUPERIOR’ 


HIGH SPEED 


‘FEED 
GRINDER 


Featuring—10 second quick change SCREENS,—con- 
trolled FEEDER HOPPER,—Perma- 
nent MAGNET, — Oversize FAN. 


Here is an investment in Equip- 
ment, far advanced in design that 
means larger capacity, a more uni- 
formly finished product and greater 
profits to its users. It will pay you 
to investigate the sturdy precision 
construction of the NEW SUPE- 
RIOR CUSTOM GRINDER. 


Write for Free illustrated Bulletin 
Number 612-S-2. 


GRUENDLER 


2915-17 NORTH MARKET ST. (Dept. F. B. 12) ST. LOUIS 6, MO. 
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Joins Campbell-Sanford 


LLOYD R. WILLIAMS 


Lloyd R. Williams has been appointed 
to the staff of the Campbell-Sanford Ad- 
vertising agency, Cleveland, Ohio, and will 
do contact and general service work at the 
frm’s New York City office, Glenn H. 
Campbell, agency president, has announced. 
Mr. Williams is a graduate of the University 
of Connecticut and for the past year has 
been radio and market news representative 
in the northeastern states for the USDA. 
Previously he was associated with the Con- 
necticut department of agriculture, New 
England Radio News service, and radio 
stations WBZ- WBZA, Boston, Mass. 


Kasco Mills Introduces New 
Merchandising Book 


Ohio and Michigan salesmen of Kasco 
Mills, Inc., Toledo, Ohio, were given a 
preview of the “Accordion”, the firm’s 
new advertising and promotion book, at a 
meeting held at the home office recently, 
E. H. Kieser, vice president and sales man- 
ager, has announced. The meeting followed 
a two weeks’ series of sales conferences 
held in eastern cities. 

The “Accordion” includes advertising, 
sales promotion, and publicity plans for 
spring merchandising of Kasco All-Mash 
chick starter and features “Life Among the 
Proteins”, explaining the firm’s Bio Pro- 
tein method of determining and rating feed 
quality. Details on Gro-Calf, the firm’s new 
calf feed, were also revealed at the meeting. 

@ FARMERS UNION COOPERATIVE 
Service, Barron, Wis., is planning construc- 
tion of a new feed mill at Barron and ware- 
house at Rice Lake. 


@ ADAMS & JONES, Camden, Tenn., 
have opened a new feed and farm supply 


store. The owners are S. J. Adams and 
J. N. Jones. 
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Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran. ana Middlings 


(Higher in Protein) 


e 
TENNANT & Co. 


LAKE CITY, MINN. 


Sunset Feed & Grain Co., Inc. 


CHAMBER OF COMMERCE Distributors of: 
BUFFALO, N. Y. 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


FEED JOBBERS 2 


BRANCH OFFICE 


Hubinger (Keokuk) MIDDLETOWN, N. Y. 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil and 
Vitamin A & D Feeding Oils 


Corn Gluten Feed 
Kellogg’s Hominy Feed 
Hercules Dried Whey 

Wheat Germ Oil 

Wheat Germ 
Calf Manna 


SUNSET BRAND FEED 
(an exclusively milk product) 
- High in flavin. milk albumen, 
and milk minerals. 


Stonemo Granite Grit 
WRITE US FOR FURTHER INFORMATION 


Announcing... 


BUFFALO FEED & SUPPLY CO., INC. 


BORDENS RATION-AYD KELL-PHOS 
poultry feed supplements a calcium phosphate 
vitamin emulsion supplement 
SUNSET BRAND FEED IFCO 


supplement ? alfalfa meals 
CLO-TRATE TENNESSEE EASTMAN CORP. 
cod liver oils Tecmangam manganese 
dry D-3 sulphate 
HERCULES DRIED WHEY ANADEX CALF CAPS 
STONEMO GRANITE GRIT PILOT BRAND OYSTER SHELLS 
CALF MANNA 


BUFFALO FEED & SUPPLY CO., INC. 


401 Chamber of Commerce 


the formation of the 


dealing in the following outstanding products 


an exclusively milk product 


WHITE'S LIVEX 


a natural riboflavin 


irradiated dry D-2 


NEBRASKA FARM PRODUCTS 
irrigated — dehydrated 


WIRE WRITE OR PHONE US FOR FULL PARTICULARS 


PHONE MADISON 1385 
Buffalo 2, N. Y. 
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DO YOU KNOW | 
HOW THEY CAN 
IMPROVE 

YOUR FEEDS? 


They are the newest development 
in the field of nutrition, and are 
proving one of the most valuable 
discoveries in the feed business 
in years. 

Our new booklet, “ENZYMES 
IN ANIMAL NUTRITION”, —just 
off the press—tells what enzymes 
are, how and why they work, and 
— most important —how they can 


help improve your feeds, produce r. 
better satisfied custo- 
mers 


= 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


LABORATORIES, Inc. 
BOX B SALEM, VA. 


The Gal who’s a Pal” to 


Northwest Feed Dealers— 


LAND 


FEEDS ¢ SEEDS ¢ FERTILIZERS 


"Better Foods & Seeds for Northwest Needs” Gil 
Trade Mark Reg. 


FEED GRAINS . . . FOR THE FEED TRADE 


MULLIN & DILLON CO. 


Reliable Grain Merchants 


Main Offices — Minneapolis 
Telephone Main 3384 


WARREN E. COLBURN 


Warren E. Colburn has been appointed 
manager of the Boston, Mass., office of 
the Yankee Writing Service, Guilford, 
Conn., officials of the advertising agency 
have announced. Mr. Colburn served in 
the navy in World War II and previously 
was managing editor of the Northeastern 
Poultryman. Since his return from service 
he has been associated with the Barta Press 
in Boston. 


Falconer Transferred to 
Dallas by Chase Bag Co. 


J. P. Falconer has been appointed assis’ 
tant manager of the Dallas, Tex., branch 
of the Chase Bag Co., Chicago, IIl., accord: 
ing to an announcement by R. N. Conners, 
vice president and general sales manager of 
the firm. Mr. Falconer has been office man- 
ager of the Chase Chicago general sales 
office for the past 10 years. He joined the 
firm in 1931 and served first as office man- 
ager of the branch at Milwaukee, Wis. 

Mr. Falconer is a graduate of Southern 
Methodist university. His father was pre: 
viously associated with the Chase Dallas 
branch, having retired in 1933. A. ©. Og: 
dén is manager of the branch. 


@ KJAR HAY & GRAIN CO., Lexington, 
Neb., has been incorporated by Albert A. 
Kjar, Albert W. Kjar, and T. W. Sladky. 


@ DELLINGER ALFALFA MILLS, 
Bloomville, Ohio, has constructed a new 
alfalfa mill at Foraker. 


@ DREXEL NEISLER, Nokomis, |/I., has 
purchased the Ohlman Grain Co. 


@ BRYAN ELEVATOR, Bryan, Ohio, has 
been organized for the handling o i feed 
and grain, the owners have announced. The 
new firm is located on the New York 
Central railroad. Its mail address is Lock 
Box 364, Bryan. 
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Merck & Co. Plans Program 


Of Improvement This Year 


Merck & Co., New York City, is plan- 
ning to spend $4,500,000 for capital addi- 
tions and improvements during 1947, 
George W. Merck, president of the firm, 
announced recently in his annual report to 
stockholders. The firm has authorized a 
$6,700,000 program for the year with an 
addition to the research and development 
facilities at Rahway, N. J., and to a vita- 
min Bs production unit at Elkton, Va., in- 
cluded in the $4,500,000 improvement al- 
location. 

During 1946 Merck & Co. noted an in- 
crease in net income from $2,378,872 the 
previous year to $6,046,208. Net sales dur- 
ing the period were $61,554,088 compared 
with $55,601,759 in 1945. 

Direct export sales and sales to domestic 
consumers packed for export rose from 
$4,000,000 in 1945 to $7,400,000 in 1946, 
Mr. Merck reported. The firm’s inventory 
rose from $10,619,482 at the start of 1946 
to $16,925,946 at year’s end, due both to 
expanded manufacturing operations and to 
increasing stocks to more efficient operating 
levels, Mr. Merck said. The latter was im- 
possible during the war. Increased raw ma- 
terial costs accounted for only a small part 
of the higher inventory, he declared. 


Dawe Reports Development 
Of New Vitamin Oils 


Development of high potency vitamin A 
and D oils that mix readily with water has 
been announced by Charles C. Dawe, pres- 
ident of Alaska Fish Oil Extractors, Inc., 
Chicago, Ill. The oils are now available to 
the feed industry under the brand name 
Hydromix. 

According to Mr. Dawe, the new oils 
make possible a reduction in the cost of oil 
per ton of feed, a saving of warehouse 
space, make possible a better distribution 
of oil throughout the feed, and eliminate 
undesirable fatty acid and peroxide con- 
tained in carrier oil. To make 2000-A/400-D 
oil, the company recommends one part 
20,000-A/4,000-D Hydromix to nine parts 
of water. 


Gregg Named Manager of 
Bemis Seattle Plant 


E. J. Gregg has been promoted to man- 
ager of the Seattle, Wash., factory of Bemis 
Bro. Bag Co., St. Louis, Mo., according to 
an announcement by the firm. Mr. Gregg 
was formerly assistant manager of the plant. 
He replaces R. D. McAusland, Pacific coast 
general manager, who was recently elected 
a vice president of the company. 

Mr. Gregg joined the Bemis Seattle fac- 
tory in 1911 and served in the navy in 
World War I. In 1941 he was advanced 
from the sales department to the position 
of assistant manager. 


® BOB PHILLIPS, Wickliffe, Ky., has 
purchase d the feed, grocery, and hardware 
business of the Ballard Mercantile Co. 
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CAMEL 


WHEAT MIXED FEED 


for 
“All in 


Poultry-Dairy Cows-Pigs one bag” 
EXCELSIOR MILLING COMPANY 


Minneapolis e Minnesota 


FISH MEALS 


VITAMIN A — VITAMIN D OILS 
VITAMIN A AND D OILS 
VACUUM DRIED PEAT MOSS 


SPECIALTY FEED PRODUCTS CO. 


PLYMOUTH, MICH. 


It’s 
QUALITY FIRST | PETER Mil Machinery 


dependable work, day in and day out 


and you'll reap the benefits of bigger 


Dependable the 


d profits through lowered operation costs 
year round. 


and more satisfied customers. A complete 
line of feed mill and elevator equipment, 


For all poultry 


ruggedly constructed of welded steel for 


longer life and greater 
durability. It’s guaranteed 
for your protection. 


and livestock. 


EAGLE ROLLER MILL CO. 


NEW ULM, MINN. 


The Duplex Mill and Mfg. Co. 


Springfield, Ohio 
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THE 
STANDARD 
OF THE 
INDUSTRY 


© 
BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


The scientifically built 
“Nu-Hy” grain bucket has won an 
enviable reputation among grain 
elevator operators. It has saved 
of your elevator many vital man hours, cut costs, 
leg. Write for our and hos increased capacities. where- 
Form 76 ever installed. 


Screw Conveyor Corporation 
PRODUCTS 


719 Hoffman St. 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Walter Berger, Pres. Des Moines, Ia. 


Members Chicago Board of Trade 


EASTERN 
COMMODITIES 
CORPORATION 


Grain Dealers and 
Brokers 


Bourse Building, Philadelphia 6, Pa. 


R. J. Barnes, Pres. W. P. Jones, Sec’y. 
F.J. Faber, Vice-Pres. C.E. Donegan, Treas, 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 


In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


MINNESOTA 
GIRL FLOUR 
and finest 


MILL FEEDS 


...order today from 
Capital Flour Mills 


Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis - Mills: St. Paul 


MILLIGAN & SON, INC. 


Sioux City, lowa 
Brokerage Department—C. S. Milligan, Mgr. 


Ingredients — ALFALFA MEAL 
and OYSTER SHELL 


Distributor for 


CELACTO 
The Lactic Acid Concentrate 


call CHARLEY for Service! 


Phone 86549 at Sioux City, lowa | 


SWIFTIDE Blended Fish Oil 

BIG CHIEF Meat Scraps 
Brewer's Dried Grains 

Linseed Meal © Malt Sprouts 
Ss Mill Feeds 

CORN OIL MEAL 

CORN GLUTEN MEAL 

CORN GLUTEN FEED 

SOYBEAN OIL MEAL 


Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 
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“Would like a copy of your article of a 
few months ago on discounts. Some of our 
men need to read it now that they are again 
facing active competition.” 


Gordon C. Hulber: 
DeLaval Sales and Service 
Poughkeepsie, N. Y. 
& 


“Damon Catron’s article, “New Research 
in Hog Feeding’, which appeared in your 
February issue, is one of the best | have 
read. It covers more points and better than 
most.” 

W. H. Hinkle 
Wiedlocher & Sons 
Springfield, Ill. 

“The position that you and others have 
taken in your editorial policy is certainly 
aggressive and demonstrates beyond « ques- 
tion of doubt the sincere interest and con- 
fidence that you have in the industry. When 
quality is cut and feeders’ results suifer, all 
industry members are affected.” 

J. D. Sykes 

Vice President 
Ralston Purina Co. 
St. Louis, Mo. 


Poultry Institute Booklet 
Urges High Quality Eggs 


Poultry producers of the nation are en- 
couraged to strive for higher quality eggs 
in a new booklet, “How You Can Get 
More Money for Your Eggs”, published by 
the Institute of American Poultry Industries. 
The 24 page illustrated two-color publica 
tion tells farmers simply and directly how 
they can produce clean, fresh eggs which 
will increase their profits. 

More than 190,000 of the booklets have 
already been ordered by feed and produce 
firms, hatcherymen, and processors. The 
Institute urges wide circulation of the book- 
let before hot weather again affects egg 
quality. Copies of the booklet may be ob 
tained by writing the Institute at 110 N. 
Franklin street, Chicago 6, IIl. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OAT: 


For 


WISCONSIN TRADE 


Prices Right — Service Prompi 
TRY US 
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Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 


——~~HAMMER MILL FOR SALE 

Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 3, Wis. 


“HAMMER MILL FOR SALE 
New [acobson Universal Hammer mill—com- 
plete—75 HP motor, etc. Quick delivery. Write 
Box M!-126, The Feed Bag, Milwaukee 3, Wis. 


Hatching Year "Round — All Popular Breeds 
** * U.S. Approved-—Pullorum Controlled. Re- 
liable Source For Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, ill. 


FOR SALE 

A prosperous lumber and feed business for sale 
in an outstanding agricultural section of South- 
western Wisconsin. Here is a perfect oppor- 
tunity to step into a good, sound, going busi- 
ness that has been well established for years, the 
only lumber yard in town, doing $192,000 worth 
of business last year. The owner wishes to re- 
tire because of his health and will dispose of 
everything, including modern office building, 
and equipment, warehouses, lumber shed, feed 
mill, granaries, coal sheds and four trucks, at 
a very reasonable figure. For further informa- 
tion, address nenkey in care of Box JW-281, 
The Feed Bag, Milwaukee 3, Wis. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 


hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


SPROUT WALDRON ATTRITION MILL 
Rebuilt and guaranteed 22” double runner, 
motor driven Attrition mill. Immediate delivery. 
McLaughlin, Ward & Co., Jackson, Michigan 


WANTED TO PURCHASE 
Grain elevator with feed mixing plant and 
warehouse in Southern Wisconsin or Northern 
Illiois. Would desire coal, lumber and _ build- 
ing supplies in connection. Must be on railroad. 
Cash deal. Immediate answer with detailed de- 
scription will bring prompt interview. Write 


Box AH-354, c/o The Feed Bag, Milwaukee 3, 
is. 


FOR SALE 
Feed mill in North Central Iowa county seat 
town. $12,000. Best farming community—a buy 
for someone. Write Box MB-300 c/o The Feed 
Bag, Milwaukee 3, Wis. 


FOR SALE 

Feed manufacturing plant and grain elevator, 
doing a splendid business, located in the very 
heart of the corn and soy bean section of 
Illinois. Fully en with modern feed mak- 
ing machinery. An exceptional business oppor- 
tunity. 
’ Also for sale five electric motors: 

One 30 HP Century motor, 3 phase, as 
good as new. 

One 20 HP, two—5 HP and one—3 HP. 
Address for interview or inspection, the owner 
—Pasquo Podeschi, Taylorville, Ill. 

FEED MIXER FOR SALE 

Ton capacity floor level feed with V belts and 

oes, no motor. L. N. Bowman, Winnebago, 


MACHINERY WANTED 

A machine for making block minerals and 
also one for making granular minerals. These 
machines could be new but if new ones are not 
available we would be glad to know about a 
good used one of each kind. Yeastex Distribu- 
tors, Box 508, Sterling, Kansas. 
FOR SALE 

A complete set of flour milling machinery to 
set up a 50 barrel flour mill. This machinery is 
in good working condition and includes a 10 
ton Fairbanks-Morse air lift truck dump scale 
and a type Y Fairbanks-Morse 371% P oil 
burning engine. Address your inquiries to— 
Northwest Grain Co., Rushville, Nebraska. 


MACHINERY FOR SALE 

1 Prater Pulverizer Company Model 40S 
Blue Streak hammermill with permanent magnet 
and fan, direct connected to one 60 HP 1800 
RPM ball bearing Louis Allis motor, 3 phase. 
60 cycle, 440 volt. Motor and machine are 
mounted on steel base and connected with a 
Falk coupling. Both motor and machine are in 
excellent condition. Kieckhefer Box & Lumber 
Division, 1715 W. Canal St., Milwaukee 3, Wis. 


@ PETE WILLMAN, Red Key, Ind., has 
purchased the Wert Warner Grain & Coal 
business and will operate it as Willman 


& Son. 


@ ATZEN & KITCHEN, Lime Springs, 
Iowa, have purchased the former Garrison 
Supply Co. from C. O. Garrison. 


— 

@ HAROLD KING, Skokie, Ill., has pur- 
chased the Farmers Feed €& Coal Co. at 
Knox, Ind., from Chester Bennett. 


@ BERNARD SIMPSON, Fairfield, Iil., 
has purchased the Robley Borah Feed store. 


FOR SALE 


Baled Shavings and Sawdust 
Peanut Hulls—Peat Moss 


'deal bedding and litter for 
cattle and poultry 


CARLOAD LOTS ONLY 


also 


All kinds of Lumber 
E. B. REIN LUMBER CO. 


384 E. 149th St., F-B, New York 55, N. Y. 


FARTHING’S 
CHICKS 


A Dependable Wholesale Supply 
All Popular Breeds 


US Approved 
Sexed or Straight Run 


_ SHIPMENTS on DATE PROMISED 


Year ‘Round Service 
Write - - - Wire or Phone 


ODIN 


Receivers, Shippers and Elevator Operators 


Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 


JOBBER DISTRIBUTION FOR 

WISCONSIN & MICHIGAN 
Established manufacturers’ distributors with 
contacts among Wisconsin and Michigan dealers 
in hardware, implements, hatcheries, feed mills, 
lumber, and electrical fields ready to take on 
additional lines. Experienced personnel well 
known in their area. Write Pitman & Co., 822 

W. Winnebago St., Milwaukee 5, Wis. 


SNOW WHITE (Hen-Pullet-Chick 
in self-selling paper 80s — also Hen- 
Pullet-Chick-Meal-Flour in new cloth 

s. Clean; sterile; no organic odor; 
white ; uniform quality. 


EDWARD R. BACON GRAIN COMPANY 
Shell 


ales Agents: White oration 
177 MILK STREET BOSTON. MASS. 
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WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINNESOTA 


STATE BANK BLDG. 
75 STATE STREET 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 


ALBANY, N. Y. 


FISH 


MARDEN-WILD CORP. | 


501. COLUMBIA STREET-SOMERVILLE, MASS. 


@ 125 e 


* 
an 
FARTHING'S HATCHERY 
| 
TOP BRAND x : 
QUALITY = 
WIRE 
WRITE “OYSTER 
. ‘ H 
| 


FOR TOP QUALITY 
PURE REEF 
OYSTER SHELL 


SPECIFY 


BRAND 


GRIT Co., ALA. 


WORTHWEST REPRESENTATIVE 


_NANDEVER. ANSLEY GO. 


MINNEAPOLIS, MINN 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 


ELEVATOR CUPS 
are 
MADE STRONGER 
| will 
LAST LONGER 
have 


GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 
WRITE TO: 
K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


WE QUOTE: 


("Feed Bag", Jan. 1947 issue, page 3!) 


. . To build strong, vigorous pigs 
which have a good chance to survive 
and come through profitably the sows 
must have a constant intake of the food 
elements they need to build sound 
bones, muscles, nerves . . . Balanced 
rations are required, with the proper 
proportion of proteins, minerals, vita- 
mins...” 


B-B-M N°: 2 FILLS 
ALL THESE NEEDS! 


VITAMIN-MINERAL SUPPLE- 
MENT for LIVESTOCK and 
POULTRY 

Fed regularly as a supplement, B-B-M 
No. 2 supplies these needed amounts of 
Vitamin D, calcium, phosphorus, iron, 
iodine and trace minerals. It’s highly 
concentrated . . . easy to mix .. . handy 
to stock and sell with regular feeds. 


WRITE TODAY FOR 
454 RUSTON AVE. 
FOLDER and PRICES 


RED 


BRAND 


DIGESTER TANKAGE 
MEAT AND BONE SCRAPS 
MINERALS 


Consider then, 


RESULTS in Feeds. 


Is there a bigger word? 


You can pay us no higher 
compliment than to per- 
manently associate the 
Red W Brand name with 


QUALITY 
DEPENDABILITY SERVICE 


RESULTS 


Kansas City, Chicago Oklahoma City 
Omaha Albert Lea Cedar Rapids 


— Gash 


(Continued from page 71) 


out,” Mr. Gash explained. “We keep our 
free literature display up- to- ‘date and timely 
at all seasons of the year. 

Self-service is encouraged within the 
Cenois Hatchery salesroom by convenient 
wall shelves on which all the firm’s mer- 
chandise is displayed. “We believe in keep- 
ing the center of our salesroom uncluttered 
so that customers may get around without 
being hemmed in by tables and counters,” 
Mr. Gash explained. A convenient ledge 
in the hatchery department is excellent for 
baby chick displays. 

At Christmastime, Mr. Gash laid out a 
model village in the center of his hig dis- 
playroom. Lighted cardboard houses, a life 
like Santa Claus, and samples of many items 
of merchandise made the center of the store 
bright and attractive. 

“Many things have helped to make our 
business the success that it is,” Mr. Gash 
declared. “But quality merchandise and my 
thorough training at the remedy manufac 
turer’s schools have done the most, I he- 
lieve.” 


Brower Observing 25 Years 
Of Poultry Supply Sales 


Brower Manufacturing Co., Quincy, IIL, 
this year is observing its 25th anniversary 
in the poultry supply business and has is- 
sued a 68 page silver anniversary catalog 
in commemoration of the event, W. J. 
Brower, president of the firm, has an- 
nounced. More than 400 employes staff the 
company’s modern plant which supplies 10,- 
000 dealers and jobbers throughout the 
world. 

Mr. Brower founded his business in 1922 
with only $700 capital. Sales have increased 
steadily from the $22,000 volume the firm 
did the first year. Mr. Brower’s two sons, 
B. J. and L. J., are associated with him in 
the company. B. J. Brower is vice president 
and L. J. Brower secretary-treasurer. 


Nopco Sets New Sales and 
Earning Records in 1946 


New sales and earnings records were set 
during 1946 by the National Oil Products 
Co., Harrison, N. J., according to the firm's 
annual report to stockholders submitted 
recently by Charles P. Gulick, president 
and chairman of the board. Sales for the 
year which ended Dec. 31 totalled $16, 
951,352 with a net income after charges 
and taxes of $1,012,735. 

Sales in 1945 were $15,270,213 and 
the 1945 profit was $494,635. Net carn 
ings for 1946 were equal to $4.69 « share 
on 215,938 shares compared with $2.29 
per share in 1945. 

During 1946 Nopco constructed 1 new 
plant at Richmond, Calif., expanded its 
plant at Flemington, N. J., and began con 
struction of a new warehouse at Harrison. 


@ HAROLD OWEN, Marshfield, Mo. 


has purchased the Morris Bros. Feed store. 
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Joins Ray Ewing Co. 


WRIGHT W. COCHRAN 


Wright W. Cochran has been appointed 
sales representative for Kansas, Nebraska, 
northern Missouri, and eastern Colorado by 
the Ray Ewing Co., Pasadena, Calif., Ray 
Ewing, president of the firm, has announced. 
Mr. Cochran will handle sales work in the 
territory in association with W. E. (Tommy) 
Thompson. He has been active in the feed 
business in the Midwest for 20 years and 
will continue to make his headquarters at 
2518 Kentucky avenue, Topeka, Kan. 


Sam L. Hassell Opens Own 


Feed and Grain Business 
Sam L. Hassell, Buffalo, N. Y., has an- 


nounced the opening of his own business 
which will handle grain and feed ingredi- 
ents. Mr. Hassell formerly served as man- 
ager of the Checkerboard Elevator Co. in 
Buffalo and prior to that as assistant re- 
gional director of the Commodity Credit 
Corp., Chicago, 

During World War II Mr. Hassell super: 
vised the sale of large quantities of wheat 
under the feed wheat program. He also 
directed shipment of grain to North Africa, 
while fighting was going on there, and to 
other foreign areas. Prior to joining CCC, 
Mr. Hassell had been associated with the 
Farmers National Grain Corp. and served 
as manager of the firm’s offices at Balti. 
more, Md., and Louisville, Ky. He is a 
member of the Buffalo Flour club and the 
Buffalo Corn exchange. 


® SOUTHERN FEED & MILLING CO., 
Lake Village, Ark., is installing a new de- 
hydrating plant. 


@ J. E. FREEHILL, Melvin, Ill., has pur- 
chased the Melvin Feed Mill & Hatchery. 


® NATCHTRIEB & OWEN, Loveland, 
Colo., have purchased the Charles Burge- 
ner feed business and are operating it as 
the Loveland Feed Co. 
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LATTIN COMPANY, Inc. 


Jobbers Feed Stuffs — Manufacturers Representatives 


SEA 


Chamber of Commerce 
Buffalo 2, N. Y. 


327 So. LaSalle St. 
Chicago 4, Ill. 


For SWINE, CALVES, LAMBS, too. 


SULFA-MOR is also very effective in the 
prevention and control of infectious diarrhea, 
or white scours, in calves, infectious enteritis, 
or “necro”, in swine and Coccidiosis infections 
in lambs. 


A TOP SELLER for the CHICK SEASON 


HILLTOP LABORATORIES’ SULFA-MOR FOR THE 
CONTROL OF INTESTINAL INFECTIONS 


Dealers will find SULFA-MOR a __ same time. In using SULFA-MOR 
| handy item to have in stock when you are using the best known drugs 

Cecal Coccidiosis and Coryza (Colds to combat both diseases. Losses due 
and Roup) start invading the local to mortality and stunted chicks can 
chick flocks. It is highly efficient be materially reduced with SULFA- 
against Cecal Coccidia and Coryza 
that so often attack poultry at the profitable to sell. 


R. It is easy to use and mighty 


LABORATORIES | 
~ Wids for Poultiy — 


SAVE FUEL! 


Clean your furnaces, stoves, 
brooder stoves, flues and chim- 
neys with 


SOOT-RID 


A scientific preparation designed to 
eliminate costly fire scale and soot. 


Non-Inflammable — Non-Explosive. 
Write today for trade prices. 


VAL-A COMPANY 


700 W. Root St. Chicago 9, Ill. 


MORE SALES IN| 
AMERICA’S NO. 1 DAIRY STATE 


WISCONSIN 


Read by 9 out of every 10 
WISCONSIN FARM FAMILIES 


| 


; 
S © 4 
718 Washington Ave. N., Minneapolis 1, Minn. I : : 
Opens the door 
WISCONSIN 
AGRICULTURIST 
RACINE, WISCONSIN 
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Allied Mills, Inc. 
Amburgo Co. 
American Dehydrators Association 
Arcady Milling Co. 
Armour 
Atkins & 


E. R. Bacon Grain Co. 
H. J. Baker & Bro. 
W. M. Bell Co. 
Bemis Bro. Bag Co. 
Biloxi Grit Co 
Blatchford Calf Meal Co. 
The Borden Co. 
Buffalo Feed & Supply Co., I 
Bunge Elevator 
L. Burmeister Co. 


Inc. 


Calcium Carbonate Co. 
Capital Flour Mills 
CarO-Green, Inc. 

Cereal Grading Co. 
Central Mills, Inc. 
Chantland Mfg. Co. 
Chase Bag Co. 
Herbert K. Clofine 
Commercial Solvents Corp. 
G. E. Conkey Co. 
Corn Products Sales Co. 


Dawe’s Products Co. 
Day Co. 
Des Moines Oat Products Co. 
Deutsch & Sickert Co. 
Peder Devold Oil Co. 
Albert Dickinson Co. 
Donovan Feed Co. 
Doughboy Mills 
E. F. Drew & Co. 
Dreyer Commission Co. 
Duplex Mill & Mfg. Co. 
E. I. du Pont de Nemours & Co., Inc 


Eagle Roller Mills 
Eastern Commodities Corp. 
Electric Steel Elevator 
Elk Valley Alfalfa Mills 
Eriez Mfg. Co. 
Ray Ewing Co. 
Exact Weight Scale Co. 
Excelsior Milling Co. 


Farthings Hatchery 
Feed Supplies, Inc. 
Franke Grain Co. 
Fredman Bag Co. 
Fruen Milling Co. 


Gehl Bros. Mfg. Co. 
Glidden Co. 
Golden Eagle Milling Co. 

Gruendler Crusher & Pulverizer Co. 


Hendy Feed Co. 
Hiawatha Grain Co. 
Hilltop Laboratories 
Honeggers’ & Co. 
S. Howes Co., Inc. 
Hubbard Milling Co. 
H. D. Hudson Mfg. Co. 


T. E. Ibberson Co. 
J. K. Ingle Co. 
Iodine Educational Bureau, Inc. 
Iowa Feed Co. 
Iowa Limestone Co. 


Jacobson Machine Works 
Seed Co. 
effreys Laboratories, 


Inc. 


Max Katz Bag Co. 
Kellogg Milling Co. 
Spencer Kellogg & Sons, Inc. 
Percy Kent Bag Co., Inc. 

King Midas Flour Mills 
Koelsch Grain Co. 
Kraft Foods Co. 


LaBudde Feed & Grain Co. ..................---.----- 109 
Land-O-Lakes Creameries, Inc. -.....................-- 122 
Lattin, Inc. 
Leary Grain Co. 
Lederle Laboratories 
Lindsey-Robinson & Co. 


Maney Brothers 
Marblehead Lime Co. 
Marden-Wild Corp. 
C. J. Martenis 
Mathieson Alkali Works, Inc. 
Maryland Feed Co. 
McMillen Feed Mills 
Merchants Creamery Co. 
Merchants Feed Corp. 
Merck & Co., Inc. 
Milligan & Son, Inc. 
Mill Mutual Fire Prevention Bureau. 


Milwaukee Feed & Grain Co. 
Morton Salt Co. 
Mullin & Dillon Co. 
Murphy Products Co. 
Myers-Sherman 


Herman Nagel Co. 92 
National Alfalfa Dehydrating & Milling Co.. = 
National Distillers Products Corp. 

National Food Co. 
National Oil Products Co. 
Nellis Feed Co. 
New England By-Products Corp. 
Newsome Commission 

Nitragin Co., Inc. 
North East Feed Mill 
Northrup, King & Co. 


Oyster Shell Products Corp. 


Pay-Way Feed Co. 
Feed Mills 
Prater Pulverizer Co. 
W. C. Pratt Co. 
Premier Peat Moss Corp. 
Purina Mills 


Quaker Oats Co. 


Robin Jones Phosphate Co. ee 
Russell-Miller Milling Co. 8 
Ryde & Co. 


Dr. Salsbury’s Laboratories 
Sargent & Co. 
Savage, Inc. 
Schenley Distillers, Inc. 
Screw Conveyor Corp. 
Sea Board Sales Co. 


@ BUTLER-WELSH GRAIN CO, Oma. 
ha, Neb., has purchased the 1,600,000 by. 
shel Rock Island grain elevator at Council 
Bluffs, Iowa. 


@ GRAHAM GRAIN CO., Terre Haute, 
Ind., is planning to construct a new $275, 
000 grain elevator. 


COVERS 
TWINES INDIANAPOLIS. IND, 


SOYBEAN MEAL... MILLFEEDS 
LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


Joseph E. Seagram & Sons 
. B. Sedberry, Inc. 
Shellbuilder Co. 
Sidney Grain Machinery Co. 
Silmo Chemical Corp. 
W. J. Small Sales Co. 
Specialty Feed Products Co. 
Specifide, Inc. 
Sprout, Waldron & Co. 
E. R. Squibb & Sons 
A. L. Stanchfield & Co. 
Standard Brands, Inc. 
Standard Seed & Feed 


DRY VITAMIN 


MARION, !ND. 


Stone Mountain Grit Co. 
Stratton Grain Co. 
Strong-Scott Mfg. Co. 
Sunset Feed & Grain Co. 
Superior Packing Co. 
Swift & Co. 


Tennant & Hoyt Co. 
L. Teweles Seed Co. 
Toxite Laboratories 


Ultra-Life Laboratories, 
Union Service Co. 
Union Special Machine 
United Feed Products Co. 
U. S. Sugar Corp. 


Val-A Co. 
Vandever-Ansley Co. 
Vi-D-Co. 

Vio-Bin Corp. 
Vitality Mills, 


Waterloo Mills Co. 
Werthan Bag Co. 
White Laboratories 
Whitmoyer Laboratories, Inc. 
K. I. Willis Corp. 
Wilson & Co., Inc. 
Winthrop Chemical Co. 
Wisconsin Agriculturist 


@ NIBS HATCHERY & PRODUCE, 
Schaller, Iowa, is constructing a new feed 
warehouse. 


Inc. 


@ KANSAS MILLING CO., Macksville, 
Kan., is planning construction of a new 


feed mill. 


@ TEXACO FEED STORE, Farmer City, 
Ill., has been purchased by Charles Baker 
and W. B. Baker from Fred Shaffer. 

OHIO DEALERS TO MEET MAY 6 

The Ohio Grain, Milling & Feed Dealers 
association will hold a group meeting May 
6 at the Golden Lamb hotel, Lebanor. 
according to an announcement by Everett 
Early, Waynesville, trustee of the organiza- 
tion. Outstanding speakers will discuss cur- 
rent problems affecting the feed and grain 
trade, Mr. Early said. The meeting will be- 
gin with a dinner at 6:30 p.m. 


SAVE MONEY 
with 


SEA-COLL 


NOW!-Buy SUPERIOR’S-PURE 


Meat and Bone Scraps 
Digester Tankage 
Bone Meal — Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


Feed Ingredients 
of all Kinds 


North East Feed Mill Company 


Minneapolis 13 Minnesota 


FEEDSTUFIS 


Both Cash and Futures 
DREYER COMMISSION C®. 


(At it since ’92) 
414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 


Board of Trade Bldg. Kansas City, Mo. 


LEAR 


GRAIN COMPANY 
(1023 CHAMBER OF COMMERCE, MINN 
Bridgeport 1231 
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The Feed Bag Acquires New 
Action Photo Equipment 


The next time you attend a trade con- 
vention and see a member of The Feed Bag 
staff carrying around what looks like a 
cross between a knapsack and a portable 


radio, don’t be surprised. You'll be looking 
at our newly acquired portable strobo-flash 
unit. 

Bruce W. Smith, associate editor of The 
Feed Bag, is shown above taking an action 
picture with the strobo-flash. The Feed Bag’s 
strobo unit is believed to be the first used 
by any publication in the feed and grain 
trade field. Only a few other business pub- 
lications possess similar equipment. 

During World War II the strobo-flash 
unit was used widely by the armed forces. 
Since the end of the war, some daily news- 
papers have been able to purchase similar 
equipment. 

Although considerably more expensive 
than flash bulbs, the quality of photographs 
which the strobo-flash unit makes possible 
assures that the equipment is a decided 
improvement over previous photo-light de- 
vices. The strobo-flash unit dispenses with 
the use of flash bulbs entirely. 

The unit which Mr. Smith is operating 
in the photo above consists of two wet cell 
batteries which generate 2,000 volts. This 
charge is shot through the tubular bulb in 
the reflector gun. 

About 10,000 photos can be taken with 
the light tube before it needs replacement. 
Photos taken with the new strobo-flash 
are caught at 1/5000 second. Pictures of 
skaters stopped in mid-air, acrobats halted 
in flight, and fast boxing action typify the 
results obtainable with strobo-flash equip- 
ment. 

@ H. E. BRUNTON, Morocco, Ind., has 
purchased the Parr Elevator at Parr. 
® J. ERNEST BERTRAND, McAllaster, 
Kan., is planning construction of a new 
35,000 bushel elevator. 
® I. H. ANTONE, Manning, Iowa, has 
opened his own grain business. 
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YOUR 


GUARANTEE 


OF QUALITY FEEDS 


Vi-tal-ized 


FEED 


Rich in Vitemins 


The 2 big red letters Y-O on every 
bag of Conkeys Y-O Feeds assure 
your customers high vitamin potency, 
full value for their feed dollars, feeds 
of top quality—always. 

That's why a Conkey franchise is a 
valuable asset to your feed business. 


Write for particulars. 


Conkeys Feeps 
THE G. E. CONKEY CO. 


6761 Broadway Cleveland 5, Ohio 
Mills: Cleveland, O.; Toledo, O 
Nebraska City, Nebr. 


IMPROVE FEED QUALITY —AND- 
LOWER FEED COST . . . CONSULT. 
THE AMBURGO NUTRITIONAL 


THE AMBURGO COMPANY, 
1421 CHESTNUT ST. © PHILA. 2, PA. 


x“ KR WR R 


HONEGGERS’ & CO., INC. 


Mills * MANSFIELD, OHIO 
FAIRBURY, ILL. FORREST, ILL 


Brokers of ... 


QUALITY FEED 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 


205 W. WACKER DR. 


INGREDIENTS 


CHICAGO, ILL. 
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fastest in the heavy duty field 


Union Special sewing heads in Class 80600 are the 


latest, fastest types in the heavy duty field. Designed 
for closing heavy bags, such as are used for feed, raw 
sugar, coffee, salt, and similar products, these heads are 
of the enclosed type for protection of parts from dirt and 
foreign matter. Write for Bulletin No. 200. UNION 
SPECIAL MACHINE COMPANY, 448 N. Franklin St., 
Chicago 10, 


‘DOUBLE LOCKED 
STITCH—Type 40!. 
Strongest two- 


ure we're proud | 
though we hate to brag 
your satisfaction is’ 
‘in the 


FJredman 


OA 4114-330 E CLYBOURN 


Company 


MILWAUKEE, WISCONSIN 


both fabric and paper bags. Filter oa is 
generally used on paper bag closures. 
80600 E produces the double locked stitch, 
401; Style 80600 F, the chain stitch, Type If 
“Stitch range: 3 to 4 per inch. 


STYLE 80600 H — for making cle 
ures on multiwall paper bags and simult 
ously running a filter cord. Has : 
mechanical tape cutter. Double locked sti 
Type 401. Stitch range: 3 to 4 per inch. : 


ESTABLISHED 18869 


BROKERS...JOBBERS 
DISTRIBUTORS 


MIXED CARS 
TRUCKLOADS — CARLOADS 


FEED AND GRAIN 
Milwaukee Feed & Grain 
Company 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 5643 
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ASK ABOUT THE MURPHY MIXING PERMIT 


See how easily you can make a chick starting mash yourself - 


M 
‘ 
ali j 
ourself aud a 
Save the Dé 
FANN 
RPHY PRODUCTS COMPANY... BUF ‘ON, 


Formula Feeds 
Flour 


THE GOLDEN TOUCH 


ENRICHED 


KING MIDAS FLOUR 


MINNEAPOLIS, MINNESOTA 


FLOUR 


“WORTH ALL IT COSTS” 
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